



COPYRIGHT 1927 BY AMERICAN LUMBERMAN 


“American fun 






onal 
ndent ty 
: publics 
1is-South. 









































































































n in th 
shipment; jo [HE [IMBERMAN 
the line; 
the Mis — 1873. Van'tissse 18 ESTABLISHED 1886. 
red havea 
1] a 
foe i WHOLE NUMBER 2734 CHICAGO, OCTOBER 8, 1927 YEARLY SUBSCRIPTION $4 
by other i 
igreement iy 
mn for in The Exponent of the American Lumber Industry 
‘tions are ie é 
Oint rates . ° Ld 
in an api American unberman Where You Will F ind It This Week 
¥ nfiimb 
Editorial ; 
Published Weekly by 4 teil oi eal - CF Specht Petewens 
° *ountain of Youth’ tor d Fiouses Ae) a ra . 7 ‘4 
dings THE AMERICAN LUMBERMAN With “Weed Substitutes” a6 Text National Campaign Off to a Good Start 38 
f reveas Cc. W. DEFEBAUGH, E. C. HOLE, Author Runs Wild................ 36 Buildings of Wood Construction Stand 
precedias President. Secretary and Manager. Using Research Data in Lumber Selling 37 Rng sag St. Louis Storm..... 42-43, 72 
, Woo ses Agai re Their Stur- Are You Selling Lumber on a Profit 
ng to th OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING en Again Prove Their Stur 37 fae 46 
wading t Pn nye nengnagl ‘ Fair Exhibit Shows Trees as a Crop. 37 St. Louis Yards Damaged by Storm.. 47 
ecrease a ” reUus fe _ 7 : . oe ° * : 
the corre Cable Address, *“*Lumberman, Chicago.” — pancctonel Lumber Trade Con 39 Pp sped onciaea teen 48 > 
of 25.0% itions sete cece e cere ceneeeeeens x ‘ y L es Haren z 
; TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: Query and Comment...........+..++. 40 Growth of Douglas Fir Export Agency 49 
ek totaled IN THE UNITED STATES AND MEXICO, $4; CANADA, Read, Reason, Reflect—Then Act.....52-53 
wr the co $6 = aa nn oe —~* - Sapertenents Remodeling Jobs Increase Retailer’s 
, OF J a NI- 5 J . . . 
shove & VERSAL POSTAL UNION, $8. American Lumberman House Plan No. __ REG ESR Te aE 
iteet © PR pnt age i pe than @ year are taken at 156 Sar rete Manoaatee oer nent - ra Hardwood Mill and Market News... .54-55 
~O6 . 2 yearly rate bance. € an usine lange: ncor < aS, CC ./7, Pek P 4 : 
—s ced upon yearly subscriptions is expected within the = in Brie ne, Sm-oF 41 West Coast Lumber Happenings..... . 58-59 
ae first sixty days ; after that time they are subject nog Mike gli dealamalid deltas a ai » Fir Exploitation in South America... 59 
; 4 to sight bat with exchange upon due notice. PO COE FAD ca cianicnnnsecornes 38 Acti Must Follow T! - 60 
This wa Orders to discontinue should be accompanied by OS EEE Ben er eee ae 91 ction Must Follow lhought......... o-< 
week las payment to date. In requesting change in address, Ree eR ee ee 41 Southern Trade Notes................ 60-61 
oa gt eth ally Bagg cy Seer seee ; IN sini scnwt ienwens 76, 58-59, 60-61 Utilization the Key to Reforestation. 61 
Single copies, 25 cents. Copies of issues prior to sorenes j j “os keeping Gc 
led 60,33 current year will be supplied when possible at a Local and Personal..............++++. 82-83 Time Recording and Cost Keeping Go 
ain aa uniform price of $1 each. Lumber Statistics .............+.++-+.96-9/ PRE eco eu sca wraecreae 62-63 
— re ENTERED AS SECOND CLASS MATTER JANUARY 27, rage ag and Dealer, For nian a Retailers Stage Interesting Redwood 
ane oe 1899, AY THE POSTOFFICE aT CHICAGO, ILLI- Markets, LN€ .....+ sees cece reece ees ms ; Display ...........seeeeeeeeeeceees 63 
_ om NOIS, UNDER ACT OF MARCH 3, 1879. CS ox case ncwues Koes es Ge ein sien 92, Rules for Trim and Moulding........ 66 
: =~ “i Poet, The Lsnberman.«.......0<s00. 73 
cars, a de 7 a opy ~~ eo Rent be in this Realm of the Retailer 44-46 
k last yeale office not later than onday, changes in current — tailer...... ees ener ee bill ; 
108. “7 % advertisements not later than Tuesday of the week Retailers, News and Business Ideas. .50-51 Index to Advertisers 
ling totale previous. Tie WGK S Timely TI. oa es bsae nc ges a eer ee nee 98-99 
x the sam MEMBER AUDIT BUREAU OF CIRCULATIONS T imber Land Sales. Be ek rae orale anaes _ 92 Machinery and Miscellaneous.......... 99 
oil Trouble and Litigation........ 0... 91 
cars, 9,/oim Transportation, Lumber ........0060- 83 
core below Washington, Notes from............. 74-75 News of the Lumber World 
cars below a ies = Ationta, GA. sss. 84 Macon, Ga.....54, 80 
ow the cor Association Activities Baltimore, Md... 54 Memphis, Tenn.. 54 
a [oe : ; sjeaumont, Tex. .55, 81 Milwaukee, Wis.55, 79 
decrease diy Coming Conventions .......... tee eens 67 Birmingham, Ala. 80 Minneapolis, Minn. 84 
} and 1,71! Wholesalers Oppose Penalty Charge... 62 Boston, Mass.... 80 New York, N. Y. 80 
Southern Pine Association............ 64-65 Buffalo, N. Y.... 54 Norfolk, Va..... 80 
Kokomo (Ind.) Lumbermen’s Club.... 65 Cincinnati, Ohio.. 54 Philadelphia, Pa. 81 
- . > . “ee - ' j 7¢ itt. oO Ie 
k Florida Lumber & Millwork Association 66 oo Be ore rec ge Ml Bos. 
c te , What the Associations Have in Pros- = me ¥ cee Be 81 ie te +t > og 81 
erson Woolly READ WHEREVER LUMBER IS CUT OR pect . ¢ eS as Lo a 
- z be af * ER IS oo ose eseeereercessccsesseneeres Sanknenvitie. Thawh Snokene. ih or 
‘ pont AS AUTHORTDY TN LUMBER MATTERS Lumber (¢ lubs psd Bed Agathe oes & eel ee 68-69 aren City, Mo. 79 terme Wash... 78 
d Co. aller ° m Lumbermen’s Association of Texas... 69 Laurel, Miss.....55.81 Toronto, Ont..... 79 
white, com Published Weekly Hoo-Hoo BRE 5 .sc.0ucenvaewasnc te 70-71 Los Angeles. ‘ ‘alif. 78 Vancouver, B.C, 79 
des” in th = EE OE Re TE Te 71 Louisville, Ky... 54 Warren, Ark.... 84 
ing betwee In Its Fifty-fourth Year 
are unjuseS 
jefined ship 
r fifth clas ‘“ ” 
~ <7 A “Fount f Youth” For Old H 
ow and fy ountain O Ou or OUSeS 
unjust ani 
t the Lous EXT TO selling a bill of material for a new house there is ness often may, without the exercise of any great degree of sales- 
in rate ; : ‘ 
oe pplied & nothing that pleases a lumberman of the right sort more manship, mount up to a very respectable total. 
ore or les than having a hand in remodeling and reconditioning some But aside from any immediate personal profit, the dealer who is 
e future # old, dilapidated house that perhaps long has been an “eyesore” to instrumental in the rejuvenation of an old house has the satisfac- 
the community. And the number of lumbermen experiencing that tion of knowing that he has helped to improve his community, made 
e Mexica sense of satisfaction is steadily increasing. More and more the a better home for some family, and lifted lumber in the public esti- 
its in — country is becoming sold on the idea of conserving capital values mation. Every remodeled house of wood is a boost for that 
Cae by remodeling and repairing old structures that, rightly treated, material, because it is a demonstration of the facility and economy 
F expend: have a long period of usefulness before them. with which necessary alterations and additions may be made. 
for public The lumberman who lands a remodeling job of course is pleased Any well-built house of wood, regardless of its age, when modern- 
-eport con because it means a nice bit of business, and competition usually ized in appearance and interior arrangement by well planned 


ed for bal 


is less strenuous than upon new work. Remodeling jobs have a remodeling, reroofed and repainted, is essentially a new house. 
habit of growing. What starts out as a very modest piece of busi- Millions of old homes await this treatment. 





86 AMERICAN LUMBERMAN 


OctToBeER 8, 1927 





With “Wood Substitutes” As Text, Author Runs Wild 


F THE POPULAR editorial writer it may be said that “every- 
() thing is grist for his mill.” And as nobody can know all 

about everything it commonly happens that writers of 
this class in their efforts to inform the public succeed rather in 
misleading it. One of the most glaring examples of this sort is 
afforded by Dr. Frank Crane, who recently launched one of his 
broadsides on the subject “Substitutes for Wood.” This disserta- 
tion, which was syndicated and published in numerous newspapers 
of the United States, contains so many half-truths and ill-drawn 
inferences that any effort to answer it would be fruitless. In fact 
the opening sentence of Dr. Crane’s article indicates plainly that 
he received his inspiration from a circular advertising a substi- 
tute for wood, an admission that might be thought to brand the 
article as anti-wood propaganda, pure and simple. 

The gist of Dr, Crane’s argument is that because railroads use 
900,000,000 ties annually,” they should find a substitute for wood 
ties, a form of reasoning that would be more appropriately applied 
to a non-replaceable natural resource, such as steel, than to a 
natural resource so readily renewable as wood. Throughout the 
article runs the thought that the drain upon the forests for the pro- 
duction of ties constitutes a drain upon an exhaustible resource, a 
theory that if sound would apply to all products of the soil; to 
wheat and corn as well as to trees. 


R. Crane’s article illustrates anew a lamentable fact with 
respect to current views regarding tree growing, wood 
using and the lumber industry as a whole. The author 

takes little or no note of informed opinion about forestry in its 
relation to wood supply. If a man in Dr. Crane’s position, pre- 
suming to lead and direct public sentiment, knows so little about 
the developments in reforestation throughout the United States, 
how can it be supposed that the rank and file is informed or is 
in a position to judge of the truth or untruth of statements made 
by those whose interests or purposes are served by promoting 
the use of substitutes for wood? 

It just happens that in decrying the use of wood railroad ties 
Dr. Crane has hit upon a problem that has received as persistent 
and intelligent consideration as any connected with forest utiliza- 
tion. The railroads were the first to use preservative treatment 
for wood, and they have initiated and carried on more scientific 
research in that field perhaps than any other industry or group. 
A recent report prepared by the Forest Service in codperation 
with the American Wood-Preservers’ Association contains the fol- 
lowing paragraph showing how baseless is the charge either 
directly or by inference that the railroads are indifferent to the 
so called drain upon the forests made by them: 

“The railroads have always been the largest users of treated 
wood in this country; as a matter of fact the industry (wood 
preservation) has been built up to its present great importance 
through the treatment of timber for use on the rights-of-way of 
our leading railroads. The bulk of the wood treated has, there- 
fore, consisted mainly of cross ties, supplemented by large quan- 
tities of timber in the form of switch ties, construction timber, 
crossing plank, tie plugs, car material, and similar products essen- 
tial to the successful and continued operation of the rail trans- 
portation system of the country. In 1926 approximately 65 percent 
of all wood that was reported treated by the wood preserving 
industry consisted of cross ties.” 


N this connection also the fact should be noted that the sub- 
J stitution of steel for wood cross ties is no new proposal 

to the lumber industry or to the railroads, however novel 
it may be to Dr. Crane. Not only ingenious independent inventors 
but the railroads themselves have sought a means of support for 
rails that should possess the qualities that make wood especially 
adaptable to that use at the same time that it was as cheap as 
or cheaper than wood; but despite numerous experiments wood 
remains the preferred material for cross ties, and preservation, 
with protection by means of steel plates at railbearing points, 
apparently still comes nearest to solving the cross tie problem 
of the railways. 


When Dr. Crane says that “timber is now so high that it is 
almost impossible to secure it owing to its scarcity,” he, unwit- 
tingly perhaps, puts trees in the category with the passenger pigeon 
and the dodo. The latest figures of the Federal census, for 1925, 
indicate lumber production in varying amounts in forty-four of 
the forty-eight States of the Union. A late estimate of the De- 
partment of Agriculture places the remaining area of virgin forest 
at 138,000,000 acres. In addition the department estimates that 
113,800,000 acres of forest land contain second growth of saw 
timber size and 136,400,000 acres contain second growth of cord- 
wood size. None of these figures is up to date; but if experience 
teaches anything it is that the remaining supply of virgin timber 
is greater than that set down and the second growth also exceeds 
the estimate. 


Consideration of the timber supply present and future accentu- 
ates one phase of the wood substitutes proposal of Dr. Crane that 
he evidently overlooked. There are in the United States approxi- 
mately 470,000,000 acres of land that are more suitable for timber 
growing than for any other purpose. Certainly, these areas present 
a problem in land use that is of sufficient magnitude to engage 
the attention of the best minds that can be induced to study it, 
including the Doctor himself. Nobody will argue that standing 
timber in the hands of the Federal Government, withheld from 
use and paying no taxes, would in itself solve the problem of 
timber supply. Neither could privately-owned timber pay taxes 
indefinitely while awaiting harvest. Cut-over lands can not pay 
the taxes needed for the support of local government. The only 
recourse is to set such lands to growing timber. But why grow 
timber if it is to be supplanted in a thousand uses by other 
materials? 


OME parts of Dr. Crane’s editorial expose of the railroads 
S are not readily understood. It contains a statement that 
the manufacturing of 120,000,000 ties to supply the upkeer 
and repairs annually means the destruction of 200,000,000 trees 
yearly, so many small trees being “cut in the making and hauling 
of new ties to the place where they can be marketed that almost 
as many small trees are destroyed as large ones.” Here the 
Doctor reaches the acme of exaggeration, for such a wholesale 
destruction of saplings could hardly be accomplished by accident; 
it would be necessary for the tie makers to go about that job 
systematically. Perhaps Dr. Crane is not aware that tie producers 
have found by experience that they can go over their forests 
about every ien years and get as many ties as they obtained a 
decade before. He evidently does not know that tie making is in 
many cases incidental to lumber manufacture, and that the prac- 
tice of treating cross ties has permitted the extensive use of 
many of the cheaper softwoods that are commonly converted into 
lumber at a low price. 

Forestry statisticians will be grateful for the figures Dr. Crane 
supplies regarding the time required to reforest the country. He 
says that fifty or sixty years are needed to grow a good white 
oak tree large enough to make one tie; that if allowed to grow 
twenty-five years longer it will produce two ties, and in 100 years, 
four. From this premise he deduces that it would require 300 
years to reforest the country and do a good job of it. Just what 
the relation is between the statement that 900,000,000 ties are 
used annually and the statement that 120,000,000 ties are required 
for upkeep and repair annually, and with the statement that 300 
years will be required to reforest the country the Doctor has not 
explained. 


INALLY, Dr. Crane imposes upon the people of the United 
CS States the duty of finding substitutes for wooden ties, de- 
claring that steel is 100 percent better than wood and should 

be used in all instances where it can be substituted for wood. 
Perhaps it is not wholly uncharitable to suggest that writing in the 
newspapers is not in Dr. Crane’s case a philanthropic pursuit. At 
any rate, the article here considered contains admissions that 
in legal phraseclogy might be termed “damaging.” They at least 
show the Doctor to be an easy if not a willing victim of propa- 





OcTO 


gant 
fuls¢ 
effec 
quer 
forn 
rais¢ 
dica 
publ 
fron 
are 

to d 


elim 
exte 
land 
ing 

publ 
Stat 
elim 
Gov: 
nati 
Me} 
of | 
agel 
gent 
try 

whe 
and 


mal 
in t 
stru 
whe 
con 
the 
that 
The 
ave 
win 


this 
oth 
but 
def 
of « 
rec 
met 
of | 
ing 
Pin 
que 


due 
prii 
dur 
ful 
ing 
Soi 
thr 


are 
are 
bes 


Saf 
otk 








7 


oO 
1s 





OcTOBER 8, 1927 


AMERICAN LUMBERMAN 37 








ganda. If his being taken in by steel propaganda explains his 
fulsome praise of that metal, what is to be said of the probable 
effect of his article upon the average newspaper reader? This 
query suggests one part of the task the lumber industry has to per- 
form in securing proper public recognition of its product. It also 
raises a question regarding the responsibility of newspaper syn- 
dicates if not of newspaper editors for the character of material 
published broadcast in editorial form. In fact the implications 
from the appearance of such an article as that here considered 
are serious enough to arouse the leaders in the lumber industry 
to definite action of some kind. 


content and purpose and more out of harmony with informed 

public sentiment than that here considered. To propose the 
elimination of wood is the utmost folly. The real problem is to 
extend and multiply its uses in order that millions of acres of 
land now idle and suited to no other purpose may be put to grow- 
ing timber. That this truth is recognized by legislators and other 
public spirited citizens everywhere is evidenced by the Federal and 
State statutes already enacted to encourage tree growing. To propose 
elimination of wood is to run counter to the policy of the Federal 
Government as established in the setting aside of vast areas in 
national forests, es well as contrary to the purpose of the Clarke- 
McNary law and such a proposal is calculated to nullify the efforts 
of forty-one States that have forestry departments or similar 
agencies to encourage forest protection and reforestation. Intelli- 
gent men and women, both within and without the lumber indus- 
try can perform no more worthy public service than to use wood 
wherever practicable and to help in every possible way to protect 
and perpetuate the forests. 


J T would be hard to find an article more completely wrong in 





Wood Houses Again Prove Their Sturdiness 


HE TRUTH OF the adage, Example teaches better than 
© precept, is well exemplified in the results of the tornado 

that swept through a section of St. Louis recently. The 
manner in which wood buildings withstood the force of the storm 
in the Missouri city was but a repetition of the record of similar 
structures in the storms in southern Illinois, in Florida and else- 
where. On another page in this paper appear photographs in 
connection with reports of persons who have visited the track of 
the storm. The pictures and the reports must convince anybody 
that properly built frame structures are the safest for homes. 
There is no other form of construction within the means of the 
average home builder that affords similar protection from severe 
windstorms. 

Frame dwellings did suffer some injury in the recent storm, but 
this injury was insignificant in comparison with that suffered by 
other structures on all sides of the wood buildings. Not only so, 
but in most cases the injuries to wood structures were owing to 
defects in the use of wood, not fundamental defects in that form 
of construction. This is a fact shown up in other storms and well 
recognized by lumbermen. Indeed, the disclosure of defects in 
methods of using wood has stirred the lumber industry to the need 
of inculecating sound principles of wocd construction. The build- 
ing of the model homes in many communities by the Southern 
Pine Association has been exemplification of the adage already 
quoted. 

Whether the sturdiness of the frame dwellings in St. Louis was 
due to the fact that they were built many years ago, when sound 
principles of wood construction were more closely observed than 
during recent years, is a subject for interesting and perhaps fruit- 
ful speculation. If in future a large percentage of the wood dwell- 
ings built shall be put together like model houses erected by the 
Southern Pine Association, they may be relied upon to come 
through most windstorms unscathed. If roofs are adequately tied 
in, if studs are properly secured to plates and sills and if siils 
are anchored to foundations, and if diagonal sheathing and flooring 
are used; if in fact all the methods of wood construction that have 
been established as sound are used, inhabitants of wood dwellings 
May feel as secure in them.as in any form of structure available. 

Wood construction possesses one quality that is indispensable to 
Safety in a windstorm, resiliency. It “bends to the storm,” whereas 
other forms, lacking that quality, collapse. All of the principles of 





proper wood construction can be observed without depriving the 
wood dwelling of this characteristic quality; whereas there is 
no practicable method of giving to other forms the resiliency that 
is innate in wood construction. While the experience of the St. 
Louis storm should not be made the basis for extravagant claims 
in behalf of wood construction, it should afford the text for sound 
instruction in the use of wood for home building. 





Fair Exhibit Shows Trees as a Crop 


ARM WOODLOTS of the country not only constitute an im- 
oF portant possible source of wood supply if put on a sustained 
yield basis, but they ought to make an important contribu- 
tion to the farm owners’ incomes if they can be made to produce 
successive crops of trees. One phase of the reforestation problem 
is to convince the owners that these woodlots will give a better 
return from tree crops if protected from fire and farm animals 
than from grass if burned over often. In fact, this has been part 
of the problem of owners of large areas of woodland in sections 
where the natives look upon these areas as part of the publie 
domain. 

Demonstration long has been used to show profitable methods 
of grain and livestock raising; it now appears that a similar 
method may be used to demonstrate the possibilities of growing 
trees as a crop. This method was used at the South Mississippi 
Fair, held at Laurel, an important lumber manufacturing city, 
recently. Two farmers joined with the extension forester, D. E. 
Lauderburn, in making the exhibit. They deserve to have their 
names recorded: Morgan Walters, and J. O. Jordan, both of Jones 
County, of which Laurel is the seat. The exhibit is described as 
follows by D. Priscilla Edgerton, supervisor of forestry education 
of the State: 

“The exhibit is in three sections, adjoining for purposes of 
comparison. On section 1 pine saplings 12 to 16 feet high repre- 
sent a virgin forest. On section 2 a mother (seed) tree bearing 
three sets of cones—fully opened burrs (from which the seeds have 
fallen) those ready for next year’s seed seattering, and the tiny 
cones which will supply the third generation from the same tree— 
demonstrates the necessity for leaving one or more seed trees to 
the acre if the particular tree family is to be perpetuated. Around 
the mother tree is a fine crop of young seedlings. Section 3 gives 
a picture very sadly in contrast to the other two: a dwarfed, 
deformed array of blackened stumps from burned land where tree 
value has not been given a thought, but which are of the same 
age as the thrifty saplings from protected land.” 

The supervisor says that Mr. Walters talks as enthusiastically 
of his tree crop as he does of his fine hogs, which he has entered 
in the livestock department of the fair. He and his boys, another 
typically flourishing Mississippi crop, she says, will be present at 
the fair every day and will make the Forest Service booth their 
headquarters. 

Here is a form of demonstration that might be utilized in many 
other sections in stimulating interest not only in tree growing but 
in fire protection and forestry generally. 





Using Research Data in Lumber Selling 


OR A NUMBER of years both individual lumber concerns 
CH and lumber organizations have availed themselves of the 
services of technical men. The Forest Products Laboratory 
for a decade and a half has been conducting research in wood’s 
properties and uses. Colleges, universities and technical schools 
have established courses in wood technology. In fact there has 
been a steady and substantial increase in the amount of technical 
instruction and in the amount of technical information available 
to the lumber industry for use in promoting the sale and use of 
its products. It is believed that proper use of these technical data 
would contribute greatly toward the recovery of markets lost to 
the lumber industry and would aid in extending the use of lumber 
in both old fields and new. 

It*may be a long time before, if ever, any considerable number 
of the lumber sellers of the country will be wood technologists. 
It may even be unnecessary if not undesirable that they should 
ever be technical men. But certainly an increase in their knowl- 
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effectiveness as salesmen. 


tries to supplant lumber in important uses. 
is afforded by mill buildings. 
from that field. 
to show its superiority in fire resistance 
materials that had supplarted it, 
lost ground. 


Practically all the progress that has been made in wood preserva- 
tion has been due to the research of technical men, chemists, in 


edge of the physical properties and adaptabilities of the material 
they sell, as developed by technical research, would add to their 
It is information of this kind developed 
for and used by salesmen that has enabled some of the other indus- 
An example in point 
Wood had been largely eliminated 
When the services of technical men were enlisted 
and in cost over the 
wood was able to regain much 





fact. 
for the industry are kiln drying, waste utilization and prevention 


of stain and similar injury to wood. 
by this type of men is but an earnest and an example of the 
service they are to give in larger measure in future. 
of instruction on various subjects conducted at the Forest Prod. 
lectures given before the Nylta Club, of 
New York City, and lectures or addresses such as Prof. Emanuel 
Fritz, of the West Coast Lumber Bureau, is to give before Twin 


ucts Laboratory, the 





Other fields in which technical men have done notable work 


The service already rendered 


The courses 


City lumbermen at Minneapolis next week, suggest popular meth- 


ods of making technical data available where it will be produc- 
tive of profit to the industry. 


National Campaign Off to a Good Start 


Wasuincton, D. C., Oct. 3.—The National 
lumber trade extension organization is being 
gradually whipped into shape as the big drive 
to promote the welfare of wood begins to hit 
its stride. 

Already John M. Gibbs, manager of the 
trade extension department of the National 
Lumber Manufacturers’ Association, is re- 
ceiving a deluge of requests for copies of “The 
Story of Wood” in response to the advertise- 
ments announcing the $15,000 lumber slogan 
contest. In the mails this morning were 12,000 
requests for copies of this booklet, which all 
prospective contestants must have in order to 
make an intelligent effort to capture some of 
the prize money. 

So large a volume of requests for the book- 
let received over the week end was highly 
gratifying to Mr. Gibbs and his staff. Requests 
last week showed a constant increase in vol- 
ume. The vast bulk of those received up to 
date are from individuals, not from lumber 
retailers who wish to promote the contest by 
distributing the booklet personally. 

A half million copies of the booklet have 
been ordered printed and Mr. Gibbs feels that 
this number probably will fill the demand. A 
few more deluges such as came today, how- 
ever, may indicate the wisdom of placing a sup- 
plemental order. To Mr. Gibbs the many 
thousands of requests from individuals indicate 
clearly interest in the subject as well as in 
the prospect of capturing some of the prize 
money. 

\lready a considerable number of additional 
clerks have been put to work in connection 
with the slogan contest correspondence and the 
force must be further enlarged as the volume 
increases and the suggested slogans begin to 
come in. lleadquarters begins to look like a 
busy bechive 

Announcement was made today by the trade 
extension department of the appointment of 
L. N. Erickson, of the Western Electric Co., 
Chicago, as wood technologist and lumber 

tandards engineer on the statf of the National 
Lumber Manufacturers’ Association This 
addition to the staff was made necessary hy 
the transfer of Arthur T. Upson as chief of 
the eastern division headquarters in New York 
City, in which position Mr. Upson will be able 
only to exercise general supervision in his 
former field. 


Eastern Division Headquarters 


Headquarters of the eastern division have 
been located at 1743 Graybar Building, New 
York City This location is in the center of 


the lumber company office district of the 
metropolis, on the northwest corner of Lex- 
ington Avenue and 43rd Street. It adjoins and 
opens into the Grand Central Terminal Station 
and Grand Central Terminal Building offices 
and the B. M. T. subway 

Mr. Upson reports that Robert O. Bernhardi 
has been engaged as a junior field man. Mr. 
Bernhardi has had some forestry education and 
has had about ten years’ experience in various 
phases of the lumber business. He was con- 
nected with the Weyerhaeuser operation at 
Snoaualmie Falls, 


Wash., for a number of 


years, and has had several years’ experience 
in the wholesale and retail lumber business in 
the East. He completed the short course in 
forestry at the University of Washington and 
attended the summer camp of the New York 
State College of Forestry. His practical ex- 
perience has been chiefly selling to industrial 
users, and in the inspection and shipment of 
export lumber at the mill. Mr. Bernhardi re- 
ported for duty today. 

Selections yet to be made for the eastern 
division staff are a building code man familiar 
with general construction practice both in 
lumber and competing materials, an expe- 
rienced box man, probably with a field assist- 
ant, another junior field man for industrial 
uses, and possibly an engineer familiar with 
up-to-date highway and highway bridge con- 
struction. 

Mr. Gibbs is looking forward with much 
interest to the conferences to be held at the 
Stevens Hotel, Chicago, next week with secre- 
taries of manufacturers’ associations, trade 
extension managers and their publicity, re- 
search and merchandising specialists, with 
salesmen and sales managers of  subscrib- 
ing companies and the conference of manu- 
facturers and retailers’ association secretaries. 





Five hundred walnut logs wanted. A 
‘hance to make a profitable deal. Turn to 
the Want Ads. Get the habit and you'll 
get many chances to profit. 





The trade extension manager again em- 
phasized the importance of these conferences 
especially to the national organization whose 
staff members expect to profit greatly from 
the experiences of the regional staff men, re- 
tailers, sales managers and salesmen and that 
lasting benefit to the entire campaign will re- 
sult from the Chicago meetings. Mr. Gibbs 
and his associates feel that the veterans from 
the several regional staffs and from the firing 
line in the field can make invaluable contribu- 
tions to the general campaign on behalf of 
wood by gathering together and relating their 
experiences and making helpful suggestions in 
connection with the elimination of overlapping 
and duplication of effort in order that every 
shot fired in the campaign may hit the target 
and no ammunition be needlessly wasted. 
Incidentally, Mr. Gibbs is doing his bit at 
headquarters as the organization and campaign 
begin to take definite shape. He and his staff 
are on the job every week day not later than 
8:30 a. m. and seldom leave for home before 
10 o'clock at night. Aside from the huge 
volume of requests for copies of “The Story 
of Wood,” which can be handled by the clerical 
ferce, a tremendous and varied correspondence 
comes to the desk of the head of the trade 
extension department and many questions of 
importance must be passed- upon from day to 
day. In addition there are numerous con- 
ferences in connection with advertising and 
other major phases of the work. Mr. Gibbs, 








however, manages to maintain his cheerful 
disposition declaring he does not care how 
hard he works so long as the big job is put 
over. He is constitutionally opposed to Sun- 
day work, but has put in eight Sundays since 
assuming office in order to get things in run- 
ning shape. He promises to yield to the ad- 
vice of friends and avoid Sunday work as 
much as possible when the organization is 
running smoothly and the campaign in full 
swing. 


District Offices to Be Multiplied 


As funds become available the district offices 
will be multiplied to a considerable extent, in 
order that all of the points considered most 
important may be adequately covered. The 
trade extension committee canvassed this mat- 
ter thoroughly and determined that in the 
initial stages the big consuming markets 
should be covered in this way. Hence the 
designation of the three division headquarters 
—San Francisco, Chicago and New York. This 
line of action was adopted as most logical in- 
asmuch as the primary purpose of the trade 


extension campaign is to reach the lumber con- © 
It was felt by members of the com- J 


sumer. 
mittee that while there is a large volume of 
consumption in the principal lumber produc- 
ing regions, the regional associations naturally 
would be in position to nush the work there 
pending the later establishment of district 
headquarters. 7 

Ultimately the plans contemplate some 
twenty-two field offices, including the division 
headquarters. There has been some criticism 
over the failure to establish district head- 
quarters in certain important regional centers, 
These will come in due time, 


Erecting Arkansas Pine House 


Boston, Mass., Oct. 4.—The model house 
of Arkansas soft pine now being erected ox 
Commonwealth Avenue, West Newton, will be 
ready for public inspection within a few days, 
and in connection with this enterprise intensive 
advertising and sales drives are being launched 
throughout this territory under the direction of 
the Arkansas Soft Pine Bureau. Extensive ad- 
vertising space is already being carried in the 
New England newspapers, co-ordinated with 
the systematic sales campaigns by the represen- 
tatives of the mills supporting the bureau. 

Copies of a hook entitled “Houses of \Wood 
for Lovers of Homes,” just issued by the 
Arkansas Soft Pine Bureau, and reviewed in 4 
recent issue of the AMERICAN LUMBERMAY, 
have been received here and are arousing great 
interest. The book consists of 48 pages, with 
Hy leaf and handsome covers, and it is so at- 
tractively bound and so artistically printed that 
it has to be seen and examined to be appre 
ciated. Plans have been made to distribute 
copies throughout New England to architects. 
contractors, carpenters and home builders, ané 
also to technical schools, libraries and _ similar 
institutions. 
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Southern Pine Slow and Concessions Are Offered 


Average production of southern pine has been at a rather 
high level for the last five weeks, and in the week ended 
Sept. 30 operations were 1.14 percent above the full-time 
single-shift basis. Bookings have just about equaled the 
output, but that is not an altogether satisfactory showing 
for the present season. Mill stocks have been heavy this 
year, and no reduction is being effected. 

Reports from a large number of retail yards in the Kan- 
sas City Federal Reserve district go far toward explaining 
the slowness of demand. The August movement of lumber, 
measured in board feet, was 25.9 percent less than in Au- 
gust of last year, yet on Sept. 1 the yards had 2.3 percent 
less stock on hand. It is said, however, that the agricul- 
tural situation in that section promises early improvement 
as prices of crops firm up. The flooded sections of the 
Mississippi Valley have been out of the market except for 
emergency needs, and there is little prospect of larger sales 
here until a Federal appropriation brings relief. The torna- 
does and rainstorms of the last week caused much destruc- 
tion in an important pine consuming section, and some 
orders are coming in for replacements. Northern and east- 
ern markets are now making fewer demands on the mills. 

In the last week, sales at concessions have been reported, 
and these have had the effect of causing many buyers to 
hold off because they feared further declines, but line yards 
have come in for some large lots at low figures. 


Business in Inland Empire Pines Is Inactive 


Inland Empire pine manufacturers find business slow. 
Farm demand from the Northwest so far has been below 
expectations. City yards in the middle West appear to be 
buying closely because of the approach of cold weather, and 
farm demand in this section is prevented from developing 
by the lateness of the harvest. In east coast markets, keen 
competition has arisen between all species of soft pines, and 
the mark-downs in Idaho pine prices have made buyers very 
cautious. No. 3 shop in Pondosa was reduced $1 about a 
week ago, but this week recovered its old position. The 
new Inland Empire price list is not yet available. Though 
production is considerably curtailed, bookings have been 
running behind the cut, but for the year to date more lum- 
ber has been sold than has been manufactured. 


Arkansas Soft Pine Business Quiet but Prices Firm 

Trade in Arkansas soft pine has been quiet during the 
last week or two. Retailers have been confining their pur- 
chases to immediate needs, and have been taking mostly 
common grades in yard stock, there being little call for 
B&hetter. They have bought fair quantities of No. 2 boards 
and No. 2 floorings, but are buying lightly of dimension and 
finish. Industrial takings of shop items have become lighter, 
and car materials do not figure much in sales. The mills 
have been able to hold their prices firm, but they are at a 
low level. Shipments have been exceeding output, but to 
prevent accumulation some mills are easing up a little in 
their operations. 

California Pines Trade Not Better Than Fair 

Bookings and shipments of the California pine mills in 
the last few weeks have taken a larger percentage of output 
than was covered in the corresponding period of last year— 
largely because of curtailment. The market benefits from 
the fact that accumulation has been avoided, and the manu- 
facturers are planning an early close-down of operations 
this fall. A fair volume is moving to middle, West yards, 
country buyers taking some cars of common items, and city 
yards taking mostly finish. In the eastern market, yard 
buying is very conservative. The movement of shop to 


Lumber Statistics Appear on Pages 56 and 57; 













middle-western and eastern markets is possibly a little 
slower. Some buyers have become hesitant because of the 
recent decline in prices of Idaho white pine. California re- 
tail sales are only fair, but early improvement is expected. 
Call for box within California is more active. 


Fir Output Being Increased; Prices Low But Steady 

Increasing output of Douglas fir is tending to unsteady 
the market. In the last week or so, many mills have been 
enlarging their output, probably for the reason that most 
of them find assortments broken. Bookings in the last 
month, however, have run about ten percent below the cut. 
Middle West demand for mixed cars holds up well, and 
prospects are thought good for late fall business. Some 
heavy export bookings have been made also. Atlantic coast 
demand is a little duller but the promise of lower vessel 
freight rates is causing some buyers to withhold orders 
temporarily. Many California carriers are tied up, but 
more than enough lumber is available in that market, and 
the tendency is to seek concessions. Fir ‘prices are so low 
now that mark-downs would enforce curtailment. The 
firmness in the attitude of independent loggers is a strength- 
ening factor. 


Northern Hardwood Stocks Being Further Reduced 


In the last two weeks, the northern mills have booked a 
fine volume of business, and shipments have continued 
heavy. The mills entered September with unsold stocks 
about two percent less than at the corresponding period 
of last year, and September sales have exceeded the cut 
by almost fifty percent, while September shipments have 
exceeded the cut by nearly seventy percent. It is not un- 
likely, though, that some of the recent bookings were at 
slightly easier prices, as the southern mills have been 
pressing for business and have been granting concessions. 
Quotations on the leading northern species, however, show 
a good deal of firmness. Automobile trade is rather slow, 
and building trades demand shows a seasonal slackening, 
though some birch is being taken for trim, and maple for 
flooring. Demand from the’furniture plants is said to be 
much improved. 

Southern Hardwood Market Is Becoming Weaker 

Production of southern hardwoods declined to 5.8 percent 
below normal in the week ended Sept. 24, and the average 
output per unit was smaller than in any of the preceding 
six weeks. The weather in most sections is still favorable 
to logging and mill operations, though in some sections 
rains have been reported. Most mills, however, are well 
supplied with logs, and the decline in output is attributed 
to voluntary curtailment owing to the unsatisfactory condi- 
tion of the market and low prices. But other plants that 
had been damaged by the floods have been resuming 
activity. 

Stocks at the mills can not be considered excessive, as 
shipments during the first thirty-eight weeks of the year 
have been nine percent above the cut, but the slightly 
higher prices effective following the Mississippi floods have 
greatly stimulated manufacturing, while important hard- 
wood consuming groups have found business slower. A 
news report notes that in the Appalachian section, some 
items are difficult to secure in dry condition, probably as 
a result of the drain on stocks there while southern output 
was shut off by the floods. 

Furniture manufacturers are the leading domestic con- 
sumers, and those in the Carolinas are becoming more 


active. Foreign markets are taking a fair volume at low 
prices. Call from automobile plants and building interests 
is slow. Sap gum is in good call. Oak is quite slow. 


Market Prices and Reports on Pages 85 to 91 





AMERICAN LUMBERMAN 








OcToBER 8, 1927 











Would Buy Pine Furniture 


you please be good enough to give us the 
names if you have them of several mills or factories 


on the West Coast that are building pine novelty fur- 
? 


Will 


niture? We are very anxious to get into communica- 
tion with several manufacturers of this item as we 
have in mind buying this merchandise in the white 


in carloads, finish it here and resell it. 
If you do not have the names of several of these 


manufacturers before you, we will appreciate your 
making an efiort to secure them for us as we are 
quite anxious to receive this information.—INnguiry 


No. 2,026. 


{This inquiry comes from an Ohio concern 
engaged in the manufacture of furniture and 
chairs. It is published with the hope that it 
will come to the attention of readers of the 
AMERICAN LUMBERMAN prepared to supply the 
pine novelty furniture in which the inquirer is 
interested. The name of the inquirer will be 
supplied upon request.—Eb1rTor. | 


Uses of Southern White Cedar Lumber 


Your reply to Inquiry No. 1,996 indicates that but 
little is generally known about southern white cedar. 
his is not strange, considering the limited area that 


produces it and the limited uses for it. I assume that 
it is the “juniper,” or “North Carolina white cedar” 
which grows in the coastal swamps from North Caro- 


lina southward. As I had some experience with it 
thirty-five to forty years ago I will tell you what I 
know regarding it. At that time a Buffalo lumber- 
man, a good friend of mine, acquired a large tract 


of this cedar swamp in Dare County, North Carolina, 
and put up a mill at Elizabeth City, to cut chiefly 
“juniper tank plank,” which was then considered the 


best material for vats and tanks for breweries and 
malt houses that was available. ‘“‘Lager beer’ was 
then the standard beverage, and the demand for the 


plank was large. 

Juniper 
knots are 
inches, 2% 


timber is small and quite knotty, but the 
sound and tight. The planks were cut 2 
and 3 inches thick, 6 feet to 20 
feet long, and were mostly 5 to 8 inches wide, very 
few being 10 inches to 12 inches wide. Some of the 
clearest of the juniper was cut into “‘boat boards” for 
small boats and was fine material for that purpose. 
Also many “dimension” shingles, “machine dressed,” 
were produced, and, later, lath, posts, etc. 

In the early 90’s cypress “tank’’ came in fine wide 
stock, but little more expensive than juniper then, 
and that meant “taps” for juniper. We sold very 
little after that and finally shipped several cars to 
Brooklyn to clear it out. With the loss of the tank 
trade there was not much left for juniper, and I had 


inches 


understood that little is being done with it. I was 
interested in this inquiry because I wish to know 
what is being done with juniper now. I do not 


imagine there is enough of it left to cut any figure 
in the lumber supply. I would certainly buy it in- 
stead of yellow pine for sheathing at an even price. 
It has a pleasing odor, is soft and light, shrinks very 


little and “‘stays.”’—Inguiry No. 1,996-A. 


[The foregoing comment comes from a New 
York lumberman who has had a long and 
varied experience in the industry. The original 
inquiry, No. 1,996, to which he refers, was 
published in the AMERICAN LUMBERMAN of 
Aug. 13, 1927, page 36. The original inquirer 
asked how white cedar sheathing compares with 
No. 2 yellow pine, and whether it would be 
recommended as a substitute for No. 2 yellow 
pine at an even price.—EbirTor. ] 


Meeting Mail Order Competition 


What is the best solution of the problem of mail 
order competition in all lines?—Inguiry No, 2027. 


[This inquiry, which comes from a retail 
lumber concern in Missouri, presents a wide 
field for discussion, and one which has been 
repeatedly covered—so far as it is possible to 
cover so large a subject—in the pages of the 
AMERICAN LUMBERMAN. Without attempting 


in the limited space at disposal here to thrash 
over too much old straw, the broad principle 
may be laid down that the only way to meet 
mail order competition is for the dealer to give 
the customer just as good, or better, value and 


service for his money than the mail order house 
gives. This, of course, is not to be understood 
as meeting the extravagantly worded claims of 
the mail order houses, or cutting below their 
published prices. There are many advantages 
in dealing with the local lumbermen that the 
mail order customer does not take into con- 
sideration when placing his order. Meeting 
mail order competition, boiled down to its low- 
est terms, means putting the cards on the table, 
comparing what you will give the customer 
with what the mail order house actually will 
give him—not claim to give—and convincing 
the customer that the goods and the service that 
you wil] furnish him mean a better and more 
satisfactory deal for him in the long run than 
that which he might get from the mail order 
people. 

Dealers have declared, not a few but literally 
hundreds, that they have no difficulty in suc- 
cessfully meeting mail order competition pro- 
vided the customer gives them a chance to show 
him what they are willing to do for him as 
against what the mail order house will do. 
The great difficulty is that the customer so 
often sends in his order to the mail order house 
before the local dealer even knows that he is 
intending to build a house, barn or garage. 
The only remedy for that situation is for the 
dealer to be in such close touch with his cus- 
tomers, and so well informed regarding their 
present and prospective needs, that he will 
know about any contemplated work and sell 
the job just as soon as it is “ripe.” The local 








formed with regard to all prospective business 
in his territory. 

The AMERICAN LUMBERMAN has a bulletin 
entitled “Meeting Mail Order Ready Cut Com- 
petition,” containing reprints of articles that 
have appeared in this paper, telling how eigh- 
teen retailers in ten States have handled this 
problem. A copy has been sent to the above 
inquirer, and other dealers desiring it will be 
supplied upon request. We shall be glad to 
have dealers who have successfully met the 
problem of mail order competition in their 
communities tell how they did it—Enrror.] 


Retailers Employing Sales Solicitors 


Can you send us names of a number of representa- 
tive building material companies who have salesmen? 
We want these names in order to get some details 
from experience they have had regarding the handling 
of salesmen, the allotment of territory or prospects, 
daily reports, manner of payment. etc.—InQuiry 
No. 2,024. 

[This inquiry comes from an Indiana retail 
lumber concern. From time to time, the 
AMERICAN LUMBERMAN has published articles 
containing brief references to the practice of 
employing outside salesmen but no list ot the 
names of concerns employing solicitors has 
been prepared. This inquiry is published in 
the hope that it may lead to an interchange 
of experiences among concerns employing 
salesmen and at the same time provide some 
information that will prove to be helpful to 


dealer has the great advantage of being right 


on the ground, and should be 


this inquirer. 
intimately in- 


The name of the inquirer will 
be supplied on request.—Ebitor. ] 
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Lumbermen of La Pere 
County, Mich. are already mak- 
ing preparations for their win- 
ter’s work and indications are 
that there will be greater activ- 
ity in the lumber business than 
for several years previous. 

* * #* 

Lumber shippers claim that 
the sudden advance in freight 
will tend to hold lumber back. 
One commission dealer informs 
us that he has a million feet to 


ship but will hold it for a 
couple of weeks. 
* * 


A Sonoma (Calif.) man has 
raised five cork trees which are 
from 25 to 30 feet in height 


and from 10 to 12 inches in 
diameter. One cord of bark 
14% inches thick has _ been 


stripped off. 
* 8 #& 

Quite a number of men have 
already gone to the pineries on 
the Muskegon to make prepa- 
rations for the coming winter 
logging. Nearly two-thirds of 
the. mill owners have no more 
timber of their own and are al- 
together dependent for the logs 
necesary to stock up their 
mills upon the pine kings of the 
East. It was a_ shortsighted 
piece of folly for the manufac- 
turers to allow foreign capital- 
ists to get possession of most of 





the pine on this river, at a 
mere song, while they were con- 
tented and apparently happy in 
owning a sawmill. 


* * «& 
There is more pine timber 


gon River and its branches than 
on any other river in Michigan, 
and good judges claim that 
there is more than there ever 
was on any other river in the 


State, excepting the Saginaw | 


and the Muskegon. 
* 8 * 


The city council of Detroit, 
Mich., has restricted lumber 
dealers in piling their lumber 
to a height of twenty feet. 


* * * 


Experiments in Europe have 
proved the complete success of 
creosote as a preservative for 
railroad ties, bridge timbers 
and wood in other exposed con- 
ditions. 
pores of the wood with creosote 


have been. built by Edward R. | 
Andrews, South Boston, having | 


a capacity of 40,000 feet of lum- 
ber a day. As ties last in this 
country only six or seven years, 
the introduction of the creosote 
process, if as successful as in 


Europe, must result in a great 





saving. It is suggested that the 


creosote wood be used for 
horse-railroad ties and for pre- 
serving wooden pavements. 
oe « @¢ 
The water is so low in the 
Wisconsin River that the own- 


standing today on the Ontona- | ers of the dam have been com- 


pelled to build a fence across 
it to keep the mill pond from 
being used as a pasture. 

* * 

There has been scarcely @ 
day for the last two weeks but 
that it has rained more or less, 
states a report from Stevens 
Point, Wis., and now old Wis- 
consin is on the raise, and logs 


|are already coming into the 


Works to inject the | 


main boom at that place, and 
should this state of things con- 
tinue for a few days longer 
every mill in the place will 
start up and saw all it can 
before it freezes up, for it is 
not considered safe to hold logs 


| over winter in the main river, 


especially in a mill boom. 
* * # 

More improvements are going 
on at Big Bull Falls on the 
Wisconsin River. A force of 
men has been busily engaged 
for some time past to bring in 
new improvements at this dan- 
gerous point, so as to facili- 
tate the transit of lumber 
through this narrow passage. 
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Increase in Orders and Shipments 
[Special telegram to AMERICAN LUMBERMAN] 
WasuHincton, D. C., Oct. 6—Marked in- 

creases in softwood lumber orders and _ ship- 

ments, with production about the same, were 
noted in telegraphic reports received today by 
the National Lumber Manufacturers’ Associa- 
tion from 343 of the larger commercial soft- 
wood lumber mills of the country, for the week 
ended Oct. 1, compared with reports for the 
preceding week when seventeen more mills re- 
ported. In comparison with the same period a 
year ago, when twenty-five more mills reported, 
there are substantial increases in production 
and new business, and shipments about the 
same. Disparity in the number of hardwood 
mills reporting this week, in reference to re- 
ports for the previous week, make accurate 
comparisons somewhat difficult. There was 
considerable increase in new business, with 
some increases in shipments and production. 

When compared with reports for a year ago, 

when 121 mills reported, production was about 

the same and slight decreases in shipments and 
new businesses. 

The unfilled orders of 221 southern pine and 
West Coast mills at the end of last week 
amounted to 589,406,653 feet, as against 602,- 
867,418 feet for 222 mills the previous week. 
The 102 identical southern pine mills in the 
group showed unfilled orders of 219,750,400 
feet last week, as against 227,655,680 feet for 
the week before. For the 119 West Coast mills, 
the unfilled orders were 369,656,253 feet, as 
against 375,211,738 feet for 120 mills a week 
earlier. 

Altogether the 327 comparable reporting soft- 
wood mills had shipments 99 percent, and 
orders 96 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 105 and 93; and for the West 
Coast mills, 96 and 94. Of the reporting mills, 
the 302 with an established normal production 
for the week of 222,470,972 feet, gave actual 
production 104 percent, shipments 103 percent, 
and orders 100 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—243,979,000 feet, against (revised) 
245,693,000 feet the week before, and 232,955,- 
000 feet last year. Shipments—240,440,000 feet. 
against 236,499,000 feet the week before and 
254,090,000 feet last year. Orders—233.777,000 
feet, against 223,167,000 feet the week before, 
and 225,681,000 feet last year. 

The hardwood figures for last week, the week 
before and the same week last year follow: 
Production—no report for last week, against 
21,654,000 feet the week before, and 18,695,000 
feet last year. Shipments—no report, against 
20,792,000 feet the week before, and 20,682,000 
feet last year. Orders—no report, against 19,- 
708,000 feet the week before, and 23,155,000 
feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Sixteen 
of these mills, representing 51 percent of the 
cut of the California pine region, gave their 
Production for the week as 23,432,000 feet; 
shipments, 19,911,000 feet, and new business, 
17,621,000 feet. Last week’s report from 15 
mills, representing 46 percent of the cut, was: 
Production, 21,525,000 feet; shipments, 16,913,- 
000 feet, and new business, 14,481,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 119 mills re- 
Porting for the week ended Oct. 1 was 6 per- 
cent below production, and shipments were 4 
percent below production. Of all new business 
taken during the week, 49 percent was for 





future water delivery, amounting to 58,227,030 
feet, of which 30,544,853 feet was for domestic 
cargo delivery, and 27,682,177 feet export. New 
business by rail amounted to 54,396,357 feet, or 
46 percent of the week’s new business. Forty- 
six percent of the week’s shipments moved by 
water, amounting to 55,213,788 feet, of which 
36,073,133 feet moved coastwise and _ inter- 
coastal, and 19,140,655 feet export. Rail ship- 
ments totaled 59,487,875 feet, or 49 percent of 
the week’s shipments, and local deliveries, 5,- 
474,345 feet. Unshipped domestic cargo orders 
totaled 117,317,417 feet; foreign, 125,855,358 
feet, and rail trade, 126,483,478 feet. 

Reopening of many Douglas fir logging 
camps and other seasonal activities have taken 
up virtually all employment slack in the Pacific 
Northwest, according to the 4L employment 
service. Skilled help in some lines is difficult to 
secure. Pine camps are busy, but pine sawmill 
operation has been reduced by the laying off of 
several night shifts. 

The Western Pine Manufacturers’ Associa- 
tion, with four fewer mills reporting, shows a 
slight decrease in production and shipments and 
new business well in advance of that reported 
for the preceding week. 

The California Redwood Association, with 





one more mill reporting, shows a nominal in- 
crease in production, a slight decrease in ship- 
ments and a fair gain in new business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows some 
increase in production, a noticeable decrease in 
shipments, and a good gain in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with one more mill reporting, shows a 
slight decrease in production, and heavy in- 
creases in shipments and new business. 

Reports from 16 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (one more mill than re- 
ported for the previous week) show some 
decrease in production and shipments and a 
slight gain in new business. 

[The barometer of the Southern Pine As- 
sociation appears on page 56.—Epror.] 


[Special telegram to AMERICAN LUMBERMAN] 
NorFo.k, VA., Oct. 6.—For the week ended 
Oct. 1, thirty mills reporting to the North Caro- 
lina Pine Association, and having a normal 
production of 7,626,000 feet, manufactured 
6,078,749 feet, shipped 6,964,581 feet, and 
booked orders for 7,556,414 feet. 





Business in Brief 
Survey of busmess by the Department of Commerce shows that for the week ended Oct. 1 
the dollar volume of business indicated by check payments was considerably higher than for the 
week immediately preceding and for the corresponding week of last year. 


GENERAL Dun’s reports signs of improvement, indicating at least an early revival. 
More active demand has been noted in retail and wholesale lines, buying 





power particularly in the agricultural centers being increasingly manifest. ‘On the whole there 
is greater steadimess in some lines where rather marked fluctuations have recently taken place 
and there is stronger resistance to concessions in price. Car loadings for the week ended Sept. 
24 totalled 1,125,868 cars, as compared with 1,124,231 cars for the week immediately before. 


During the latest week the number of declines im wholesale prices registered by Dun’s ex- 

ceeded the advances, though Harvard University’s index of wholesale commodity prices showed 

no change, the level remaining at 145.2 for the week ended Sept. 28. This 

PRICES last is significant in view of the slight decline the week of Sept. 21, the first 

since early June. Prices of stocks listed on the New York Stock Exchange 

average lower than during the preceding week but were substantially higker than during the 

corresponding week of last year. Bond prices averaged higher than for the week immediately 
preceding and for the corresponding week of 1926. 

Conditions in the agricultural districts may be denominated as much better than could have 

been forecast by facts in hand two months ago, especially with respect to corn. Though as 

the maturity of that crop became more assured its price declined, the net 

FARMING result has been to the farmers’ advantage. A suivey made by the Chicago 

Tribune shows that the crop may have imcreased in September as much as a 

hundred million bushels and that it may run as high as last year’s, 2,647,000,000 bushels. With 

the December price 20 cents above last year, the aggregate value may be a half billion dollars 


above 1926. With a larger wheat crop at a lower price the farmers’ return from that cereal 


may equal last year’s. Rye, barley, pork, and beef also will increase the farmers’ income over 
last year. 


Dun’s reports some improvement im the steel industry during the final week of last month. 
This was in the way of new orders, which are taken as an omen of a revival that will gather 
momentum. Conditions in the Chicago steel district, according to this au- 
STEEL thority, are somewhat better than im the Pittsburgh area, the especially 
favorable aspect of the situation being improved railroad inquiry im the 
West. Operations in the industry as a whole are still on about a 60 percent basis, and while 
irregularities are noted in the price situation, there is evidence of a firmness that is considered 
encouraging. 
The outstanding event of the week in the coal industry was the ending of the strike of 
bitumincus miners in Illinois. It was indicated that 225 mines employing over 70,000 men would 
begin operation after bemg idle since April 1. Production of soft coal for 
FUELS the week ended Sept. 24 was estimated by the United States bureau of 
mines at 9,871,000 tons, a gaim of 223,000 tons or 2.3 percent over the week 
ended Sept. 17. This includes lignite and coal coked at the mines. The coal loadings for the 
week ended Sept. 24, as reported by the car service department of the American Railway Asso- 
ciation amounted to 184,088 cars, as compared with 182,082 cars for the week ended Sept. 17. 
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Nature's Fury Again Demonstrates the}Desirability 


Louis, Mo., Oct. 4.—Buildings of wooden 
construction stood the test of the tornadu 
which struck St. Louis last Thursday after- 
noon. For five minutes the wind blew at a 
rate of between 80 and 100 miles an hour, 
devastating an area of six square miles, kil] 
ing 78 people, injuring more than 500 others, 





A frame house at 41328 McPherson buiit in the 
are touched by the storm. The brick buildina to 
next to it is minus a front 


and rendering more than 5,000 families home- 
less. 

As was the case in recent disasters such as 
the Florida storm, wooden buildings demon- 
strated their strength and ability to withstand 
the effects of a powerful wind, which wrought 
havoc to buildings of brick and other con- 
struction. Wooden houses are standing in 
many sections of the devastated area, while on 
either side and to the front and rear are 
brick houses that are badly damaged or lying 
flat as a pancake on the ground. 

The district struck by the tornado with all 
its fury is in the central western section of 
the city. All of the territory affected is in 
the city’s fire district. For many years the 
ordinances have forbidden the erection of 
wooden buildings within this district. 

Consequently the buildings of wooden con- 
struction in the storm area are of rather old 
construction and are comparatively few. That 
these buildings should withstand the effects 
of the tornado while newer buildings of brick 
gave way to the wind is all the more re- 
markable. 

So far is is known, not one occupant of any 
wooden building in the St. Louis storm area 
was killed or injured. The houses rocked 
in the wind, but the occupants remained in 
them and were uninjured. 

The St. Louis representative of the AMEr- 
I1CAN LUMBERMAN made a tour of the storin 
section today, accompanied by a photographer. 
Many examples were found of wooden build- 


wake of the storm that were uninjured by the 
disastrous winds or only slightly damaged. 
The story of the value of wood construction 


stand up under a tornado is told mutely in the 





Not even its pointed and gabled windows 


> east lies flat on the ground and the 


Here is a frame house, as Clair Ken- 
amore says in a signed story in the St. Louis 
Post-Dispatch, 
quite gingerbready and pert with its pointed 
and gabled windows,” i 


“stands seemingly 
unharmed amid the ruins of i 


iM iii ot oo 


two doors east is torn off, showing the jagged 
edges of the brick walls. 

In the 4000 block on Washington Avenue, 
the tornado cut edges off the corners of brick 
buildings of modern construction. The only 
wooden house in this block at 4029 was erected 
about 40 years ago. Its roof of wooden shin- 
gles is undamaged. Part of the front is torn 
vut, but there is much less repair work to be 
done on it than on the other damaged build- 
ings of brick in the block. 

Into a poorer district of the city we go, and 
there find a row of small frame buildings oc- 
cupied by workmen. These buildings at Van- 
deventer and Prairie avenues. were virtually 
undamaged by the storm. A modern brick 
building adjoining on the east is greatly eaten 
into by the tornado. 

Amidst the wreckage of brick buildings in 
the 4000 block on Easton Avenue a small frame 
house stands out with the only damage being 
caused by the blowing down of a brick chim- 
ney. This building will be repaired at small 
cost, while the brick building adjoining must 
be practically rebuilt. 

At 2732-2734 Fall Avenue are two small 
frame buildings. Not even a window is broken 
here. Brick houses on either side and across 
the street, all buildings of comparatively re- 
cent construction, are badly damaged, as the 
photograph wi'l show. 

Another excellent example of the stability 
of wooden houses may be found in the 1900 
block on Destrehan Street, where considerable 
damage was done. Here are three frartie 








Nineteenth and Destrehan s e frame houses undamaged by the storm. 


ings on either side badly gutted 
bors, whose bricks strew the lawns and pave- 


old-fashioned 
» tile roof on the brick house to the 
west was torn while the brick house directly 


mass of broken brick. The front of the house 


houses, all intact, while to the east and west 


are brick buildings with roofs blown off. 


One hears considerable agitation in cities 
against wooden garages. And yet wooden gar- 
ages bore up under the tornado, as will be 
seen by the photograph showing two damaged 


only slightly where bricks from an adjoin- 
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Amidst a wreckage of brick buildings stands this frame house at 4027 
There is a hole in the roof, but this was caused by 
the wind blowing the chimney down 


At Lucky Street and Vandeventer Avenue is a row of small frame 
houses, none of them damaged. Note the dent in the 
to the right of the picture 


brick structure Easton Avenue. 
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nStand the Test in St. Louis Storm 


Good Construction and Proves the Safety of Wood 
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ing roof fell on them. A brick building along 

side the wooden garages was demolished. 
The loss to tile and slate roofs through the 

storm section was tremendous. Slate and tile 


having had a narrow escape himself and the 
apartment building in which he lives having 
been badly damaged in the storm. Mr. Clark 
reports that a survey of the storm stricken area 











4029 Washington Avenue—Here its 
section. 


formed a great part of the debris in St. Louis 
streets. 

Means Twelve Months’ Building 

L. E. Clark, vice president of the Huttig 
Sash & Door Co., of St. Louis, was in Chicago 


the only wooden house in this 
Wood shingle roof undamaged and damage to front is slight. 
Brick buildings to west badly damaged 





shows that 3,300 buildings will have to be 
entirely rebuilt and 5,000 buildings will have to 
be repaired to a more or less extent. Fortu- 
nately a part of the problem of financing this 
rebuilding has been solved through the large 
amount of tornado insurance that is carried in 








raised in St. Louis. No official request for out- 
side assistance has been made, as it is expected 
that St. Louis will be able to take care of the 
needs of the storm sufferers itself. As a result 


At 2732-4 Fall Avenue are two small frame cottages virtually un- 
touched by the storm, while on either side and across the street are 
badly damaged brick buildings 


of this tremendous amount of rebuilding and 
repairing, the building industry is going to be 
intensely active in St. Louis for at least twelve 
months, as that much time will be required in 
which to replace or repair the buildings that 
have been destroyed or damaged. In addition 








Page Avenue 
last Wednesday, attending a meeting of repre- 
sentatives of the millwork industry. Mr. Clark 
told a representative of the AMERICAN LUMBER- 
MAN of some interesting and thrilling experi- 
ences he had during the tornado last week, 


between 








Sarah and Vandeventer showing 
St. Louis. In addition to this, those storm 
sufferers who are in need of additional finan- 
cial assistance will have the community chest 
fund to draw from and also the special fund 
of over half a million dollars that is being 





storm-wrecked 


brick structures 

to this, a very large fund has just recently been 
made available for public improvements and an 
ambitious program is being inaugurated that 
will provide employment for a great. many 
(Concluded on page 72) 














Much agitation is heard against wooden garages. ’ 
that stood up, while a brick building adjoining was demolished 





Here are two 

















This is what happened to brick veneer over tile wall in a residence 
district which felt the force of the tornado 
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Country Activity a Boon in Mining District 


Retailers in Centralia and Salem, IIll., See Rising Trend in Specialized 








¢ Farming, Which Follows Lull in Digging for Coal 


The city of Centralia, Ill., calls itself the 
“Gateway to Egypt.” Egypt of course is 
that lower area of Illinois reaching down 
to Cairo; a region to which nature has given 
great coal deposits and possibilities for ag- 
ricultural diversification. The coal is ap- 
preciated and has been mined in great quan- 











C. A. Glore, of the C. A. Glore Lumber Co., 


Centralia, I[Il. 


tities, though at the time of my visit a 
goud many mines were idle. The agricul- 
tural possibilities are just by way of being 
realized. In fact, down in the heart of the 
coal country, farming suffered a mild decay 
when mining got to going. Young farmers 
went to the mines because the hours were 
short and the pay, compared to what they 
had been making with a plow, was large. 
I remember being down farther into Egypt 
quite a number of years ago and seeing none 
but elderly people in the country. Orchards 
were neglected, and fields were uncultivated. 

They tell me that farming is slowly emerg- 
ing from the paralysis that followed the big 
mining development. It is starting up in 
communities where some farmer or several 
of them have tried new ideas; raising 
peaches, for instance, or pears or chickens. 
Transportation and the growth of cities have 
made this restoration possible. At least such 
is my guess after having met vast truck- 
loads of crowded chicken coops and equally 
vast loads of peaches packed in bushel 
baskets. Doubtless a good deal of study of 
good methods and much promotion needs yet 
to be done. But as an outsider, flivvering 
through the country, sees such things, there 


appears to be more country activity than 
there was half a dozen years ago. 


Glore Notes Spread of Farm Activity 


In fact C. A. Glore, of the C. A. Glore 
Lumber Co., Centralia, mentioned casually 
some of this spread of farm activity. Cen- 
tralia itself is an industrial and not espe- 
cially a farming town. It is a great rail- 
road center. But Mr. Glore operates a line 
of yards in Illinois and is in touch with 
local affairs pretty much all over central 
and southern Illinois. He spoke of one of 
his yards that is in a chicken country; a 
comparatively new industry. Many farmers 
are raising fries for Chicago hotels, not to 
mention road houses adjacent to the big 
town, and they market eggs by the ton. 
Well, the manager of this branch yard sells 
dozens and dozens of chicken houses and 
brooder houses. Another yard, located 
within an hour’s drive of the first, may sell 
two or three chicken houses in a season. 
In the second community the farmers don’t 
appreciate the mortgage-lifting power of the 
little red hen. They probably consider 
chicken raising women’s work; something to 
supply the farmer’s table with the fried-egg 
accompaniment to the morning ham or a 
Sunday stew garnished with noodles. As a 
real money-making job, they think it is a 
wash out. This, too, in the face of the 
prosperity being worked out on a poultry 
basis by their neighbors only a few miles 
away. But it takes time to make any basic 
changes in established customs. 

Mr. Glore is one of the widely known IIli- 
nois dealers; an association man and a 
highly capable merchant. He stated that 
despite some adverse conditions the building 
in Centralia holds up well. The slump in 
coal mining has hit the town indirectly, for 
with little coal to move the railroad shops 
don’t have so many cars to repair. Conse- 
quently the payrolls are not quite so opu- 
lent as they otherwise would be. But Cen- 
tralia grows and builds and repairs. 


Retailing in Middle West 


The Realm has not followed such things 
very closely, but it seems that the non-union 
mines are about the only ones working. 
However, so Mr. Glore says, some of the 
union mines that have considerable auto- 
matic machinery are able to operate on the 
union wage scale and to compete with the 
non-union pits. In his opinion more mines 
will install this modern machinery. It takes 
the place of certain men whose work is very 
hard and somewhat dangerous; men who, 
on the non-union scale are not adequately 
paid. Mr. Glore said he thought it not fair 
to ask men to do this work on the current 
wage rate, considering the pay that is given 
to workers in other less laborious indus- 


tries. 
the farming in Egypt is due for some rai. 
ical changes. 

Mr. Glore spoke of the state of lumber 
retailing from his wide observation over the 
middle West. 

“I’m afraid that lumber selling has a 
good ways to go, at least in some places, 
before it becomes lumber merchandising,” 
he said. “There are too many dealers who 
are content to be small. There’s nothing 
wrong with having a small yard and a small 
trade, if that’s what the owner wants, but 
there are good and bad ways of being small. 
A lot of men have saved up a few thousand 
dollars and want to use it to make a job 
for themselves. They put in a little stock 
of lumber, get some sales that just natu 
rally drift to a business whether it does 
anything to create business or not, pay 
themselves $50 or $75 a month, maybe make 
a little in addition to that and are content. 
They compare themselves with the farmers 
of their acquaintance who have a larger 
investment, work harder and don’t make as 


much. As I say, this is all right, or wouli® 


be if they followed sound methods in making 
their little returns. But they don’t have 


much idea of costs, and they care little that 
prices are uneven; 


their 














C. A. Porter, of the Porter Lumber Yaré 
Salem, Ill., on grounds of the country clw 


losses on some items and unexpectedly larg 
profits on others. They don’t cultivate thei 
territory, don’t offer much of any servic 
and get their customers into the bad habi 
of thinking with them that anything is 4! 
right if it can be made to do. Naturall! 
they create difficult competitive condition‘ 
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“Some of them add sidelines such as sell- 
ing feed and buying hay and grain. Again 
there is no objection if they follow sound 
methods of merchandising. But I’ve known 
some such men who would sell building 
material at cost just to get the good will 
of farmers with whom they dealt in these 
other things. These men are not mer- 
chants and apparently don’t want to be. I 
don’t know what can be done about it, but 
such conditions certainly disturb the market 
for a dealer who does know costs and who 
wants to make his service count.” 


More Than Lumber Wanted 


It is hard to change these things by ar- 
gument. When a change does come to a 
sleepy community, waking it up and inaugu- 
rating new methods, the impulse frequently 
comes from the public and not from the 
merchants. A new generation may come 
into control of that community at any time; 
a generation educated in all 
sorts of ways to appreciate mod- 


C. A. Porter a Community Builder 


At Salem, Ill, the Realm found C. A. 
Porter, of the Porter Lumber Yard, hard at 
it trying to catch up on his own business 
between jobs of a community nature. Shortly 
before my visit, the eighth district of the 
Illinois association held a picnic in Salem, 
and Mr. Porter had been the administrative 
officer to prepare for the event and to 
engineer it while it was in progress. He 
had but gotten through this pleasant task 
when he had to begin preparing for a big 
Farm Bureau picnic. He is head of the 
Salem Chamber of Commerce, an organiza- 
tion which is much alive, and he does his 
informal bit to improve the general prac- 
tice of farming. At the time of my visit 
two farmers were unloading each a car of 
lime with which to sweeten their fields. 
Mr. Porter operates a farm and had limed 
his fields, with the result that last year he 


about the bass this passionate fisherman 
had abandoned everything else for fishing 
tackle. We've traveled over much of the 
United States with that boy, in the course 
of the last dozen years, and offering him a 
chance to fish excites him more than offer- — 
ing him a trip to Europe. Fishing is the 
summum bonum with him. All other sports 
are poor imitations. 


“I’m glad the Farm Bureau is to have its 
picnic out here,” Mr. Porter said. “The 
farm women will enjoy these lawns and 
flowers. Maybe it’ll stimulate some farm 
families to improve their places. One reason 
many of them don’t have better looking 
places is that it doesn’t occur to them. They 
have to see such things close by, for them- 
selves. It’s a case of ocular demonstra- 
tion, just as it was in regard to putting lime 
on the fields. Arguments and descriptions 
don’t accomplish very much, but if they 
can actually see them and see how desir- 

able they are, that’s different. 
i “T looked in at the State Fair 





ern housing and modern mer- 
cantile service. The sleepy 
dealer feels secure as long as 
he keeps prices low; but a low 
price is a broken reed. No one 


B Porter's Home Builder B 


* a while back and was impressed 
with the State exhibit showing 
household conveniences of many 
kinds. Among others that I 





noticed were septic tanks, mak- 


wants to pay more than he must 
for a given article; but when he 
doesn’t want the article he will 
not pay any price at all for it. 
Selling lumber is slowly and 
surely coming to the point where 
much more than lumber is de- 
manded. Intelligent codperation 
in getting a modern, attractive 
and efficient house built involves 
more than having piles of lum- 
ber for sale. The new genera- 
tion is likely to hunt for the 
cooperation first and to take the 
stock of lumber for granted. 
Albert Robertson, secretary of 
the company, took the Realm out 
to see the peach packing plant 
of Berrine Bros. Here we saw 
some amazing peaches; vast af- 
fairs that looked entirely too 
large ever to have grown on a 
tree. Mr. Berrine gave one to 
me. I cut it in two, and Mr. 
Robertson and I spent a pleased 
twenty minutes, each inhaling 
the luscious pulp of his half or 
the giant fruit. If southern Illi- 
nois can raise peaches like that, 
I don’t see why it wants to raise 
anything else. Mr. Robertson 
also took me through some of 
the newer residence sections of 
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LUMBERMEN TO 
MEET IN SALEM 


We are looking forward to a fine 
meeting of the lumbermen of 
Southern Ililnois which will be held 
in Salem on Friday, August 12. 

A large number of the members 
of this association are expected to 
be here at this time. State secre- 
tary J. F. Bryan will be among 
those in attendance and a fine 
meeting is anticipated. The meet- 
ing will be held at the Country 
club 





IS YOUR HOME GETTING OLD? 

Is yout home getting old? If so, 
why not remodel it and make it not 
only more salable but more livable. 

Why not have a sleeping porch, 
built-in kitchen units, an enlarged 
living room, French doors—there 
are countless ways to.improve the 
livability of any old type residence, 
Come in and let us discuss home 
remodeling questions with you. 

Don’t let your housé run down A 
house .is just like a watch—if it 
runs down it isn’t worth very much. 
Repairs are cheap—neglect costly. 
We have everything you need for 
repairing your house—come in now 
and let’s talk it over. No charge 
for advice 


In Turkey they say, a woman 
never sees her husband before her 
marriage. In America she doesn't 
see him much afterwards. 





SILOS SAVE 
CORN CROPS 


It is not unreasonable to sup- 
pose that a large percentage of the 
corn crap will be cut short by frost 
due to the lafe spring planting. 

Conditions like this have gre- 
vailed in the past and a well-built 


silo for storing the immatured corn 
has always paid, 





This year of all years, is the time 
to insure getting the maximum 


| bénfits from your crops. Come in 


and discuss your silo problem with 
us—we've got some mighty practi- 
cal ideas on the subject. Mr: Will 
Williams of Haines township, re- 
cently-placed his order with us for 
a nice tile silo. 





BUILD THAT CHICKEN HOUSE 

What did you do about that 
chicken house you planned to 
build? We have a lot of No. 2 
boards and dimensions on hand 
right now that would be just the 
thing “for such a building, and at 
the price we are selling them we 
do not believe you could build any 
cheaper.. We want to show you 
this stock and leave the quality and 
price comparison to you. BETTER 
ACT QUICK. . 


One should lie gn the right side, 
says the doctor. But if one is on 
the right side it is not necessary to 
lie at all. 


GOOD TIME TO 
MEND FENCES 


Mending the fences, burning or 
cutting the weeds and brush in the 
fence rows are odd jobs for August. 

We have a lot of good wire fenc- 
ing, fence posts and odd pieces of 
lumber im stock that you can pick 
up now at small cost. 


City Cousin: “Why do you paint 
the inside of your chicken coop?” 

Farmer: “To’ keep the hens 
from picking the grain out of the 
wood.” 


BUILDING NICE BARN 
H. P. Smith, one of Marion coun- 
ty’s most aggressive farmers, is 
having a very nice barn erected on 
his farm near Alma. 


REUNION A GREAT SUCCESS 
The 44th annual reunion just 
closed” proved a great success in 
every particular. Aside from the 
death of a negro carnival employ® 
and the injury of a man employed 
at the motordome, nothing occurred 
to mar the pleasures of the week. 
Now it is up td one and all to re- 
turn to their usual duties and to 


look forward to having a still big-. 


ger and-better reunion next season. 


They say “a man may be down, 
but he’s never out.” But when a 
moustache comes out it’s always 
down. 


Shade and water are the two 





cheapest things you can furnish the 
poultry this month. 








Style of news sheet utilized as advertising in 
Porter in stimulating interest in the products he has to sell 


Salem papers by C. A. 


ing bath rooms a possibility for 
farm houses. I’ve known for a 
long time how to make these 
things of concrete, but I haven't 
sold any. I’m going to order 
one of the ready-made septic 
tanks for display. I believe if 
my customers see it and ask 
questions about it they’ll be in- 
terested. There’s no reason why 
these farm homes shouldn’t be 
the pleasantest and most at- 
tractive places to live that could 
be found in the county. I’m 
going to see if I can’t do a little 
in an indirect way to help make 
them so. 

“When I was made head of 
the Chamber of Commerce I 
made up my mind to do what 
I could to foster local industries. 
I found that a milk concern was 
buying a small amount of milk. 
In a year these purchases have 
grown to ten times their former 
volume. I am sure this figure 
can be again multiplied by ten. 
If that happens, and I’m rather 
certain it will, I’ll be kept pretty 
busy running my lumber yard. 
That'll be a pleasant thing for 
me, of course, but I’ll get a good 
deal of pleasure out of knowing 


Centralia where I saw some 

very attractive and imposing new houses. 
These Centralia people appreciate fine archi- 
tecture. 

The D. Rixmann Lumber Co. is owned and 
operated by a group of brothers who have 
4 number of yards in this part of Illinois. 
One of the brothers, I believe, is a St. Louis 
architect. This company also handles paint 
and hardware. The brother who manages 
this yard said that trade could be better 
but that Centralia is a good town that 
never fails to produce a reasonable amount 
of business. Farm trade here is not so im- 
portant, because there are many surround- 
ing towns to reduce the normal territory. 

At the J. W. Tate Lumber Co.’s yard I 
found Mr. Tate was away. This yard fronts 


out on the great Illinois Central railroad 
yards. ; 


had some wheat that yielded more than 42 
bushels to the acre. This and other dem- 
onstrations of a practical kind on his farm 
have gotten the neighbors started to doing 
similar things for themselves. 

The Realm felt guilty over interrupting 
so busy a person, but Mr. Porter pleasantly 
brushed aside all apologies and took us out 
to the country club, where the lumberman’s 
picnic had been held and where the Farm 
Bureau picnic will have been held before 
these lines get into print. It is a beautiful 
place; with an attractive club house, well 
kept lawns, a reservoir stocked with bass, 
a nine-hole golf course and such things. The 
circulation manager of the AMERICAN LUM- 
BERMAN had been at the lumbermen’s picnic, 
and we were not surprised when Mr. Porter 
said that at sight of the lake and the news 


that farmers are prospering, 
have more to spend for comforts and are 
living pleasanter and more secure lives. 
“One of my advertising methods consists 
in running a miniature newspaper that oc- 
cupies a certain corner on a certain day in 
one of the town papers. It’s quite a task 
to keep it going, but in another sense it’s 
easy. I make it just as personal as I can. 
People take local papers to find out what 
their neighbors are doing. I come into con- 
tact with all sorts of people all the time, 
and I simply remember what I find out 
about them. During the summer it occurred 
to me that the country school houses are 
important places. Children spend a good 
many hours there, and it’s important that 
the buildings should be well kept up, be 
warm and dry and have a certain dignity. 
I got a list of the school officers from the 
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county superintendent, and I wrote to these 
men. I reminded them that school would 
begin before long, that it is easy to forget 
about the necessary painting and repairs 
until too late and suggested some of the 
things I thought should be done. Almost at 
once, as a result of that letter, a couple of 


men came in for materials to use in two 
school houses. In the next issue of my 
newspaper I’m going to comment on this 


fact, give the names of the schools and tell 
what is being done I'm pretty sure that 
before school opens I'll have other jobs of 
that kind. 

“In connection with increasing the dairy 
business I’m pushing the sale of silos. This 
is another thing that has to make a small 
start and grow by ocular demonstration. It 
isn’t a matter of making a big spread of 
advertising and letting it go at that. I have 


to find the right farmers, persuade them in- 
dividually to build the right kind and size 
of silo and then let their experience con- 
vince the neighbors. It’s a cumulative 
process.” 


Plans, Books Etc. as Sales Helps 


In Mr. Porter’s office is a long table on 
which were lying all sorts of books, pam- 
phlets, plans of farm buildings and the like. 





Competent accountant and office execu- 
tive, thoroughly experienced in modern 
lumber accounting, credits, income tax, 
financial reports and all things pertaining 
to successful business administration, is ad- 
vertising for employment Turn to the 
Want Ads when you need high class em- 
ployes—the only kind that will make your 
business profitable. 


From their appearance I feel sure they are 
used. I was gratified to see, among others, 
some copies of the AMERICAN LUMBERMAN’S 
remodeling book, Old Homes Made New: 
one of the most heartily welcomed sales 
helps ever issued by this paper. 

Salem was the birthplace of the Great 
Commoner, William Jennings Bryan. His 
childhood home stood on the street leading 
from Mr. Porter’s yard to the business sec- 
tion of town. On the site there now stands 
the Bryan-Bennett Library. Mr. Porter is 
interested in establishing a memorial to Mr. 
Bryan; probably a museum. 

The Realm was unfortunate in failing to 
see A. C. Stewart, of the Pollock Lumber 
Co., Salem. The department hopes at some 
future time to connect with many of these 
dealers wtih whom we fail to make contact 
at the first trial. 


Are You Selling Lumber on a Profit Basis ?* 


\t a recent meeting of a business council, 
study club, made up of a group of 
retail lumber dealers in western Pennsylvania, 
it was decided to determine the exact cost of 
handling and selling their lumber, in order 
that they might know where the danger line 
might be in the conduct of their business. 

Accordingly, a study was made of the exact 
cost of handling and selling three truckloads 
of lumber in three different retail lumber yards. 
The lumber in cach load was priced first at 
what helieved to be a fair price to the 
customer in order to yield a profit in investmen* 
that would he just to the dealer. 

Having arrived at a suggested or fair sales 
price, and having accurately determined the 
invoice cost, the unloading cost, the delivery 
expense and the overhead expense attributabk 
to each load, they thus arrived at a net profit 
which might result without considering dis- 
counts, bad debts or contingencies. 

With that much done they next determined 
the effect in net profit, if various discounts 
should be allowed. 


or cost 


was 


The result was a most impressive lesson in 
the folly of reckless price-cutting; of wide 
and fancy discounts to contractors; and of 


guessing at a sales price when costs are not 
known 

At that meeting, several members were sur- 
prised to find from the figures submitted that 
they were selling their lumber at much less 
than actual cost. Naturally such dealers have 
changed: their sales policies already. Here-is 


the result of the study: 
Costing f Three Truck Loads of Lumber .Based on 
Study \" Different Yards 
pes. 2x8x12° 
% pes. 2x8x16° 
8 pes. 2x8x]0’ 
pes, 2x€x12’ 
7 Cellar Frames , a tain daa tek 
Recommended Sale Price (about 40° Gross Profit) 
C ost 
Invoice Cost 
Unloading 
Delivery 
Overhead Expense 
Profit over List we wae 
Sale Price 
{f 10% Discount Allowed .$136.63 
If 15% Discount Allowed...............cc008. 129.04 
If 20% Discount Allowed 121.45 
If 25% Discount Allowed 113.86 


It is evident that if a higher discount than 10% is « 


the profits are small and border on heavy losses 
Study “B” 
SO Seer errr 
1000 ft. Sheathing Bds 
144 Braces 2x4x6 (Special) 


Recommended Sale Price (about 38% Gross) 


C ost 
Invoice Price .. 
Yard & Delivery 
Overhead 


Profit 


It is quite evident that a very large dis- 
count was allowed on the order headed 
“Study C” as a loss was made on the sale. 

The studies given above were taken 
actual sales and studies made in 
different vards. 

Suppose you make an individual cost study 
of your yard and ask yourself the following 
questions : 

1. What is a fair price to receive for my 
commodity ? 

2. Should lumber, millwork etc. be sold 
to assure me a fair return on my investment? 

3. Is my price too high or too low? How 
do I know? 

4. Should I allow trade discounts to my 
contractors? If so, how much? 

5. What is a fair discount? 
20 or 25 percent? 

6. What does it cost me per thousand 
board feet to unload and store lumber? 

7. What does it cost me to deliver a 
thousand board feet of lumber? 

8. What is my percentage of overhead? 

9. Do I attempt to cost an order or an 
estimate, based on my actual performances 
and compute my bids to insure a fair return? 

10. Shall I start in right now to assure 
myself a fair return on each sale, or go on 
and allow haphazard discounts? 

The above and 
can answer them 


from 


cost three 


5, 10, 15, 


similar 
-will 


questions—if 
train your 


you 
activities 


Special Study for September, 1927 


in the right way to make real money in te 
retail lumber business. 

We must realize that we are not living back 
in the age when farmers drove into your lum- 
her yard and took away the jag of lumbei 
without very much cost to you, thus leaving a 
good net profit on nearly all sales. At that 
time there was little competition and costs were 
low. Today it is a different story. 

Competition is keen, unsympathetic and 1 
wise. Costs are high and difficult to contrui. 
Gross margins on sales are so small or narrow 
that it takes a real merchant to govern his 
costs and sales so that there will remain any 
profit at all. The wisest lumbermen today 
are those who find a way to study their busi- 
ness problems as a group and solve them in 
harmony. 


*By W. Clement Moore and N. H. Tracey, 
of the Department of Business Analysis, 
Wolf & Co., Philadelphia. 


Seer esesesaaeaaeae 


A vAst program of port development for the 
city of Marseilles, France, has been pre- 
pared and published. Among other things, 
the plans call for three new basins, two new 
freight depots and a series of quays. ‘The 
construction work, exclusive of warehouses 
and equipnient, will cost approximately 52 
000,000 francs. The cost of the super-struc- 
ture will be 30,000,000 francs, of which 16,- 
000,000 will be for warehouses and 12,000,- 


000 for cranes. 


Actual Conditions from Effect of Larger Discounts 
1168 B. I . Sale Price 5. ost . Profit Loss 
332 B. I If 10% Discount Allowed... S118.25 $106.36 3 11.89 
107 B. 1 If 15% Discount Allowed..................-. LLL.7% 106.36 4.41 
600 TB. F If 20% Discount Allowed.............. 105.20 106.36 & LN 
12x16 B. F. If 25% Discount Allowed........... 98.63 106.36 7.73 
dicot It appears here also that care should be exercised in the cranting of lare: 
$ 92.12 counts as they will absolutely reflect in your net profits. 
2.70 
5.00 Study “C” 
23.95 123.78 43 pes. 2x8x14’—No. 1 Hem............. nie ree dete 803 B. F. 
SS ee, Dee, 4B io nvieed cisco eccsarcive 280 b. F. 
: & 28.02—18.5%  ® SS a Ee eee 
Cost Profit Loss ee ere 1788 B. F. 
$123.78 $ 12.85 ee eS SS er re 72 B. F. 
123.78 9.26 RE EN UO ge gt hard 9 ae ocak be aaa hire gw aca . $188.16 
123.78 $ 2.33 
123.78 9.92 Cos 
allowed on this order that i TS ace ane e heen es at awal ek oe wee $111.98 
RD MN i.e nik 3 Ne Rew Ode Oe BS ee 4.23 
EE ECC TE eee TOC ee 4.02 
_...1300 B. F PE ec dco pens eetieetineekaeddwawwiakoren 27.36 147.59 
--- 1000 B. F. PRE ccduecebcecswesan Cenebeasadenstucwehe Kes 40.57— 21.6% 
settee eens $131.50 Effect of Large Discounts 
oe Sale Price Cost Profit l_oss 
$ ae If 10% Discount Allowed..............-++.+-$169.34 $147.59 $ 21.75 
.. 19.69 106.36 oS UB. TO Fe eo be vcinvievawean eens 159.94 147.59 12.35 
- If 20% Viscount Allowed.............. 150.52 147.59 2.93 
$ 25.14—19.2% If 25° Discount Allowed.............. 141.12 147.59 * 647 
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St. Louis Lumber Yards Damaged by Storm 


But Deliveries of Lumber and Building Material Are Being Made to the Tornado 


Stricken Territory for Rebuilding 


Sr. Louis, Mo., Oct. 4—Lumber yards, plan- 
ing mills and other wood industries are 
among those who lost heavily in the tornado 
which struck St. Louis last Thursday after- 
noon. In some instances sheds were blown 
down, offices demolished, buildings unroofed, 
and lumber badly scattered by the storm, with 
the wind blowing 80 miles or more an hour. 

Perhaps the heaviest damage was sustained 
by the Ganahl Lumber Co., at 300 South New- 
stead, where the damage was estimated by J. 
George Ganahl, president, at $75,000. There 
sheds were blown down, the planing mill, fac- 
tory and garage badly damaged, and the roof 
of the office building blown off. 

The Huttig Sash & Door Co., 1200 South 
Vandeventer, was in the path of the storm, but 
the damage was confined to the roof of a 
warehouse. None of the factory buildings 
was damaged, and operations were not inter- 
fered with. 

The main yard of the Wiles-Chipman Lum- 
ber Co. suffered only a small damage. The 
vard of the J. K. Gruner Co., 702 Su > Boyle 
Avenue, sustained a loss of about $1,000. 

The plants above mentioned are in the south 
‘entral and southwestern sections of the city. 
In the north central and northeastern sections, 
also there was considerable damage to the 
lumber industries. 

At the Atlantic Lumber Co.’s plant at Cass 
and Spring avenues the storm wrought great 
damage. The planing mill was entirely de- 
molished, the side and roof of a shed were 
blown off, fences blown down and the. stock 
of lumber badly scattered. Although the main 
shed lost its roof in the storm, the company 
was able to supply the trade in its neighbor- 
hood with needed materials for repair work. 
Officers of the company were unable to esti- 
mate the damage. 

The damage to the yard and mill of Philip 
Gruner & Bro. Lumber Co. at 4006 North 

sroadway was estimated at $18,000. The plan- 
ing mill was badly damaged, about one-third of 
it blown away, sheds damaged to the extent 
that they were condemned by the building 
commissioner’s department, and the lumber 
was scattered badly. Telegraph poles were 
hlown down into the yard. Roofs of buildings 
were badly damaged. The mill is being re- 
built and other necessary repairs made. 

The plant of St. Lenis Basket & Bor Ca. 
a few blocks east at Angelica Street and the 
Mississippi River, was damaged about $60,000. 
The main building was unroofed, and the rain 
which poured in caused considerable damage 
to veneers and panels. Adjoining this plant 
is the Lothman Cypress Co., where the plan- 
ing mill was damaged, and other property 
lost. the estimated loss being $25,000. 

A telegraph post was blown onto the office 


of the Gideon-Anderson Co.. at Main and 
Angelica streets, and a shed slightly dam- 
aged. Business was not interfered with. 


Other concerns in the hardwood yard sec- 
tion of North St. Louis sustained losses. 

The office of the Steele & Hibbard Lumber 
Co,. a brick building, at 3300 North Hall 
Street. was demolished, and the stock of hard- 
wood lumber badly damaged. The company 
has temporary headquarters with the Hafner 
Lumber Co., 78 Dock Street. where the back 
end of its office was blown off hv the storm. 
The Thomas & Proetz Lumber Co., 3400 
Hall Street, sustained a loss of between $10 006 
and $12,000, its shed being hadly damaged. and 
the stock of hardwoods scattered in the wind. 
The office of the A. J. Lang Lumber Co.. 2700 
North Hall Street, -hardwoods, was wrecked. 
and the sheds and stock damaged. 

The shed of the Christmann Veneer & Lum- 
her Co. was damaged considerably, and the 
fences were blown down by the storm. 


Damage estimated at between $12,000 and 
$14,000 was done to the main shed of the 
Charles Naber Lumber Co., 3732 North 
Broadway. This was a new building erected 
to replace a structure that had been destroyed 
by fire. The building was unroofed. 

At the Mechanics Planing Mill, 3742 North 
Broadway, the damage was estimated to total 
$40,000. The roof was blown in and one 
wall was down. The stock also was dam- 
aged. The company expected to have repairs 





Peterpiperism 
Prize Winners 


There seem to be some repeaters 
among the prize winners for Sep- 
tember. Considerable ingenuity was 
displayed by the large number of 
contestants who struggled with the 
formation of Peterpiperisms with 
the letter “M.”” After carefully con- 
sidering all of the entries, the judges 
have selected the prize winners as 
follows: 

First prize—%d: A. K. Me- 

Campbell, Willapa Lumber Co., 

Raymond, Wash. 





Second prize—$3: Catherine 
Naughton, 4828 South Marsh- 
field Avenue, Chicago. 

‘Third prize—$2: William S. 
Rhodes, 115 Longview Avenue, 
Columbus, Ohio. 





Five prizes of $1 each were 
awarded to the following: Miss 
Jeannette Hoehnen, 620 26th 
Street, Milwaukee, Wis.; A. N. 
Smith, Stearns Coal & Lumber 
Co., Stearns, Ky.; D. D. Me- 
Call, South Texas Lumber Co., 
Houston, Terx.; E. H. Luett, H. 
O. Seiffert Lumber Co., Daven- 
port, Iowa; and Robert Cofield, 
McShan, Ala. 


Peterpiperisms that have been 
submitted during this unique contest 
will be found from time to time in 
the classified pages of the AMeriIcaNn 
LumBerMAnN. The _ contest has 
brought out many interesting sug- 
gestions, some of which are being 
used by dealers and others in their 
advertising copy. The American 
LumperMaNn- has_ been __ intensely 
gratified at the widespread interest 
that has been manifested in this con- 
test, as indicated in the number of 
entries received and in the wide 
scope of territory covered. Entries 
have come from all over the United 
States and from foreign countries, 
and many clever Peterpiperisms 
have been submitted. 











completed so that full operations will be re- 
sumed by Monday. 


In no instance has the damage caused by the 
storm interfered with the delivery of lumber 
or mill products, the trucks of the companies 
working night and day to make deliveries 
despite the damage to their own plants. 


Meet Demands for Storm Repairs 


St. Louis, Mo., Oct. 4-—With more than 
5,000 homes damaged by the St. Louis tornado 
of last Thursday, it was to be expected that 
there would be a heavy demand for building 
material of all kinds, but the demand is being 
met in a most satisfactory manner by the deal- 
ers here. 

Julius Seidel, president of the Julius Seidel 

Lumber Co., said that all the dealers were 
amply able to take care. of the demand for 
building material that had arisen as a result 
of the storm. Stocks here were ample, and 
deliveries were being made without delay. 
There was no reason, he said, for any material 
of any kind being sh#pped into St. Louis. 
_ The principal items now being sold are roof- 
ing material of all kinds, dimension stock 
and boards, as well as some timbers for fac- 
torv repair work. 

Even the yards that were damaged by the 
storm. are making deliveries of lumber and 
other material.. The yards were open Sat- 
urday afternoon and Sunday to take care of 
their trade. 


Active in Red Cross Drive 


New York, Oct. 23.—The entire lumber 
field in New York City will be intensively 
covered in the 1927 Red Cross Roll Call, ac 
cording to the plan of Frederick J. Bruce, of 
Frederick J. Bruce (Inc.), who, as volunteer 
chairman of a specially organized lumber, par- 
duet floors, woodworkers and carpenters’ group, 
is already formulating a comprehensive roll 
call program. 

Every phase of New York’s industrial, mer- 
cantile and professional life will be represented 
this year in the roll call organization of the 
metropolis to secure the maximum public re- 
sponse to the annual membership effort. The 
lumber, parquet floors, woodworkers and car- 
penters’ group, under the chairmanship of Mr. 
3ruce, is one of the earliest groups formed in 
accordance with the campaign plan of commit- 
tee organization and under his personal di- 
rection is already inaugurating a program of 
wide activity. By the opening of the roll call 
on Armistice Day it is estimated that approxi- 
mately 200 such group committees will be 
functioning, each under its individual chairman, 
representing a total of some 1,500 of the city’s 
outstanding leaders serving in a volunteer or- 
ganization. 

Mr. Bruce, who also served as chairman of 
a similarly organized group in the roll caf! 
endeavor last year, anticipates even more gen- 
erous support for the forthcoming appeal and 
aims at a unanimous enrollment of the per- 
sonnel throughout his field. 

Included in the outstanding metropolitan ac- 
tivities of the Red Cross, for whose adequate 
maintenance the annual membership invitation 
is extended to every resident of the city, are 
the ‘disaster relief’ and- the- public ‘health pro- 
gram under which thousands of surgical dress- 
ings are supplied each year to local hospitals 
and which also covers nursing service, first 
aid, and work in home hygiene and care of 
the sick. Disabled ex-service men and their 


dependents are also a large factor in the Red 
Cross program and activities on their behalf 
include legal assistance, money loans and med- 
ical attention. : 
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A City Lumber Store 


Dealer’s Downtown Display Is 
a Builder of Business 


MiNnNEAPOLIS, Minn., Oct. 3.—The John 
| McDonald Lumber Corporation, of this 
city, has struck a new note in lumber merchan- 
dising. The firm is making a fair profit sell- 
ing lumber through its retail lumber store in 
vhat is termed the “high rent” district in 
downtown Minneapolis. The experience of this 
concern sweeps away the generally accepted 
idea that the lumber retailer must have his 
place of business far enough away from the 
center of the retail district of his city to secure 
a reasonably low rent, to justify his carrying 
i line of merchandise that is popularly sup- 
posed to be too prosaic to display successfully 
n competition with department stores and other 
downtown retail establishments. 

The retail store of the John F. McDonald 
lumber Corporation is in the “500 block” on 
Marquette Avenue. It is surrounded by lead- 
ng financial and retail institutions. It occupies 
i store in one of the highest-priced blocks in 
the city, from a rental standpoint. And ac- 
cording to John F. McDonald, head of the 
company, the location is more than justifiable, 
even though the principal article offered for 
sale is lumber. 

The rental of downtown business property is 
determined largely by the number of persons 
who daily or hourly pass the site. That means 
that the firm occupying it must use to the 
utmost the display facilities afforded by the 
location in order to make the rental investment 
justifiable, 

The John F. McDonald Lumber Corporation 
must compete in display attraction with cigar 
stores, silk windows in department stores, im- 
ported foods in fine grocery stores and thrift 
appeals in bank windows in order to make its 
location justifiable; and it has nothing but 
lumber and closely related products with which 
to compete. Mr. McDonald has proved that 
lumber can successfully compete in display with 
those supposedly more attractive articles. 

The company has a regular lumber yard in 
another and less expensive part of the city, 
where the bulk of its stock is carried. This 
downtown store is maintained primarily to 





to the place by the in- 
viting store, and the 
even more inviting in- 
terior displays. 

Soon after opening 
the store last spring a 
young woman—a total 
stranger to those of the 
establishment—came in 





and asked that she be 
shown some _ house 
plans. Mr. McDonald 


directed her to a spe- 











cial table in the store 
on which are not only 
spread several plan 
books but current is- 
sues of the leading home-building magazines, 
and turned through the books slowly with her, 
talking all the while. Conversation developed 
that the young woman had just married and 
that she and her husband were anxious to 
build a home of their own on a lot he owned. 

She soon found some plans that pleased her 
immensely. She wanted Mr. McDonald to 
send someone out to their apartment that eve- 
ning with the plans so that her husband might 
go over them. “We would be glad to do that,” 
Mr. McDonald replied, “but we’d really rather 
have you and your husband come down here 
this evening, so that you may see all the plans, 
and samples of the lumber as well. If you 
think you can come, I'll be glad to meet you 
down here myself at, say, eight o’clock.” 

The young woman agreed to come down 
with her husband; and at the appointed hour 
they were present. The outcome of that eve- 
ning’s conference was the signing of a con- 
tract for the company to furnish all the lumber 
for a modern home built from a plan recom- 
mended by Mr. McDonald. When questioned 
as to why she came into the store, the young 
customer explained that she had never heard 
of the company before, not having lived in the 
city long, and came in simply because she 
liked the neat window display of lumber in 
the window and saw the sign to the effect that 

plans were available in- 

















side. She had come in 
on the strength of the 
attractiveness of the ex- 
terior of the store and 
was further impressed 
with the stability and 
reliability of the firm, 
by the neatness of the 
interior and the cour- 
teous treatment she re- 
ceived. Mr. McDonald 
is certain that he would 
not have made tliis sale 
had it not been for the 
downtown store. He is 
equally certain that he 
would not have made 
many other important 
deals that the company 
has consummated 
through the store, had 
it depended upon only 
the lumber yard to do 
the selling. 








Showing the racks in which are displayed samples of every kind of 
lumber carried in stock 


create business which the company believes it 
would miss were it not for the store. It aims 
at, and gets, two distinct types of business. 
One is the small drop-in order for a few 
boards which the purchaser usually hauls home 
in his car. The other is selling lumber for 
omplete homes to women who are attracted 


As for example, re- 
cently a woman past 
middle age, a widow, 
came into the store. 
She, too, had never been there before and 
knew nothing of the company. She wanted 
to see some lumber suitable for a good, small 
garage; and she desired to see, also, some 
plans for such a building. She was highly 


pleased with the samples of lumber and the 
plans shown her. 


Conversation led to the in- 


General view of store, showing variety of goods displayed. Note 
literature rack at right 


formation that she owned several houses which 
she rented and that this garage was for one 
of the houses. She was getting ready tc 
build other houses. The outcome of her visit 
was that she bought lumber for the garage 
and for three modern homes besides. ‘This 
big sale Mr. McDonald credits directly to the 
attractive store front and display window. 


In the arrangement of the display window, 
the company goes after business through mod- 
ern window salesmanship as aggressively as 
any department store. It has found that lum- 
ber and related products can be “animated” 
as effectively as other goods, if the dealer will 
take the time to figure out means with which 
to bring about the animation. 

Not long ago the company wanted to feature 
a line of boys’ work benches which it had 
constructed out of its own lumber stock as 
a means of increasing the sale of lumber. Mr. 
McDonald realized that plain wood work- 
benches, in themselves, had no great attrac- 
tion. He knew that there was nothing about 
a work bench to make a boy stop and look. So 
he fitted out the display window with a well 
equipped work bench and hired a boy who 
was handy with tools to get into the window 
and actually work making things. The boy 
made all manner of small articles of wood, 
such as built-in features for homes, shelves, 
waste baskets and numerous other items, while 
scores of persons, boys and men alike, stopped 
outside the window and watched the work. 
This display sold a lot of work benches, and 
several customers also bought tool kits which 
were featured in the same display. 

Last spring the company made up a large 
number of sand-boxes to be placed in the yaré 
for children to play in. Now, there is nothing 
about a plain plank sand box, even when it 
is half filled with nice white sand, to attract 
any great amount of attention. So when the 
boxes were ready to be featured Mr. McDon- 
ald scouted around and found two little negro 
children, as alike as two black-eyed peas out 
of the same pod, and as dark complexioned as 
a black cloud on a rainy night. He also found 
with them an old negro “mammy” of th: 
old school, whom he hired to bring the pick- 
aninnies down to the store, dressed for the 
occasion, as was mammy herself, red bandana 
and all, each day for nearly a week. Hert 
they were placed in a sand-box half full o! 
sand, in the display window, and allowed 
play. The old mammy sat near, in the wit 
dow and watched the playing. On_ several 
occasions the policeman on the beat had t 
clear the sidewalk in front of the store ™ 
order to keep traffic moving; and the stor 
sold out its supply of sand boxes. 

Every item of material offered for sale by 
the company is on display on the floor of th 
store; and every display fixture is on casters 
so that it may be moved about the floor with 
ease at any time, regardless of its weight. 

There are several display racks for lumber. 
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providing ample space for showing three sam- 
ples of every grade of lumber carried. The 
racks are built in a frame, with the base some 
three feet wide and the top about a foot wide, and 
high enough to hold the six-foot planks. The 
lumber to be displayed thus jis cut in six-foot 
lengths, marked as to name, grade, use and price, 
and placed in specific sections or compartments 
of the racks. Any prospective customer can ex- 
amine the displays and select the lumber wanted 
without a great deal of aid from a salesman, 
because every piece is marked by grade, name 
and price as well as its recommended uses. 
The racks are on casters and the displays may 
be moved about the floor at will. 

A similar display provides a fine showing 
for shingles. The rack is in the shape of a 
very pointed roof, about seven feet high and 
about two and one-half feet wide at the base. 
Shingles reach to within three inches of the 
floor on the sides and ends. Thus they are 
seen in the same practical use as on actual 
houses. Tags tell the names, uses and prices. 
The display is on casters. 

A set of still higher racks contains actual 
built-in fixtures, such as are recommended for 
the modern home. The fixtures, which are 
full size, are built into the “walls” contained 
on these racks. Women can come into the 
store and examine these features at will, each 
being named, described and priced on a tag 
on the individual fixture. 

A cross-section of a miniature house shows 
the practical use of a wallboard and an in- 
sulating material featured by the company. By 
building this house and apparently “cutting it 
in half” the firm is able to show prospects 
just how this material is to be used and ex- 


the rack. Each pocket is reserved for display- 
ing certain printed matter concerning a product 
carried by the company. Directly opposite each 
compartment, in the back of the rack, is car- 
ried the reserve stock of such matter as is dis- 
played at the front. As fast as the displayed 
matter is given out it is replenished from re- 
serve stock in back of the display. The hinges 
make it possible to move the rack about into 
any angle desired, and casters make it easy 
to roll about the floor to any desired position. 

Because all the displays are easily moveable 
they are shifted almost every day, so that 
regardless of how often a customer comes into 
the store it always look fresh and interesting 
to him. Window displays are changed often, 
for the same reason. 

The reserve stock from which orders are 
filled is carried in racks in the basement of 
the store. Large orders are filled from the 
regular yard. The company sells a great deal 
of lumber by featuring in its advertising and 
in the window displays that it will cut lumber 
to any desired length while the customer waits, 
so that he may carry it home in his automobile. 
In the basement is a power saw for this 
purpose. 


Growth of Douglas Fir Export 
Agency 


SEATTLE, WaASH., Oct. 1.—During the present 
month the Douglas Fir Exploitation & Export 
Co, will round out the eleventh year of its ex- 
istence, with a record of performance in stabil- 
izing foreign markets that ought to serve as 
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mimated” display in window at left, with 
articles of wood, attracted 4 


plain just how it works. This comparatively 
large exhibit is on casters and not only is 
moved about over the floor but sometimes is 
placed in the window. 

Breakfast nooks, garden furniture, in fact 
practically everything of that nature which 
the lumber dealer can make and sell, or buy 
already made to increase his business, is shown 
on this tloor. Even the entrance of the store 
is dignified by a lattice framework and imita- 
ton vines, as though covering a walk into a 
secluded flower garden. 

"he company also has an advertising litera- 
ture display that adds materially to the value 
ot such data as used by the modern lumber 
merchant. This rack is built on the same gen- 
eral outline as the one showing shingles and 
‘ose featuring lumber, except that only one 
side slopes. The back of the rack comes up 
Perpendicularly, te meet the sloping opposite 
side, about six feet from the floor. The rack 
's In _ two sections, held together by hinges. 
The tront is divided into pockets, there being 
aout nine rows of such compartments across 











1a boy skilled in use of tools making various small 
nuch attention from passersby 


an example for every department of the West 
Coast lumber industry. 

The organization came into existence in Oc- 
tober, 1916, with W. H. Talbot, of Pope & 
Talbot, as its first president; and not only did 
that well known figure in the industry remain 
at the head of the Douglas Fir Exploitation 
& Export Co. until his resignation Feb. 22, 
1923, but so valuable were his services consid- 
ered by his associates that he was made chair- 
man of the board of directors, and later an 
honorary member of the board. 

When Mr. Talbot resigned the presidency 
the board selected Maj. E. G. Griggs, president 
of the St. Paul & Tacoma Lumber Co., as 
chief executive to fill out the unexpired term: 
and at the outset of the next year the mem- 
bers reélected Maj. Griggs. He has con- 
tinued as president ever since—so that the 
Douglas Fir Exploitation & Export Co. during 
its eleven years of service to the industry has 
been under the direction of only the two lum- 
hermen named. 

“Exploits of the Douglas Vir,” house organ 


of the company, relates that when organiza- 
tion was perfected in 1916, the company had 
a membership of only 38 mills, with an 8-hour 
cutting capacity of 7,000,000 feet, board meas- 
ure, being about 35 percent of the productive 
capacity of the fir mills at that time. In ten 
years the company grew to a membership of 
100 mills, with an 8-hour cutting capacity of 
16,000,000 feet, representing about 75 percent 
of the productive capacity of the industry. 

A comparison of the export for 1916 and 
1926 shows remarkable growth: 


1916 1926 
I iin io wie xe es *101,112,098 277,124,966 
ee err 11,487,390 30,285,241 
Ce DO ois ccssce . “asednas 132,159 
Ce vusepe rie eeanaeaans 36,124,453 205,557,479 
Ean cna nares Cemdae cannes 8,472,023 
DON B56: cenin aiguichee ete 2,833,612 8,460,968 
MO a ee 14,492,042 903,092,945 
ON See ee 7,344,043 18,932,486 
New Zetland .6ccccvctces 3,654,395 26,560,720 
So. America (West Coast) 66,556,628 125,996,904 
So. America (East Coast). ........ 50,763,605 
South Sea Islands........ 2,822,242 7,323,766 
U. K. and Continent..... 74,141,712 99,215,877 


West Indies.............. 


1,554,010 
Unclassified 


39,816 


31,335,608 
1,025,356 


Totals 1,794,280,102 


Db weasel a tal cart 322,162,441 
It is shown that the foregoing figures are 
not fully representative of the opening up of 
new markets, because the shipments to United 
Kingdom and Continent in 1916 were almost 
entirely to the United Kingdom. In 1925 there 
were material increases to Holland and Ger- 
many; and the latter year saw the first full 
cargo of lumber go from the Pacific North- 
west to Spanish Mediterranean ports, shipped 
by the Douglas Fir Exploitation & Export Co. 
as the direct result of an intensive campaign. 

Of particular interest is the phenomenal in- 
crease in volume to Japan. Almost as im- 
portant is the increase to the West Indies, 
principally Cuba. 

Sales for 1917, the first full current year of 
the Douglas Fir Exploitation & Export Co., 
were 130,922,499 feet, and for 1925 they were 
553,765,634 feet—an increase of 423 percent. 
In ten years the company sold 3,500,000,000 feet 
—a figure substantially enlarged by the total 
for 1926. 

It is generally admitted that the existence of 
the company has tended to stabilize lumber 
prices for export. Outside mills have benefited 
from the new markets opened up as the direct 
result of exploitation work. 

There has been a decided improvement in 
dispatch to vessels—a result of direct benefit 
to the buyer abroad, because freight rates are 
naturally. affected by the length of time ves- 
sels must spend in port loading cargo. Prior 
to the organization of the company, the usual 
dispatch guaranteed by individual mills was 
200,000 feet a day, and this dispatch was not 
greatly exceeded. There is now a guaranteed 
dispatch of 300,000 feet a day, and the aver- 
age loading record has probably been in excess 
of that quantity. This improvement has been 
made possible to a large extent by the ability 
of the company to place orders for a vessel 
with several mills, and the combined cutting 
capacity has heen responsible for the result 
just mentioned. 

The company is thoroughly organized for 
the work it has in hand. At the headquarters 
in this city, A. A. Baxter maintains his office 
as vice president and general manager, a posi- 
tion he has held since the organization eleven 
years ago. The Seattle office is under the 
capable management of L. E. Force. At San 
Francisco. which at the heginninge was head- 
euarters. the office is in charge of George C 
Thompson. 

On the whole the supporters of the Douglas 
Fir Exploitation & Exnort Co. consider that 
the results accomplished iustify them in claim- 
ine that the company has been and is a con- 





structive influence in the lumber trade; and 
they point out that it conld be made very 
much more effective by the support of the 


entire industry 
SPP aeeeaaervaere 


VALUE OF turpentine, rosin and similar prod- 
ucts is estimated at $35,000,000 a year. 
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News and Business Ideas for Retailers 


Perhaps This Is What You Have Been 
Looking For 


The selling of lumber is developing into an 
art. The AMERICAN LUMBERMAN has been de- 
voting more and more space, and more and 
more attention, to this very important angle 
of the lumber industry. In its “Timely 
Tips,” its “Peter Piperisms.” the “Realm otf 
the Retailer,” the remodeling helps, the appro 
priate articles on the durability of wood. and 
other practical ideas for selling lumber, there 
have been many valuable suggestions. 

In order that these ideas may have further 
use the AMERICAN LUMBERMAN has incorpo- 
rated many of them, and others that have been 
proven valuable into a little monthly magazine 
called “The Home Maker.” 

This bright and attractive magazine has 
been used for several years by a number of 
the leading ‘dealers ‘throughout. the. country 
as a means of keeping in regular touch with 
their list of customers and prospects. It has 
stood the test of time, and may without hesi- 
tancy be recommended to: the retail dealer as 
one of the very best methods of passing on to 
his customers the very information that he 
wants them to have. 


“The 


Home Maker” comes every month fresh, 


up-to-the-minute, and attractively illustrated. 
It is written by an honest-to-goodness retailer 
who sells lumber against keen competition every 
day and whose problems have been the same as 
those of every other retailer. He uses com- 
mon, every-day occurrences in his writings, and 
by the aid of good pictures, plans and sugges- 
tions from the users of “The Home Maker” 
he is able to make the magazine very interest- 


ing. 

By quantity printing, much expense is cut 
out, so that the cost of sending a_ beautifui, 
business-getting magazine to your customers 
is so small that no live retailer can afford to 
overlook this method of promoting sales. 

Heretofore it has been difficult for the retail 
lumber dealer to present his arguments and 
selling talks to his customers except by word 
of mouth. By using “The Home Maker” he 
can select his readers, knowing that he is not 
wasting money on folks who have no intention 
of ever owning any home. 

The dealer's name, and slogan if desired, is 
given the most prominent position in the maga- 
zine. There is no other imprint or suggestion 
to give any other idea than that this is the in- 
dividual dealer’s own publication. 

The dealer can hy this means get and kee} 
customers who are looking for information on 








This Week’s Timely Tip 


Reroofing Job Helps Sell Others 


This small building in the E. K. Wood Lumber Co.’s yard at Santa 
Ana, Calif., not only presents a very good example of reroofing with 
red cedar shingles over the old roof, showing what a neat and pleas- 
ing appearance may be obtained by this method, but also illustrates 
how a roof thus treated may be made a “silent salesman” for other re- 





roofing jobs. Observe the big sign on the wall reading: “This Build- 
ing Reroofed With Red Cedar Shingles Over the Old.” 


Why not reroof one of your smaller buildings—or section of roof 
on a large one—advertising what you are doing and inviting public 
inspection of the finished job, thus boosting your reroofing sales? 
The roof will stand as a permanent demonstration to which you can 
point customers, and it will help sell other jobs. 
stands near the street or highway put a big sign on it as the above 
company did, so that everyone passing by will get the message. 


If the building 


Reroofing over old roofs has met with popular approval all over 
the United States, as evidenced by the rapidly increasing number of 
home owners who are following this plan. 


Watch for Next Week's “Tip” 











building problems—and those are the prost- 
able customers to have. “The Home Maker” 
can be sent by the dealer to carpenters and 
contractors too, for it recognizes the impor- 
tance of these men in the building industry 

Write tor sample copies, prices, and the ex- 
periences of a number of successful retailers 
who have used “The Home Maker” for years 
and are still using it. 


Maintains Attractive Display 
Denver, Coto., Oct. 3.—Primitive methods in 
the lumber business are a thing of the past 
and ramshackle sheds and offices, together with 





Attract.ve window distlay of a 1 retailer 


yards cluttered with odds and ends, have be- 
come an exception, rather than the rule. Lum- 
ber dealers, like tradesmen of almost every 
other kind, realize the advertising value of a 
spick-and-span establishment and are bending 
every effort to beautifying their plants. Thai 
such a policy pays, is borne out by the ex- 
perience of the W. B. Barr Lumber Co.. of 
this city. which has maintained display win- 
dows along the entire hundred feet of offic 
frontage practically ever since the plant was 
established, five years ago. Modern lumber 
sheds were erected, and these, together wit! 
the yards and mill are kept scrupulously clean 

So successful have these display windows 
proved that the company has recently equippei 
a show room, opening on the main office and 
containing samples of many things which the 
company has for sale. This room, with its 
highly polished floor, complete fireplace, mir- 
rors. and pictures of many beautiful home 
of the city, is well worth inspection. It 3 
lighted at night with several large colored 
lights, and the effect of these on ‘the polished 
floor and walls is very pleasing. The front oi 
this room, as well as the display windows, 4 
practically all glass, making the interior plainly 
visible to motorists. on the street, as well @ 
pedestrians. and many, of them stop to admit 
the displays 

One window, containing a library table ati 
lattice work, and decorated with bouquets 0! 
flowers is particularly attractive. at night. whi 
the various displays. of latticé . work, lock 
and other products, add to the appearance © 
the place. In the show room are displayed: 
cabinet of various grades of roofing, a tee 
phone closet, a set of model garage doors, 
radio cabinet and various other products whit 
the company handles. 

“If these things did not pay, we assured! 
would not maintain them,” said the manag? 
“Many sales of breakfast nooks can be tract 
directly to the maintenance of the show roof 
while the lattice work displays in, the window 
have occasioned hundreds of dollars worth © 
sales in the last few months.” 
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Long Established Yard Is Sold 


SHERMAN, TeEx., Oct. 3.—Purchase by the 
Temple Lumber Co. of the plant, stock and 
equipment of the Dupont B. Lyon Lumber Co., 
which has its headquarters here, marks the 
sale of one of the oldest established business 
enterprises in Sherman. Announcement of 
the transaction was made, by D. S. F. Styles, 
who represented the purchasing Company. 

The Temple Lumber Co. owns and operates 
twenty-two retail lumber yards in this State. 
The Dupont B. Lyon Lumber: Co. was the 
oldest firm dealing in lumber in Sherman, 
having had a continuous existence of fifty-one 
years, being established in 1876 by the late 
Capt. O. P. Lyon, father of the present owner, 
Jamor Dupont B. Lyon. 


Will Hold Lumber Exhibition 


MonTREAL, QuE., Oct. 3—The Montreal Re- 
tail Lumber Dealers Association has decided 
to hold a lumber and building material ex- 
hibition in February, to last for a period of 
one week, and to be located in the Windsor 
Hotel. There will be separate departments 
for pine, spruce, hardwood, flooring, shingles, 
lath, sash and doors, and sawmill machinery. 
Cooperation is being sought from the whole- 
salers, manufacturers and _ builders’ supply 
firms.. The exact date has not been determined 
but it is hoped that the exhibition will be held 
during the week of the annual meeting of 
the Canadian Lumbermen’s Association, if the 
latter select Montreal for their next meeting. 
A “Build Your Home First” sticker seal for 
lumber will be used to assist the publicity 
propaganda for the exhibition. 


Race Course Requires Much Lumber 


In the structure shown in the picture there 
was used four million feet of lumber. It is 
the grandstand of the new Arlington Park 
race course, just north of Arlington Heights, 
Cook County, Dllinois. The frame of the 
structure is of steel, but wood is used for 
nearly every other purpose. For instance, the 
ends of the building are of lap siding, and the 
iron chairs are bolted to two-inch pine floor- 
ing. In the matter of lumber, dressed and 

Many rooms 
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Fall is 
Fix up 
Time 


Remember winter is just around 
the corner. 

If your roof leaks, now is the 
time to fix it. If you haven’t storm 
doors or windows, now is the time 
to get ’em. 

How about glazing in that porch 
this fall? It'll save you a lot of 
coal. 

No matter what you want fixed, 
callus. We're “fix up headquarters” 
this fall. 


(Dealer’s Name) 
Address 
Telephone 




















Clip this timely new advertisement for “copy” 
for your newspaper space, or use ite any other 
way you wish 





000 people. It is 800 feet long and 180 feet 
wide. All of the lumber for this job is of 
southern pine furnished by the Edward Hines 
Lumber Co., of Chicago, from the Chicago 
yards of that company and from its mills at 
Lumberton and Kiln, Miss. 


Retail Firm Starts Hatchery 


GRENADA, Miuss., Oct. 3.—Directly in line 
with the editorial articles on the advantages 
of diversified farming appearing recently in the 
AMERICAN LUMBERMAN [issues of Sept. 3 and 





Association Traffic Manager Resigns 


Rocuester, N. Y.,-Oct. 3.—His many friends 
in the association and in the retail lumber in- 
dustry generally will be interested to know 
that E. L. Raftery, former traffic manager of 
the Northeastern Retail Lumbermen’s Associa- 
tion, severed that connection on Sept. 30 to 
engage in the travel service bureau work. He 
now is perfecting plans for a personally con- 
ducted winter vacation tour around South 
America, that will leave New York City on 
Jan. 28. 


Lumber Students Resume Studies 


YeELLow Sprincs, Ouro, Oct. 4.—The work 
of the department of research in lumber re- 
tailing at Antioch College is now in full swing. 
During the summer the students of-the lumber 
course have been employed in lumber yards, 
engineering and architects’ offices, with con- 
tractors etc. Registration of students in divi- 
sion “A” began Sept. 7, and on Oct. 10 the 
“B” division will enter college. 

Clifford Allen, the first student in lumber 
retailing to be graduated, has found employ- 
ment with one of the large architectural firms 
of Chicago. Henry Bond, of Wyoming, Ohio, 
has accepted a position with the McLean Arkan- 
sas Lumber Co., Little Rock, Ark. 


Saas 


Lumber Company Builds Model House 


MENOMONEE, Wis., Oct. 5.—Leading the ,way 
for better homes in its territory, the Badger 
State Lumber Co., of Menomonie, has just 
completed a model home of wood, public inspec- 
tion of which was invited. 

The home is of the English Colonial type 
and has five rooms. Through an effective ar- 
rangement of small-paned windows, these 
rooms are made very bright. Ivory enamel 
finish in the main living room and dining room 
on the first floor adds to the cheerfulness of 
the home. There is a conveniently arranged 
kitchen on the first floor which has built-in 
cupboards. 

It is completely decorated and furnished and 
visitors to the home were given many ideas 
on the art of interior decorating, arrange- 
ment of furniture, and arrangement of equip- 
ment for its best utilization. The interior dec- 


Left—Grandstand of the new Arlington Park racecourse, Cook County, IIl., for construction of which 4,000,000 feet of lumber was required. 
Right—Part of the fence, more than a mile long and built entirely of dressed lumber, enclosing the racecourse 


floor back of the seats. They are all of the 
nest quality of dressed stuff. 

the above estimate does not include the ma- 
terial in the longest fence, built entirely of 
dressed lumber, perhaps in all Illinois. This 
lence encloses the entire race course and is 
much over one mile long. It is built of dressed 
and matched lumber; the higher boards are 
twelve feet high, the lower ones ten feet. The 
Posts are of squared stuff and the stringers 
are of 2x 6 material. — 

This project, which cost more than $2,000,- 
000, is planned to be the home at different times 
of three fairs. The grandstand will seat 22,- 


10] is the opening of the Grenada Hatchery, a 
new enterprise being conducted by the City 
Lumber Co., of this city, which is expected to 
mean much to the citizens of this territory. 
It has come to be an accepted fact that the 
salvation of the business folk of this section 
is the “Cow-Sow-Hen” program. Each is 
doing its part in bringing prosperity and con- 
tentment to the farm and each is, in sense, 
dependent on the other. The dairy cow, the 
brood sow and the laying hen on every farm 
is a pretty sure indication that the farmer has 
money in the bank and that he is not depend- 
ing on the one-crop system to pay his bills. 


orations and curtains were done by Miss 
Mamie Mutz and Miss Lillian Carson, of the 
Stout Institute, this city. 

The Badger State Lumber Co. furnished 
the general building materials, including Curtis 
woodwork, Balsam-Wool, stained red cedar 
shingles and maple floors throughout. 

CALS SS EE EE SE 

Announcement is made from headquarters 
of the Eastern Millwork Bureau, New York, 
that William Lucas is again affiliated with 
the bureau as managing director, and_ will 
henceforth devote his entire time to the inter- 
ests of that organization. 
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Read, Reason, Reflect—Then Act 


“REMODELING” Today Is On Every Tongue. The 
editorial and advertising pages of the various trade jour- 
nals representing every sort of material, accessory or ap- 
pliance entering into the construction, equipment or fur- 
nishing of homes, blazon forth the benefits of remodeling 
old houses. Full page and double page advertising 
spreads, many of them in colors, in the women’s maga- 
zines and other periodicals of national circulation, sound 
forth the remodeling slogan, and urge the rejuvenation of 
old homes with this or that material. Lumber, brick, 
cement, stucco, shingles, interior millwork, wallboard, insulation 

all have joined in the chorus. It would be difficult to 
name a material used in the construction or repairing of a house 
that is not now cashing in on the huge remodeling move- 
ment that is sweeping the country. And no wonder—for 
it is a veritable gold mine—an inexhaustible source of profit- 
able business which is all the more welcome at this time 
because of the slackening of the new home construction. 

*k 

Every Great Movement Has Its Beginning. \bout three 
years ago the vast market represented by the remodeling 
ot old houses was practically untouched. What happened? 
In its issue of Aug. 30, 1924, the AMERICAN LUMBERMAN 


announced its nationwide campaign to popularize the re- 
modeling of the millions of old homes in the United States, 
The famous “Miracle Book” of remodeled homes, entitled 
“Old Homes Made New,” which shows at a flash the trans- 
formation that can be effected by remodeling, was pre- 
pared and distributed by this journal. Edition after edition 
was eagerly absorbed, the verdict not only of lumbermen 
hut of architects, contractors, trade paper editors, and 
others being that this book was—and is—the greatest stim- 
ulus to remodeling ever devised. Besides the widespread 
distribution of “Old Homes Made New” thousands of 
letters were sént out from the offices of the AMERIcAy 
IL.UMBERMAN to manufacturers of, and dealers in, lumber 
and other building materials; representative concerns in 
such lines as furniture, plumbing, heating and other lines 
allied with home construction, and editors of business pub- 
lications, newspapers and other periodicals all over the 
country, urging their support of the movement. 
* x 

The Immediate Results Were Astounding, and the move- 
nent has steadily gained impetus during the last three years, 
until its present colossal proportions have been attained. 
Hundreds of columns of editorial matter have appeared 
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This cut and the one at top of opposite page are reproduced from the American Lumberman’s remodeling book “Old Homes Made New,” 
first issued in August, 1924, as a feature of the remodeling campaign originated and developed by this jourral, which has been the incentive 
and model for many similar campaigns during the last three years 
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: Be With a sharp knife or scissors cut out, in outline, this picture, which shows the parts that were added. Place it on the large picture 

al on opposite page and adjust to correct position. The result will show the house after remodeling 

the f in the various business journals, magazines and daily All This Is History—What of the Present and the Fu- 
f newspapers, all “boosting” the remodeling proposition. ture? The news pages of the AMERICAN LUMBERMAN from 
§ One of the leading women’s publications of the country has week to week afford ample proof that the remodeling move- 

taint supervised the remodeling of a number of old homes, as_ ment is increasing in volume and intensity. Striking evi 

ars, object lessons, each step in the work being described and dence of that fact appears on the front cover of this issue. 

a illustrated in its pages. This and numerous other organ- * * * 

ire 


ized and individual efforts, inspired by the remodeling cam- Read, Reflect, and Resolve! It is estimated that there 
paign first conceived and conducted by the AMERICAN LUMBER- are over 17,000,000 houses in the United States 


“ripe” for 
MAN, have carried the remodeling idea to the millions of remodeling. 


Are you going to get your share of this busi- 
owners of old homes in every part of the country. ness? 
Remodeling Jobs | Retailer's Sal 
(Continued From Front Page] this purpose extensively in our local paper tors have exercised a large and helpful influ- 
The strongest argument that can be advanced throughout the fall. Last. spring we began ence in making the sales. 
n favor of taking any forward step in busi to notice the results of this advertising, and The upper pair of pictures appearing on the 


ness, especially in the way of creating or we feel that it has developed the large num-_ front page is deserving of especial attention, 
being a very striking illustration of what can 
be accomplished by remodeling at compara- 
tively small outlay. The old house there shown 
was not only very badly run down but actually 
had been abandoned for living purposes when 
the owner was persuaded to fix it up for 
_rental purposes. The picture of the house 
taken after the remodeling was completed 
shows how successfully this was accomplished, 
the result being a neat appearing residence 
that no one need to be ashamed to call his 
home. 


In addition to the newspaper advertising al- 
ready referred to, all prospects were followed 
up with direct mail advertising, and on every 
job was placed a sign advertising both the 
shingles used and the lumber firm. 








An old fashioned house modernized by I. N. R. Beatty Lumber Co., Morris, Ill. 








Mr. Beatty summed up the whole situation 
stimulating sales, is that the plan or method ber of remodeling jobs that we have handled in the following words: “We came to real- 
under consideration is being successfully em- this year.” 


ize the fact that there are nine prospective 
3eatty stated that in almost every in- customers for remodeling work for every 
That axiom is illustrated and emphasized by stance the job was sold direct to the owner; prospect for a new home, and being thoroughly 
the very successful drive for business in the but before the business could be developed to sold on the stained shingle proposition for 
| way of remodeling old houses made by the the volume to which it has grown, 


ployed by others similarly situated. Mr. 


it was re-covering side walls of old houses, we went 
Il. N. R. Beatty Lumber Co., of Morris, Ill. necessary to sell the contractors on the use after the remodeling business, with the results 
Some reference was made by the AMERICAN of shingles. This was successfully accom- that have been stated.” 
| 


LUMBERMAN to this campaign last spring, at plshed, and Mr. Beatty says that the contrac- - (Continued on page 57) 
which time a staff representative of the paper 


visited Morris, but since then some very in- | 

teresting developments have occurred, some 
mention of which, it is felt, will be of interest 
to many readers. 

_ In transmitting the photographs of old 
houses “before and after” remodeling that ap- 
Dear on the front cover, and on this page, 
Ross W. Beatty says: 








“These photographs show some of the 
houses which we have remodeled in Morris, 
and particularly illustrate the remarkable 


change made by covering the side walls with 

. stained shingles. 
New, “Ww " 
; € went into the remodeling game 
centive last summer, one year ago, selling two 
or three shingle jobs. Realizing the 
possibilities of a campaign for remod- 


eling old houses, we advertised shingles for Another recent Beatty remodeling job at Morris, Til. 
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Weak Market Curtails Hardwood Outpu 


Output Dec'ines a Little 

Mempuis, TENN., Oct. 3.—There was a little 
better feeling in the southern hardwood market 
as a result of a slight falling off in production. 
The last report of the Hardwood Manufac- 
turers’ Institute showing a five percent decrease 
under the preceding week was taken to mean 
that sawmills have reached the point where 
they can no longer make lumber at a profit, 
and are consequently willing to ease up after 
a very vigorous summer. Prices continued 
very low, demand slow and shipments close on 
the heels of sales. There is coming to be a 
pretty well-defined attitude among many of the 
sawmill operators that they can not continue to 
cut, pile lumber in their yards and try to mar- 
ket it at a profit with prices where they now 
Some mills have already shut down, 


stand. : 
account for the slump 


and their closing may 
in production 

The automotive industry has not been buy- 
ing this year as in the past. On the other 
hand, sales to furniture manufacturing con- 
cerns have held up very well indeed—perhaps 
a bit better than the hardwood folks had ex- 
pected. There has been a nice demand for low 
grade lumber. Building has held on very well, 
helping the oak flooring and interior trim men, 
although these have complained not a little 
that their business could be materially better 
than it is. Exports have been moving nicely. 





Buffalo Trade Notes 

Burrato, N. Y., Oct. 5—Development ot 
Buffalo as a great industrial center was dis- 
cussed at a dinner of the Niagara Frontier In- 
dustrial League on Oct. 3, which was presided 
over by Harry J. Bryant, head of the traffic 
department of Taylor & Crate. It was stated 
that the natural advantages of Buffalo and the 
Niagara frontier, properly developed, together 
with the assistance to be derived from develop- 
ment of ports and harbors at Albany and New 
York, will make Buffalo the center of one of 
the greatest industrial districts in the world. 

Much interest is being taken in the hearing 
on the subject of shingles, to be held in the 
council! chamber on Oct. 7. The council desires 
to forbid the use of wooden shingles in this 
city, and such a proposal has aroused a gen- 
eral protest among lumbermen, real estate deal- 
ers and builders : 

Neil C. Kenney, who has been a member of 
the local wholesale lumber trade for a number 
of years, and who for the last year was with 
the A. H. Weaver Lumber Corporation, has 
established the N. C. Kenney Lumber Co. 
which will carry on a wholesale hardwood and 
white pine business with offices at 2 Daisy 
Place. 

Montgomery Bros. & Co. have lately received 
a cargo of 840,000 feet of hemlock. : 

The Becker & Moore Co., manufacturer of 
wood flour at North Tonawanda, is erecting a 
fireproof building to replace the structure de- 
stroyed by fire several weeks ago. 

About forty-five salesmen and retailers at- 
tended the fall outing of the Empire State 
Wholesale Lumber & Sash & Door Salesmen, 
which was held at Breeze Inn. Brewerton 
Vew York, on Sept. 29. Cities represented by 
-otailers included Buffalo, Rochester, Syracuse, 
Utica and Albany A feature of the day was 
the baseball game between Trotter’s Tigers and 
Tardy’s Trouhadours. The former nine won, 
though the players were still areuing about 
the score when dusk came. according to vera- 
cious salesmen present. All sorts of eames 
were played and a fine dinner was served. _ 

The fourteenth annual outing and reunion of 
the J. E. W. S.. a social organization with a 
large membership, was held on Oct. 1 at the 
Oriole Patrol camp grounds. A tribute was 


paid to William H. Sanford, the only sur- 
viving charter member, who is a civil service 
commissioner and active in civic affairs. The 
address of welcome was given by Arthur W. 
Kreinheder, and another speaker was Orson 
it. Yeager. 

A party of lumbermen leave here for a 
fishing trip to Honey Harbor, Ont., today to 
be away for the remainder of the week. The 
list is as follows: C. R. Kelleran, Trotter- 
Kelleran Lumber Co.; William Brady, B. 
Brady Lumber Corporation; Andrew J. Brady, 
jr.. Brady Bros., North Tonawanda; Claude 
Elliss A. T. Dew Lumber Co., Canastota; 
Charles Allen, Charles Allen Lumber Co., 
Rochester; L. J. Lewis, Palburn (Inc.). 


Trade Dull and Prices Weak 


CINCINNATI, Oun10, Oct. 3.—Business here is 
dragging along. Orders are confined to single 
carlots or mixed cars. Buying covers the en- 
tire list, but in hand to mouth lots for imme- 
diate needs. All wood fabricators are holding 
back for some unknown reason. Dealers think 
that they are withholding orders because they 
are confident that mills have an abundance of 
stocks. Another thought is that customers are 
hoping to be able to bargain for lower prices. 
Wholesalers say that values are weakening in 
all lines, and they would not be surprised to 
see some price cutting to stimulate business. 
In fact they say they are hearing of feelers 
sent out direct by mills to customers. Export 
lusiness is also dull, though there are a few 
inquiries. Some dealers here are complaining 
that cars are arriving from mills on such fast 
time that they are unable to sell transit con- 
signments in time to avoid demurrage. 

C. Earl Hart, director of the National Hard- 
wood Lumber Association and former presi- 
dent of the Cincinnati Lumbermen’s Club, ex- 
pects to leave next week for an extended trip 
through his territory. 

J. C. West, president of the J. C. West Lum- 
her Co., returned this week from a trip to 
Chicago. The Lumbermen’s Club endorsed 
‘he plan to extend the lease of the Cincinnati 
Southern Railroad to the Southern Railway 
for ninety-nine years. 

L. P. Lewin. newly elected president of the 
National Retail Lumber Dealers’ Association, 
is in New Orleans this week on a swing around 
the South. 


News Notes from West Virginia 


Eikins, W. Va., Oct. 4.—Demand and prices 
for hardwoods remain unchanged. Undoubt- 
edly there is a better demand than thirty days 
ago, but it can hardly be called large. Low 
grades, mine timbers and props appear most 
active owing to activities in the coal industry 
and among the steel mills. Furniture manu- 
facturers also are taking more lumber. It 
has been difficult in some instances to supply 
dry stock. 

The Westwood Lumber & Manufacturing 
Co. is constructing a large dry shed at its 
Deanville plant near Weston. . The new ‘struc- 
ture is 80 by 90 feet and will be used for 
storing lumber just removed from the kilns. 
The \Vestwood Co. is one of the largest manu- 
facturers of hardwood flooring in northern 
West Virginia and its products are shipped 
to all narts of the country. 

A. P. White. of Cove Vallev, and S. M 
Croft and B. J. Stevenson, of Earlhurst, Va., 
were recent business visitors in Union, W. 
Va.. in connection with the lumber operations 
in Allegheny and Monroe counties, planned by 
the West Virginia Hardwood Co. Construc- 
tion of fourteen miles of railroad connecting 
the timber land with the company’s mills at 
Earlhurst, Va., is now in progress. 


High Point Plants Reopening 

BALTIMORE, Mp., Oct. 3—F. E. Crielman, oj 
the Southern Lumber Co., of High Point, 
N. C. when in Baltimore last Saturday re. 
ported that the furniture factories of High 
Point were opening up again, and manifested 
a rather optimistic feeling. 

The managing committee of the Baltimore 
Lumber Exchange held its monthly meeting 
today and disposed of the various routine mat- 
ters. 

Last week the 4-masted schooner Jacob WW. 
Hook unloaded here another 400,000-foot cargo 
of Georgia pine taken aboard at Georgetown, 
S. C, for Thomas A. Myers & Co. She has 
heen carrying such cargoes for about a year, 

Lewis Dill, chairman of the lately consoli- 
dated corporation of Lewis Dill & Co. (Inc.) 
and the James Lumber Co., sailed last Satur- 
day on the steamer Homeric from New York 
on a vacation ocean voyage and short stay 
in England. Mrs. Dill accompanied him. 


Orders Scarce; Output High 


Jackson, Miss., Oct. 3—The hardwood mills 
in this territory are all complaining about the 
scarcity of good orders. The furniture trade 
is buying only sparingly, and a very few or- 
ders for automobile items are being placed. 
Crating stock is moving only moderately. Pro- 
duction has again gone up to normal, and with 
ideal weather a surplus is to be expected. 
Saw logs are still being brought into the mills 
in ample quantities. 





Crews Active in Swamps 


Macon, Ga., Oct. 3—The hardwood lumber 
market has been in good shape here during the 
last few days, shipments being maintained and 
all lines being represented in purchases. Dry 
weather has enabled logging crews to continue 
their work in the swamps, where a _ great 
amount of fine timber has been got out. The 
situation here is considered entirely satisfac- 
‘ory, with a steady inquiry, and shipments 
close to production. 


Many Offer Low Prices 


LouIsVILLE, Ky., Oct. 3.—Orders last week 
were a trifle better than they had been, but 
prices are very unsatisfactory, and there is a 
very wide range, more particularly gum woods. 
Quartered or plain red gum are rather firm at 
around $100, although some houses are offering 
common red in top grade at $95. Poplar has 
heen in very fair movement. Oak is quiet and 
ash has been very dull. The thick woods 
for automobile making, such as maple, ash and 
elm, are not selling. The general feeling is 
that prices are poor. Mills have not been able 
to move stock freely, with the result that there 
has been considerable price cutting. Prices on 
inch stock at Louisville read: Quartered red 
gum, FAS, $100; common, $60; plain red, 
$95 and $52; quartered sap, $70 and $47; plain 
sap, $55 and $40. Poplar, FAS, $90@100; saps 
and selects, $60@70; No. 1 C, $47@52. Wal- 
nut, FAS, $235; select, $160; No. 1 common, 
$90; No. 2, $40. Chestnut, $85 and $50. Ash, 
$80 and $50. Cottonwood, $55 and $38. Oak 
prices are quite steady. Quartered white oak, 
FAS, is $120 to $135; common, $65@75: plait 
red, FAS, $70@85; common, $53@58; plain 
white, FAS, $85@90; common, $60@62. 

Preston P. Joyes, of W. P. Brown & Sons 
Lumber Co., reported that the company hat 
resumed operations at its Brassfield (Ark. 
mills, and now had all mills running. Bras* 
field plant has had less than two months’ rut 
ning time in eleven months, but now has log 


For Current Market Prices on Hardwoods See Page 87 
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on hand and conditions are favorable for a 
long run. 

Harry Nichols, who has been connected 
with the home office sales department of W. 
P. Brown & Sons Lumber Co., has gone with 
Gamble Bros. Lumber Co., Louisville, where 
he will spend part of his time on the road. 
The company produces cores and cut-out spec- 
jalties 

The Louisville Hardwood Club held its last 
meeting of the summer season at the Louisville 
Country Club on Sept. 27. Meetings during the 
winter will be held at the Brown Hotel. 


Furniture Makers Best Customers 


Beaumont, Tex., Oct. 3.—In the hardwood 
market some items are in brisk demand, and 
there is a fair demand for all items. Sap gum 
leads in sales, with magnolia a close second. 
Oak, which has been a little slow lately, is in 
increased demand for export. The sash and 
door factories are also taking on larger sup- 
plies of the higher grades of oak, and the auto- 
mobile factories are buying oak for immediate 
consumption. Flooring factories are showing 
more interest in flooring stock, but furniture 
factories are the best customers. Although no 
large orders have been placed recently, the 


furniture factories have been buying regularly 











at the prevailing market for the last sixty days. 
Recent rains have hampered logging operations 
to a certain extent, but not enough to close 
down any plants. East Texas and west Louis- 
iana hardwood mills are operating on full 
time, with plenty of labor. 


Northern Prices Being Shaded 


MILWAUKEE, Wis., Oct. 4.—The hardwood 
is a buyers’ market entirely, and the northern 
mills are reported to be aggravating the situa- 
tion somewhat by offering liberal concessions. 
The action of the southern mills in slashing 
their prices is hurting northern sales. Fur- 
niture factories are using their stocks on 
hand rather than placing orders, because they 
are not certain of the market for their prod- 
ucts. <A little business is coming from auto 
hody plants, but they are not anxious to place 
stock orders until after the turn of the year. 

Fourteen million feet of hardwood timber 
lving between Fortune and Chicagoan lakes 
is to be cut over a period of four years, ac- 
cording to information reaching here from 
Florence, Wis. The cutting will start’ this 
winter, and Gus Holmes, logger, has the can- 
tract for the J. W. Wells Lumber Co. At 
the end of the cutting, all the merchantable 
timber between the two lakes will have been 
removed. 





Buyers Set Market Prices 


JACKSONVILLE, Fia., Oct. 4.—There is some 
hardwood stock to be had, but there is no in- 
(lication of an oversupply. Orders have been 
sulficient to take care of production, but buy- 
érs do not seem inclined to stock up. They 
are getting their requirements at the prices 
they put on their orders without any trouble. 
There is a good demand for FAS and No. 1 
common sap gum, but the movement of No. 2 
common is very slow. This low grade stock 
can be bought from some of the Georgia mills 
for. about $13. Demand for other hardwoods 
is spotted. Even ash has been very unsteady. 
There is some poplar being exported but not 
the volume that is necessary to take care of 
the Georgia and north Florida production. 


Prices Unprofitably Low 


Miss., Oct. 3.—While there is a 
good demand for southern hardwoods, prices 
are so low that trading is not profitable to the 
mills. Production is just about normal, with 
orders and shipments running a little below. 
The weather has been good, and the logs are 
plentiful. The mills are looking forward to a 
fairly good business for several months. 


LAUREL, 


American Lumberman House Plan No. 156 


This plan has a number of desirable 
features that are likely to impress them- 
selves upon the prospective home buyer 
—and his wife—especially if they are 


looking for a compact, yet roomy house. 
The attractive exterior speaks for itself. 
Entering through the front vestibule 
the visitor finds himself in a spacious 
living room and sun room combined, 
with total width of 31 feet, and depth o/ 
l3 feet, 3 inches in the living room 
Proper and 13 feet in the sun parlor 
part. Besides the living room, the lay- 
out includes dining room, kitchen, two 
edrooms and bath room on the ground 
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floor. 
cess to the attic, in which one or more 
sleeping rooms may be finished off if 
desired, besides providing ample storage. 


made 4 
coarsenesa of screen for use in news- 
papers, 
AMERICAN LUMBERMAN at $2.75 each; 
and electrotypes of the floor plan, 2 
inches wide, at $1.65 each, postpaid. 





\ movable stairway affords ac- 


Working drawings, and specifications 


with complete list of materials for this 
plan will be furnished at $3.50 per set, 
postpaid. 


Electrotypes of the house elevation, 
inches wide, and of proper 
from the 


may be obtained 
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National Production, Shipments and Orders 











WasuHtnoton, D. C., Oct. 3.—The following statistics were compiled hy the National Lumber Manufacturers’ Association: 
Softwoods: ae es os — mens some Orders —_ 

Week ended: 1927, Se 24; 1926, Se o 
Southern Pine Prot > res Pye * ea wt. Date Redtes do aaacaeieaw en 64,045,125 63,072,348 63,590, 64,280,550 - 64,447,550 
West Coast Lumbermen’s Association...........e.eeeeeeeees 124,448 117,354,502 115,299, 112,414,311 112,571,065 109,167,817 
Western Pine Manufacturers’ Association............+++e+: . 30,651,000 28,288,000 31,530, 31,840,000 28,514, 29,864,006 
California Redwood Association..........cceececececcccecs ee 7,393,000 7,108,000 6,635, 6,789,000 6,371,000 8,206,000 
Cr re Sh ccc racee eres eeee ee aheces ee 6,123,978 7,820,799 6,280, 7,052,521 6,016,040 5,691,000 
Northern Pine Manufacturers’ Association...........ee-+eee8 9,569,800 8,249,600 9,104,500 ,179,500 6,257,000 10,371, on 
Northern Hemlock & Hardwood Manufacturers’ Association. 1,963,000 3,061,000 2,321,000 2,752,000 1,600, »838,000 

Total softwoods, one week...... ance aren OE ee 234,954,249 234,761,153 234,307,882 221,683,665 230,585,167 
California White & Sugar Pine Manufacturers’ Association... 21,525,000 .......... pO eee eee SF eee 

-eight weeks ended above dates— : 

Southern Pine Association..........+.+.+. hee wee a Guiana . 2,558,628,150 2,775,615,878  2,521,462,570 2,867,699,231 2,546,854,657 2,881,661,782 
West Coast Lumbermen’s Association...........-+se00. + +++ «3,260,020, 3 ,985,802,002 3,291,074,217 4,079,466,228 3,325,961,216 4,114,974,201 
Western Pine Manufacturers’ - eepRIND eevercccccccccocce 1,138,398,000 1,297,622,000 1,151,151,000 1,300,413,000 ,154,460,000 1,354,746,000 
California Redwood Association. eeCedeCeens ceeeuacaeewen 1 293,688,000 318,584,000 286,714,000 334,998,000 291,295,000 
eee GR, Pee BOPGGIIEIE. cocccsrccvcoccesoveseceee ++ 274,859,737 293,073,341 277; 302, 999° 663 235,696,714 240,686,637 
Northern Pine Manufacturers’ Association..........-......... 335,475,000 320,903,500 309,160,100 352,571,700 299,257,100 349,695,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 1 ¥ 121,199,000 144,574,000 121,501,000 131,748,000 111,032,000 

Total softwoods, thirty-eight weeks.........++++++++e+++7%,978,824,325 9,087,903,721  8,013,006,581 9,311,364,822 8,028,975,687 9,344,090,120 
California White & Sugar Pine Manufacturers’ Association... 985,676,973  .......... eee 963,107,535 .......... 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

ci chee A ee AOE ENSUOERKKERCREAERAORERE DORA Oe 1,826,000 1,597,000 3,301,000 3,876,000 2,150,000 3,641,000 

Phirty-Cight WOGES ..cccccccecccccovss SeSOnws Kemn ceees 193,958,000 187,653,000 170,286,000 162,977,000 164,570,000 160,553,000 
Hardwood Manufacturers’ Institute— 

Ct CEE ccdcenueeecosnnene ae re ee ee ee 19,828,000 20,319,572 17,491,000 19,522,621 17,558,000 25,718,666 

OGRE WOU occ cece bxeiaees cus neeenenbens ane ee 933,248,882 989,559,000 930,521,122 997,527,000 967,897,269 





National Analysis 





Southern Pine Barometer 





WasHINGTon, D. C., Oct. 3.—The National New OrLeEANS, La., Oct. 3.—For the week 
Lumber Manufacturers’ Association issued the | ended Sept 30, Friday, 102 mills report as -fol- 
following analysis for the periods ended Sept. lows to the Southern Pine Association: 

pe 
24, orders and shipments being shown as per- | a ee 
centages of production: Normal Actual 
One Week 38 Weeks Production—- Carst Feet Output Output 
No.of Ship Or- Ship- Or- | woemal 69,682,875 
ASSOCIATION— mills ments ders ments ders | 4.4.0) “°° *° 2'014 117 0.29 
T Actual ........ ..e. 62,914,117 9029 «... 
(n) Southern Pine .... 104 99 94 99° 100 | Shipments* 3.236 66,273,280 95.11 105.34 
(n) West Coast ....... 120 93 90 101 102 | — — oe sai ™ 
(n) Western Pine ..... 38 103 93 101 101 oO —_ 

Coe, Fee” cows 15 79 67 112 109 rders ’ . _ “ ae 
fn} Calif. Redwood 14 90 86 113 118 Received 2,550 98,368,000 83.76 82.77 
(n) No. Carolina Pine. 37 103 98 101 86 On hand end 

Northern Pime ..- 8 - 95 65 92 89 week} ...... 10,730 219,750,400 

N. Hem. & Hdwd. 15 118 82 113 103 - . 

Biews *Orders were 88.07 percent of shipments. 
All softwoods.. 351 95 96 102 101 | tOrders on hand showed a decrease of 3.47 percent, 

No. Hem. & Hdwd. aa 181 118 88 85 | or 7,905,280 feet, during the week. 

Hdwd. Mfrs. Inst.f 125 88 89 109 110 , 2 ; 

— wm Gan ‘ak > wee *Basis of car loadings is August average, 20,480 
All hardwoods... 96 91 105 106 feet. 
All woods ..... _ oo Mm © Ninety-five mills reported the following deviations 

*46 percent of cut in region. from the standard operating time, which is a single- 

tUnits of production, each representing normal shift week of sixty hours: Forty-five ran_ exactly 
daily output of 28,000 feet. on time; — ran — overtime, and — 

a fre : ee or five ran 413 ours undertime—net overtime eng 

La ad = By mgr a gr om associations 65 hours, which means that operations were on a 
marxec n) ave a stan ard or normal produc- basis of 101.14 percent of full time single-shift basis. 
tion, and for the week 313 of their members gave 
attual production as 103 percent; shipments, 99 per- 


cent, and orders, 95 percent of normal production. 
Figures for normal last year included reports of 313 


member mills of the above associations and showed 
0% 2 TC . shi > ~ ° , 
production 103 Percent; shipments 102 percent, and SeatrLe, Wasn., Oct. 
orders, 100 percent of normal. nded Sept. 24 
ended Sept. 24, 
Only the Hardwood Manufacturers’ Insti r . 
wm od acturers’ Institute, whose | the West Coast Lumbermen’s 


figures for 1926 included six-sevenths of the total re- 





ported hardwood production, has a standard for nor- Production . 124,448,239 
mal production of hardwoods, and for the week it | Shipments ...... 115,299,481 
gave actual production as 94.2 percent of normal | Orders .....-... 112,571,065 
against 92.5 percent for the corresponding week of ‘ 
last year. Shipments— 
Water delivery: 
a . NE ieee alt aid aed 
Export 
California Redwood ” 

. : Total water (47%) 

San Francisco, Cauir., Oct. 1.—The tol- Rail a eer 
lowing information is summarized from the Local (5%) ..............- 
report of the California Redwood Associa- Total shi 
tion for the week ended Sept. 24: — EE 

Redwood White- New Business— 
No. of : Percent of wood Water delivery 
mills Feet production Feet 
Production 14 7,393,000 100. 2,091,000 Domestic 
Shipments 14 6,635,000 89.5 1,512,000 So eee 
Orders received 14 6,371,000 87.5 1,226,000 a ; 
Orders on hand 13 35.692.000 ; 5,834,000 . ae ere 7) > Serer 
“ | | SRS rere 
Detailed Distribution of Redwood for Week ee? 3 aaa 
Shipments Orders ; 
Northern California* 2,547,000 2,407,000 Total new business 
Southern California‘. . 2,292,000 2,076,000 
SRR eer 25,000 85,000 | Unfilled Orders— 
re Tee Tee 1,520,000 993,000 | Ww. deli < 
ts 20 en oh de bee aalie 251,000 810,000 | ater delivery: 
— —_—— Domestic cargo .......... 

PY cw od ahadiewen ak eae ee 6,635,000 6,371,000 0 PPS et eee 

*North and south of the line running through San _ 

Luis Obispo and Bakersfield. R —_ water .......+2---- 
tWashington, Oregon, Nevada and Arizona. Pr REFAROAR ES MDARRRS WEE Ss 
tAll other States and Canada. Total unfilled orders ..... 





7% below 
10% below 


Feet 


.. 84,549,805 
. 20,031,228 





34,560,454 
-. 14,892,843 


. .131,381,913 
. 112,560,375 


West Coast Review 


1—For the 


week 


120 mills report as follows to 
Association : 


production 
production 


Feet 


54,581,033 
55,477,840 
5,240,608 


115,299,481 


49,453,297 
57,877,160 
5,240,608 


243,942,288 
131,269,450 


North Carolina Pine 


NorFoLtk, Va., Oct. 3.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-seven mills for 
the week ended Sept. 24: 


Per- 

Percent Percent cent 

Normal Actual  Ship- 

Production— Feet output output ments 
PE” kc ca wes 9,396,000 macare a lie ; 

CO eee 6,463,000 69 a 

Shipments ....... 6,784,772 72 105 hs 

Oe” See 5,773,104 61 83 85 

tAs compared with preceding week, there is an 


decrease in orders of 6 percent; that week there were 
reports from only thirty-three mills. 

*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


7 





Western Pine Summary 


PorTLAND, Org., Oct. 1.—The Western 
Pine Manufacturers’ Association summarizes 


as follows reports for the week ended Sept. 
24, from 38 member mills: 
Per- 
cent 
Percent Ship- 
Production— Carst Feet of cut ments 
ee —yeere Oe ee ...+ 85,200,000 sin APY 
Actual - «+--+ 80,651,000 
Shipments (car). : - toe 31,018,000 
Local deliveries. os 512,000 
Total shipments. . 31,530,000 102.87 
Orders— 
Canceled ....... 8 208,000 
Booked (car) 1,077 28,002,000 
SAE, <utdaeneen ee 512,000 
Total orders..... 28,514,000 93.03 90.45 
On hand end week 3, 224 83, "824, 000 


Bookings for the week by thirty-eight identical | 


were 96.68 percent of those for the previous week, 
showing a decrease of 962,000 feet. 

+Car basis is 26,000 feet. 

*Normal takes into consideration mill capacity, 


number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is con- 
stant throughout the year. 

During the week production was 87 percent of 
normal; shipments, 90 percent of normal, and orders. 
80 percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
99 percent: shipments, 93 percent, and orders, 79 
percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal. 





Oak Flooring Statistics 


The following are statistics for the week 
ended Oct. 1, as reported by fifty-five mills to 
the Oak Flooring Manufacturers’ Association: 


DS pn n6chs ner enaeeeeeeeadeesuebae 9: 269,000 
EE aindabw dakeakee ere wns babe 304,000 
BE a tobi nenn ee eee eee boenedeaneens e "992,000 
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Northern Hemlock and Hardwood Monthly Report 


OsHKosH, Wis., Oct. 3—The Northern Hemlock & Hardwood Manufacturers’ Association 
has prepared the following data on August production and shipments, and stocks on hand Sept. 1: 


August, 1927, Statistics Stock Summary, Sept. 1, 1927 











Unsold Hardwoods— 
Production Shipments Sept. 1 Unsold— Dry. ..116,334,000 
Ash ai ’ ee 4 eae ’ tyre rg tee” Green. 45,425,000 
Basswood ..... 2,832,000 3,513,000 19,372,000 Total unsold 161,759,000 
ES TD 103,000 OT COs : at tal ene ya 1 
_—- ......... 8,218,000 7,989,000 61,056,000 Sold, Gey Ons grote... Sie - 
BET dnscoee 1,856,000 2,416,000 14,366,000 Tetel RAPGWOOES 2. cc ccccccvtis 211,557,000 
. ononane 9,811,000 13,879,000 63,170,000 Memlock— al 
pee 22,000 94,000 697,000 Unsold, 1&2 —Dry... 72,718,000 
Mixed hrwds... 3,910,000 1,642,000 ....2... Green, 36,938,000 
a Total unsold ....... 109,656,000 
Total hwds. .27,077,000 29,750,000 161,759,000 Bold, 1 & 2%.-..-.-+0- 11,028,000 
Hemlock, 1&2”.21,369,000 22'693,000 109,656,000 Other thicknesses ....__ 1,786,000 
Tee GE: i ba wdcioancexwae 122,470,000 
Grand total. .48,446,000 52,443,000 271,415,000 SO OE 6 4s ea dita nena 334,027,000 


The figures for twelve months, Sept. 1, 1926, to Aug. 31, 1927, make the following per- 


centages of the totals for the corresponding period of 1925-1926: PropucTiIon—aAIl hardwoods, 83: 
hemlock, 86; all woods, 87. 









































SHIPMENTS—AIl hardwoods, 86; hemlock, 103; all woods, 96. 
Hardwood Stocks on Hand Sept. 1, 1927, by Grades 
Sold —Unsold—— Sold — —Unsold—- 
Dry & Green Dry Green Dry & Green Dry ‘ Green 
Asti Sorr Etm— 
FAS yeneeeeeesip 50,000 M.. cosietens , 2 eae 28,000 ie 
Select X hetter...... 20,000 15,000 ........ ee ES EEE COS 52,000 7,000 
Selects -.seececseeae seeeeees GOMOD cccevecse SIS cccccscccicss. 15,000 73,000 ........ 
No. 1 & bettr....... 105,000 131,000 143,006 No. 1 & better....... 261,000 919,000 283,000 
No. 1 cOM........+- 30,000 118,000 14,000 i eo ee 13,000 18,000 19,000 
No. 2 & hetter...... 309,000 1,152,000 414,000 No. 2 & better....... 1,141,000 2,424,000 1,352,000 
No, 2 COM.....++.-- 30,000 79,000 5,000 eS ee ee 119,000 951,000 160,000 
ee. 1, .— ree 45,000 rigeiees ses psa Nos. SO OB icikwd, dhteccas err 
No. 3 & better....... 22-2... 36,000 69, i © Ge icécoscess 1,073,000 1,259,000 1,014,000 
i i GN. cod cutee 153,000 714,000 153,000 = = 000 5 — 000 2.835.000 
" — oe ~~ eile 2,000, o,? >, 2,300, 
742,000 2,390,000 798,000 Oak— 
on . ; FAS Stestatonicinicss a 4,000 
ee eee 457,000 401,000 163,000 Selects .......+20see0 cecccese sesceces 9, 
Select & Better...... 71,000 319,000 182,000 No. 1 & better....... 25,000 26,000 3,000 
REY 3 Pete oe 4c css 47,000 Se No. 1 com..........- 30,000 °........ 2,000 
No. 1 & better....... 787,000 2,782,000 1,343,000 Nos. 1 & 2........++ sseseee. 27,000 ........ 
ee MW es 647,000 1,429,000 490,000 No. 3 & better....... 27,000 52,000 111,000 
RE ge ROR cca 90,000 141,000 9 No. 2 Com... .-. eee ceeeeeee teeeeeee 26,000 
No. 2 & better...... 317,000 1,202,000 1,502,000 No. 3 & better....... ....-... 11,000 62,000 
ee eee 1,477,000 2,801,000 1,392,000 No. 3 com........... 40,000 54,000 220,000 
a 2 -~ os ceeecene BEROO 1c ceeede by 137,000 170,000 437,000 
. d. = x PTEOT 2 we eee ee a 4 Z se ccece Uv» Harp MAPLE 
Ne 3 COM. -. ++ s00. 864,000 2,995,000 1,479,000 pag ood... cess 51,000 720,000 155,000 
ap a yf s ‘ eee Te OE gcse ob vwanes 228,000 216,000 
4,800,000 12,082,000 7,209,000 “eta 299° ¢ 
Bane mo + han: 5,327,000 10,302-000 2,138,000 
ee 649,000 3,046,000 298,000 Vo | X oetier....... Pp y remy a 
ae i P 2015 96 ae ee 2,321,000 4,057,000 618,000 
Select & better....... 102,000 2,015,000 1,229,000 . : yt io ae 
ee : 4 ES SD eer 643,000 5,856,000 2,886,000 
eM ee 86,000 1,081,000 6,000 108 k Soo 950 2, 
7 » = 6 Ps ® 99% Nos. 1, 2 & 3 com.... 1,962,000 6,271,000 2,226,000 
No. 1 & bettr....... 1,573,000 9,207,000 2,228,000 vO8. | ! yi dandy 
; » y No. 8 & bette’... 006 2,690,000 6,220,000 3,553,000 
Se eee 1,098,000 7,340,000 1,774,000 M4 : poop 
7 . ox P ; ray ae eee 1,386,000 3,501,000 357,000 
i) De. Bceeeaaae ee 95,000 2,123,000 517,000 X 3 & bette 400.000 
No. 2 & better....... 1,181,000 3,955,000 3,298,000 0. % & detter..-..-. + +-s0s+ ae 
y 2 co .... B840,006 8.3 ¢ ( 9 4 ANOS, « © ® COM....+- sccccece “ v, Pevveves 
~ r . 2 ‘iets oso nes io si = . - pre — No. 3 com........... 5,960,000 5,188,000 4,283,000 
ee CUE anewnnwken 12,739,000 8,361,000 3,999,000 18,340,000 43,091,000 16,422,000 
eee ee Sort MAPLE 
21,313,000 45,353,000 15,708,000 FAS |... ses cececee ceceeees ae 
Rock ELM SOE scsccensences greaenss 43,000) ... nce. 
FAS Lice deaneee vend aan CTS No. 1 & better...... 382,000 162,000 101,000 
No. 1 better......... 17,000 110,000 .......- ) a: a eee eso ae 
No. 1 com.....++.-+: 15,000 37,000 .....-.. No. 2 & better........ 190,000 1,984,000 295,000 
No. 2 & better....... 846,000 3,048,000 1,258,000 No. 2 com........... 86,000 450,000 152,000 
i Se 118,000 487,000 34,000 y 2 tte 6 
. “ : ER Ee ee are ee: ere 
No. 3 con 11,000 . 640,000 82,000 ay @ aee Sic cise 121,000 313,000 18,000 
1,037,000 4,341,000 1,374,000 779,000 3,091,000 566,000 
Hemlock Stocks on Hand Sept. 1 by Grailes 
1- and 2-inch Other thicknesses 
——Unsold, alllengths,dryand sreen 
1x4 & wider an & “— ons. or ang oo - e 
Dry Green ry reen -ine -inc ry reen 
a a a ae 811,000 $25,000 7,546,000 3,145,000 486,000 2,316,000 389,000 287,000 
RRS a eee 4,173,000 2,334,000 12,116,000 = 10,552,000 706,000 1,346,000 552,000 389,000 
No. 2 i ae ha 1,216,000 651,000 11,617,000 5,788,000 340,000 1,029,000 Bee kiccces ts 
4 erent: 4,019,000 = 1,514,000 20,222,000 9,404,000 557,000 4,248,000 100,000 51,000 
oe Ee SS eee roe 1,502,000 417,000 9,496,000 Ree ovskenes  webesnset. epavseee Shabenes 
ee ern 11,721,000 5,341,000 60,997,000 31,597,000 2,089,000 8,939,000 1,059,000 727,000 
Fetals, unsold and sold, 1° and 2%. ...sccceccesscoses 109,656,000 ........ eS eer 1,786,000 
Identical firm stocks of Sept. 1: Thirty-one identical firms reported Sept. 1, 1926, a total 


of 148,163,000 feet of hardwoods on hand unsold, and this year reported 145,410,000 
feet unsold, the decrease being about two percent. Thirty identical firms reported Sept. 1, 
1926, a total of 135,418,000 feet of hemlock on hand unsold, and Sept. 1 this year reported 


88,600,000 feet unsold, this decrease amounting to about thirty-four and a half percent. 


Hemlock and Hardwood 


OsukosH, Wis., Oct. 3.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 
one-half the total monthly shipments : 


Sept. 1 





HEMLOCK HARDWOOD _. 

. Firms Cut Shipments Orders Firms | Cut Shipments Orders 
Weekly average— Weekly average— 

SCS 3,096,000 4,118,000 3,193,000 FONE 20 sccseess 4,565,000 4,208,000 3,509,000 
| eed . 4,040,000 4,693,000 3,690,000 July ..... 3,401,000 4,599,000 4,148,000 
epee 3,887,000 4,184,000 3,421,000 August ....... 3,459,000 4,801,000 5,092,000 
Weekly average, year to date— Weekly average, year to date— 

Ree .. 8,394,000 38,839,000 3,490,000 ME. pawewesnes .. 5,116,000 4,520,000 4,372,000 
oo! 3,186,000 3,190,090 2,894,000 BE, cana seas 4,898,000 4,294,000 4,198,000 
Weekly report— Weekly report— 

Se 21 3,059,000 38,899,000 2,589,000 . 2 a 21 2,916,000 4,528,000 3,188,000 
Sept. 10 ...... 23 3,285,000 3,598,000 3,973,000 Me sece és 23 2,968,000 4,459,000 4,513,000 
Sept. ae sixes 25 2,960,000 2,787,000 3,688,000 "Ee a 25 2,677,000 4,832,000 4,532,000 
ee O86 no cce 22 2,472,000 3,259,000 2,184,000 Sept. 24 ...... 22 2,207,000 4,545,000 3,347,000 





Hardwood Barometer 


Mempuis, Tenn., Oct. 3—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Sept. 24—which is made from re- 
ports of 164 units, each representing 28,000 
feet daily capacity—is as follows: 


Percent of-—— 
Normal Actual Ship- 





Production*— Feet output output ments 
Normal (iden- 
tical units)... 27,552,000 shee ne 
cere 25,987,000 94.2 uae 
Shipments? . 22,969,000 83.4 8&.4 
Orders— 
ae ee 23,299,000" 84.6 89.7 101.4 
On hand end 
WEE <esatews 147,325,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 





Remodeling Jobs Increase Sales 
(Concluded from Page 53) 


Inspection of the photographs reproduced 
with this article will show that in every case, 
besides re-covering the walls with shingles, 
the exterior of the house was improved and 
modernized by a new porch, entrance, sun par- 
lor or other feature that would help to lift 
the house out of its previous ugly or common- 
place condition. In other words, beauty as 
well as utility was sought, and pleasing re- 
sults were obtained by such slight alterattons 
and additions as have been indicated. 


He Knew Something About Grades 


Lovisvitte, Ky., Oct. 3.—C. C. Ferguson, of 
the Ferguson Lumber Co., Louisville, read 
that the Louisville Courier Journal had a ver- 
satile performer, who would undertake any 
task upon request. Ferguson scratched his 
head, and remarked: “I'll just bet he can’t 
grade hardwood lumber on a mixed yard.” 
He put in an application for the services: of 
the gentleman, principally as a joke and laid out 
forty-nine pieces of material, including some 
mean ones, on which experienced graders had 
differed. Mr. Ferguson himself was a national 
inspector prior to entering the hardwood busi- 
ness a few years ago. 

Mr. X appeared. Also a hot day and a 
crowd of interested people. Mr. X perspired 
freely, but was game to the core, and a good 
fellow. Ile realized that he had been called 
upon for one tough task. He did his very 
best, and on a number of items called the 
grades correctly. He didn’t name any thirty- 
nine out of forty correctly, or anything like 
that number, but he named several of the 
forty-four pieces while a number of others 
could have been taken in the grades he named. 
as they were open for discussion, being hard 
items on which graders had differed. At least 
he did show that he knew something about 
lumber grades, even if it wasn’t enough to 
take a scale and enter a yard as a commercial 
or national grader. 

It is doubtful if the versatile gentleman will 
have any tasks as hard. He pulled off a drap- 
ing contest in a department store, spoke on 
Africa at’ a church gathering, repaired elec- 
trical, water and other fixtures, conducted an 
auction sale of jewelry, handled an automobile 
sale, and did various other things quite well. 

Grading hardwoods is one of the toughest 
possible assignments, especially on a _ yard 
where there are many grades, including bass- 
wood, poplar, butternut, walnut, hickory, ash, 
elm. maple, oak, chestnut etc. 

Mr. Ferguson said later: “There are a lot 
of experienced hardwood men who wouldn't 
have done as well or any better. It just isn’t 
done, and the gentleman did a whole lot bet- 
ter than IT thought he could. It was a mean 
trick to play on him.” 

(SERA ALAAGGGG® 

ILtinois has more railroad tracks per square 

mile than any other State. 
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Developments on the West Coast 


Intercoastal Steamship Situation 


SEATTLE, WasH., Oct. 1.—It is understood 
that the Bethlehem Steel Corporation, which 
has put a fleet of twelve steamships on the 
intercoastal run in order to meet competition, 
will maintain the eastbound conference rates. 
This decision, which undoubtedly has already 
had a stabilizing effect on the lumber rate, was 
announced recently at a meeting of the North 
Pacific Eastbound Conference in San Fran- 
cisco; and it has caused the Shipping Register 
of that city to state that it is “agreeable news 
to the present intercoastal conference, who saw 
a very disrupting influence in the possibility of 
Bethlehem quoting cut rates on general mer- 
chandise.”’ 

An announcement has come from Hoquiam, 
Wash., to the effect that the Eureka Cedar 
Lumber & Shingle Co., of which Alex Polson 
is the moving spirit, has closed a charter with 
the Bethlehem Steel Corporation whereby the 
fleet of twelve vessels will make Hoquiam a 
regular port of call. The ships will visit Grays 
Harbor on a_semi-monthly basis—bringing 
steel products to the corporation’s warehouses 
on the West Coast and taking back lumber 
products to New York and Philadelphia. Each 
ship has a capacity of about 4,500,000 feet. The 
new charter gives the Eureka Cedar Lumber & 
Shingle Co. a complete and regular service to 
the Atlantic coast, similar in size to the K line 
vessels clearing from that mill -on a _ semi- 
monthly basis to the Orient. 


New Timber Cruise Planned 


XAYMOND, WaAsH., Oct. 1.—The commis- 
sioners of Pacific County have decided that a 
cruise of county timber lands is necessary, and 
have taken steps to authorize it. At the last 
previous cruise taken twenty years ago hem- 
lock was considered worthless, nor was small 
timber assessed. It is certain that a new 
cruise will add substantially to the 
valuation of the timber. 


assessed 


Called on for Plus-Super Service 

SEATTLE, WasH., Oct. 1.—Harry P. Kennedy, 
president and manager of Harry P. Kennedy 
& Co., widely and favorably known among 
lumber purchasing agents in the Pacific North 
west, is the tvpe of man who works with his 
coat off, ready for any emergency. His special 
function is to relieve the actual purchaser of 
the cares and annoyances connected with the 
usual lumber deal, and to guarantee in this 
district buying service that the customer will 
receive real value at the least expenditure of 
effort and of money. In this capacity Mr. 
Kennedy is on the ground, as a_ responsible 
and dependable agent, consistently familiariz 
ing himself with shifting conditions and in a 
position to handle desirable purchases when a 
mill becomes overstocked certain items. 

Thus it has happened that Harry P. Kennedy 
& Co, have been able to make high class con- 
nections for the organizations they represent 
in consuming territory. In his active career, 
extending back several years, Mr. Kennedy has 
done many unusual things in the way of serv- 
ice, and has learned through wide experience 
to be ready for almost anything that offers. 
But one day this week he was momentarily 
stumped. He had cleared away the morning 
mail, when in came a telegram reading like 
this: “Please wire car number on order so- 
ahid-so, sent to you by mail.” Up to that mo- 
ment Harry P. Kennedy & Co. had not received 
such an order. It came, however, later in the 
day. 

“This is a real test of speed and efficiency,’ 
mused Harry. “It is the first time our organ- 
ization has been asked for a car number before 
having been authorized to buy. When one of 
our good customers presents a request like that, 
he is certainly asking for service plus super- 
service—which, I must admit in the present 


instance, is something just a little bit beyond 
what even we can do.” 

The lumber purchasing business in the rail 
territory served by Harry P. Kennedy & Co. 
usually calls for straight carloads; but once in 
awhile there is another kind of order that is 
not so easy nor so welcome, since it requires 
difficult mixtures. Mr. Kennedy says on that 
point : 

Frequently those mixed orders are eno ugh to add to 
one’s steck of gray hairs. Yet we aim to give service, 
and our shipments show that we do. Orders have come 
in for turning squares to be shipped with veneers and 
red cedar siding; also spruce panels, sash and decor 
stock, hemlock flooring and a few bundles of red 
cedar shingles. I am saying with some satisfaction 
that ordinarily we get away hard mixtures in com- 
plete detail—at the same time hoping that no more 


like them will come in. 
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Extensive Repairs to Coast Mill 


SEATTLE, WasH., Oct. 1—The Port Ludlow 
mill of the Charles R. McCormick Lumber Co. 
has been closed since Sept. 17 for extensive 
repairs, which will be completed in time for 
the mill to start about Oct.,17. Alterations re- 
quire the rebuilding of the log slip and the 
entire front end of the mill. The headrig 
consists of a double band with pony. 


Sitka Spruce for Airplanes 


SEATTLE, WasuH., Oct. 1.—A somewhat re- 
markable demand for airplane stock is re- 
marked by John D. Collins, of the John D. 
Collins Lumber Co., who states that numerous 
inquiries have lately come to his notice. The 
call is for strictly clear, straight-grained Sitka 
spruce of the very highest quality, 1 to 2 
inches in thickness and 6 inches and wider. 
lully 85 percent of it is wanted in lengths of 
16 feet and longer, and the balance in 8, 10, 
12 and 14 feet. Shorts are much easier to ob- 
tain than long lengths. 

The accumulating of such hand-picked spruce 
stock is.a slow process. Not every log will 
produce the quality required. The better 
equipped spruce mills insist on from three to 
six weeks to assemble a carload. The stock 
generally must be dry, although some _ is 
shipped green. Dry stock commands a sub- 
stantial premium. Only a few mills produce 
it, probably not more than half a dozen in the 
entire Pacific Northwest. 

The price of this exceptional spruce is al- 
ways a secondary consideration. It will be 
found somewhere between $285 and $350 a 





Western sawmill with abundant timber 
available is offered for sale in a Want Ad 
in this tssuc. This Want Ad more than 
likely will mean a fortune to somebody. 
Be the somebody who profits by watching 
the Want Ads. 





thousand. It is probably the highest priced 
lumber that comes from a log. A carload 
leaving a few days ago for the middle West 
represented an outlay of more than $6,000. 

It seems to be true that the tremendous in- 
terest in aviation since the transatlantic flights 
were accomplished has given an impetus to 
the building of airplanes all over the nation. 
Here and there a concern is building a plane 
or two a year—some of them in the East, some 
in the middle West—resulting in an increased 
inquiry for spruce. Apparently the retail yards 
are beginning to stock small quantities of this 
high priced lumber, some of which, sold in 
small quantities, retails probably at as high 
as $600 a thousand. The average airplane re- 
quires about 800 feet of spruce, for wing 
beams, struts and other parts. 

Europe has been buying airplane spruce ever 
since the World War. The specifications are 
different from those in the domestic trade— 
usually calling for flitches, which are resawn 
after reaching destination. 


Exchanges Land with Government 

Benp, Ore., Oct. 1—Negotiations have just 
been completed for the transfer of 15,000 acres 
of cut-over land belonging to the Brooks- ge 
lon Lumber Co. to the Deschutes national {. 
est in exchange for an equal value of vata 
timber within the forest. 

The exchange is believed to be the largest 
ever consummated in Oregon if not in the 
Northwest and is made under the provisions 01 
the Act of Congress dated March 20, 1922. 
Basic value of the cut-over area had to be e- 
termined before the exchange could be ar- 
ranged. It has been pending for some time. 

The value was worked out carefully by the 
Forest Service through detailed surveys which 
resulted in classification of the land into live 
divisions, each with its own value. Grade A re- 
ceived the highest price with lesser sums paid 
for B, C and D. Grade E, mostly lava rock, 
was held to have no basic value. Grading was 
based upon the quantity of young growth pres- 
ent whether seedlings, saplings or poles. 

Grade A contains the greatest quantity oi 
young growth and gives promise of a new 
harvest of yellow pine in the not distant fu- 
ture, forest officials state. In grading, a sap- 
ling was listed as a young tree more than 3 
feet high, but under 4 inches in diameter. This 
was considered equivalent to three seedlings. 
A pole was listed as being from 4 to 10 inches 
in diameter and equivalent to six seedlings. It 
is believed that the classification of the cut-ovei 
area will induce lumber companies when log- 
ging to pay more attention in the future to leav- 
ing trees for reforestation. 

Money involved in the exchange amounts to 
$30,738.54. It will be deposited in a Portland 
bank until released through the sale of an equa! 
value of Forest Service timber. Timber re- 
ceived by the iumber company in exchange for 
the cut-over land is to be cut and removed 
under the laws and regulations pertaining 
the national forests. 

The land involved in the exchange covers 
all or parts of twenty-nine sections, a total « 
15,054.99 acres. It is located directly south o: 
Bend. Included in the value of the cut-over 
land to be taken over by the national forest 
is the mature yellow pine left by the company 
along The Dalles-California highway when 
logging. The land exchanged includes that on 
which timber was cut up to about two vears 
ago. 

Review of Forest Fire Season 

PorTLAND, ORE., Oct. 1—A _ total of 1,104 
forest fires caused by lightning with 418 man- 
caused fires for the season up to Sept. 20, 1s 
shown in the fire summary just released by 
the Forest Service offices here. 

In spite of heavy rains, 48 fires were reported 
by the forest rangers from Sept. 10 to 20. 
Compared to the average for the last four 
years (1923-1926) in the north Pacific forest 
district (including Washington’s and Oregon’s 
22 national forests), the lightning fires for 
1927 are 290 above the average and man- 
caused fires are 280 below. Only one forest, 
the Siuslaw, along the Oregon coast, had no 
lightning fires, while the Wenatchee in Wash- 
ington reported 156, and the Columbia forest 
109. 

The hardest hit area in the Northwest was 4 
portion of the Columbia forest, in southern 
Washington, where a series of four severe 
lightning storms passed over a large area 
burned over in the bad fire year of 1902. This 
area is a forest of snags or standing dead 
trees, with however a fine stand of young 
forest beneath, foresters state. Lightning fires 
in that region were comparatively unknowt 
until 1927, local old timers say. Forest Serv- 
ice officials regard as particularly unfortunate 
the loss of some 30,000 acres of this young 
forest. 

Federal foresters classify fire causes under 
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two main heads, lightning and man-caused. Of 
the 418 man-made fires, campers’ fires lead 
with 154, careless smokers have 143, while 
with much smaller totals are railroads 36, 
brush-burning 25, lumbering 17, incendiary 9, 
and miscellaneous 34. Under miscellaneous is 
included a very unusual fire on the Umatilla 
forest caused by a meteorite hitting a tree, 
demolishing it and setting it afire. Of the 
418 man-caused fires, convictions have already 
been secured in 130 cases, with others to 
follow. 

\\Vhile some large acreages were burned, the 
foresters are pleased over the fact that out 
of the 1,522 fires reported, so far 1,183 did 
not exceed one-quarter of an acre in size, 284 
did not burn over 10 acres each, while 55 cov- 
ered over 10 acres each. 

A total of 35,570 acres of national forest 

and private forest lands inside the national 
forests was burned over. No figures are avail- 
able as yet on the damage or loss, as the de- 
tailed examinations and final reports on the 
larger fires are not available until later in the 
year. 
" The season was unusual in many respects, 
forest officers say. The unusual number of 
severe and “dry” lightning storms concentrated 
on a comparatively few national forests, de- 
creases in the totals of man-caused fires, large 
and extremely difficult snag fires on one forest, 
and a meteorite-caused fire, are some of the 
high lights of the season to date. 


Protest on Log Tariff 


Orympi1a, WasH., Oct. 1—A hearing will 
he held Nov. 14 before the State department of 
public works on the protest of the Associated 
Log Shippers of Washington against the new 
tariff filed by the railroads with the department. 
Shippers contend that the tariff, which is now 
under suspension, will increase rates  in- 
equitably. 


West Coast Bureau Offices 


SEATTLE, WaASH., Oct. 1.—Official announce- 
ment has been made this week of the removal 
of the general offices of the West Coast Lum- 
ber Bureau from 562 Stuart Building to Long- 
view, Wash. 

The district office to be maintained in Seat- 
tle has been established at 5505 Henry Build- 
ing, in charge of J. R. Blunt, who as previously 
announced, joined the bureau organization 
when it absorbed the Red Cedar Lumber Manu- 
facturers’ Association, of .which he was man- 
ager. It is also announced that a district 
office will soon be opened in Portland. 


Finnish Expert Concludes Studies 


Mavison, Wis., Oct. 3.—Following a three 
vears’ sojourn in the United States, including 
six months as a student at the Forest Products 
Laboratory here, Uno W. Lehtinen, of the 
State Forest Service of Finland, has recently 
returned to that country to resume his official 
duties in connection with the new Government 
program of forest products research. 

Mr. Lehtinen came to the United States in 
1924 to study forestry and forest products re- 
search methods at his own expense. A year 
ago he was awarded a fellowship provided by 
a Finnish Government educational fund. He 
went first to the Pacific Northwest and later 
enrolled in the forest school of Yale University. 
During the summer and fall of 1926 he visited 
the pulp plants and sawmills of Ontario and 
Ouehec. followed by market studies in New 


York City. Early this year he studied utiliza- 
tion of forest products at the New York 


State University, Syracuse, N. Y., from where 
he went to the Forest Products Laboratory to 
familiarize himself with methods of research 
on wood and wood products developed by that 
institution. 

Among the things that Mr. Lehtinen found 
noteworthy in this country is the absence of 
forest insurance, which is common in Scandi- 
Navia, 50 percent of the farmers there carrying 
Imsurance on their woodlands. 


Fir Exploitation in South America 


SEATTLE, WAsH., Oct. 1—‘“Do I know Casey 
Moran? Yes, I know him. In Maracaibo 
everybody knows the editor of the Tropical 
Sun. This is a fact of considerable interest to 
lumbermen, since the Tropical Sun is doing 
its part toward the exploitation of Venezuelan 
oil fields, and the old fields of the Maracaibo 
district have all at once become a promising 
market for Douglas fir derrick stock.” 

So quoth Thomas M. Greenwood, for six 
years exploitation agent for the Douglas Fir 
Exploitation & Export Co., with the continent 
of South America as his territory. “ During 
that interval he has visited Peru, Chile, Argen- 
tina, Brazil, the Spanish Main, Venezuela, 
3ritish West Indies and Cuba. He is now on 
a visit to his home in Everett, where his 
mother resides. He is a practical lumberman, 
having worked in Everett mills and having run 
a sawmill of his own prior to becoming con- 
nected with the Douglas Fir Exploitation & 
Export Co. 

A few years ago, continued Msg Greenwood, the 
oil fields of Maracaibo obtained ther derrick stock 
100 percent from southern pine; but the oil men have 
found on experimenting with Douglas fir that it com- 
bines lightness with strength, and gives the desired 
results for rigs and headblocks used in the construc- 
tion of oil derricks. Sev- 
aral shipments of Douglas 
fir have already gone into 
that territory, and_ the 
Douglas Fir Exploitation & 
Export Co. is now sending 
m a million and a half feet 
of this stock. 

In the Trinidad district, 





T. M. GREENWOOD 
Exploitation Agent, Douglas 
Fir Exploitation & 
Export Co. 





British West Indies, Doug- 
las fir has given satisfac- 
ory results in the oil fields. 
Its attractive features, com- 
pared with competing 
woods, are great strength, 
lightness and ease of hand- 
ing. 

The development of the Cuban market for Doug 
las fir has been remarkable. At the present moment 
lumber importations are considerably below normal, 
on account of business conditions, 
coupled with a presidential decree limiting the pro- 
duction of sugar and in that way placing a handicap 
on the cane-grower. Cuba has been using low grade 
yellow pine, the greater portion of which is shortleaf 
and loblolly. With the return of normal conditions 
in that country, Douglas fir can look forward to big 
increases in fir importations. Good results are due 
to the activity of the Douglas Fir Exploitation & Ex- 
port Co.; also the Bahamas-Cuban Co., with a highly 
efficient organization and headquarters at Camaguey, 
has made notable progress in sales of Douglas fir at 
Camaguey, Antilla and Neuvitas. During the last 
ten years they have marketed about 150,000,000 feet 
of Douglas fir, and they are now selling it practi- 
cally to the exclusion of competing woods. In Havana 
and other Cuban territory not served by the Bahamas- 
Cuban Co., the Douglas Fir Exploitation & Export 
Co. has been instrumental in extending the market 
for fir. 





unsatisfactory 


At the outset of the trade extension campaign in 
Argentina we found great antipathy toward Douglas 
fir. The main reason was that rather heavy shipments 
of No. 2 common had been delivered there for use 
as shifting boards in the exportation of grain and as 
cattle-fitting in shipments of livestock to Europe. At 
a time when the government prohibited the exportation 
of cattle, there was an accumulation of 4,000,000 or 
5,000,000 feet of this lumber. It was sold on the 
market; and being of low grade could not compete 
successfully with pine from the southern States 
and from Europe. The effect was a temporary set- 
back for fir, but eventually as the country became 
familiar with the better grades of fir, the handicap 
was overcome and our lumber began to make _ head- 
way strictly on its merits. In Montevideo, Uruguay, 
architects and carpenters are now asking for higher 
grade fir lumber, such as No. 2 clear and better, for 
interior trim. 


Douglas fir is going to develop wonderfully strong 
in the near future in the Argentine. That market 
now takes about 200,000,000 feet per annum, and 
about 700,000,000 feet of 1x3-inch flooring sirips. 
A present obstacle to rapid growth of the fir lumber 
trade is scant sawing. That country is accu. tumed 
to full thickness, and at this time is inclined to insist 
on it. While the Argentine importer now takes what 
we have to offer, it is probably true that scan: sawing 
will delay the full development of the fir lumber trade 
in that country for at least a dozen years. Eventually, 
I believe, the country will go to fir overwhelmingly. 
for it is the dominant wood. Another objection to 
fir is shrinkage, which presents much the same prob 
lem in Argentine as it has elsewhere. An advantage 
is complete absence of sap stain, as contrasted with 
its main competitor, which often arrives in had condi- 
tion on that account. Southern pine is still able to 
supply the market. But it is not able to offer the long 
lengths and wide widths which are easily furnished 
by the Pacific coast. We are now getting about 
40,000,000 feet a year. Each year the total is gradu 
ally increasing; and we could go forward with great 
rapidity if that country would adapt itself ww scant 
sawing. 

In Chile, Douglas fir is losing ground because that 
country is developing its own lumber industry. It 
has a commercial tree (pina Arancario) similar to 
Brazilian pine (pino Parana) found in the southern. 
States of Brazil, But there is a limit to the abil.ty 
of Chile to engage in lumber manufacturing, ant 
Douglas fir will always be able to supply stock that 
is unobtainable from that country’s trees. 4rancario 
is quite the same as jack pine, which is well known in 


California. Chile has no transportation facilities, 
being dependent on oxen in order to carry lumber 
from the interior to the railroads. The sawmills 


are of the most primitive type, and the native lumber 


is narrow in width and short in length. 

A persistent enemy of lumber of all kinds in South 
America is the comijen, or white ant, which is ap 
pallingly destructive. In the Argentine, they claim, 
the white ant shows no preference for one kind of 
lumber over another; in Chile and Colombia engi 
neers claim that it does not attack fir so quickly as 
pine; but in time it will attack any kind of lumber. 
fir being no exception. i 

The object of my mission to South America was to 
develop the fir market and establish working 
nections with the industries, through a 
salesman agents. 


con 
system of 
: We have been able to do some work 
in support of wood utilization. In Buenos Aires. 
which is the center of a lumber field of great prom 
ise, the Douglas Fir Exploitation & Export Co. has 
an accredited representative in Leng-Roberts. In all 
directions, except Chile, the outlook is for an increase 
in the consumption of Douglas fir. 


Slow Burning Farm Buildings 


_YELLow Sprincs, Onto, Oct. 3.—T. F. Laist, 
director of research, department of research in 
lumber retailing, Antioch College, has an- 
nounced that during the last year designs of 
farm Structures have been developed at the col- 
lege in which the principles of slow burning 
timber construction commonly known as “mill 
construction” have been applied. Comparative 
studies of cost have been made between ordi- 
nary construction and mill construction, sizes 
have heen calculated and data for working 
drawings have been collected. 

In the studies under way, particular atten- 
tion has been given to the utilization of short 
timber and odd lengths of lumber and end- 
matched sheathing and flooring. In the calcu- 
lation of timbers the use of the lower grades 
of lumber has been regarded as of importance. 

The studies are well under way and a num- 
ber of designs are ready for assembling, but 
owing to the limited resources of the depart- 
ment, the work must progress slowly during 
the college year. The test designs developed 
indicate the practicability of the system of con- 
struction adopted. As the work progresses 
details of construction will be developed and 
it is the aim to present the information in such 
a manner that any carpenter can apply it. The 
completion of these designs should encourage 
the use of lumber in farm buildings. Appre- 
ciable inroads in the market for lumber on the 
farm have been made in recent years by steel, 
structural tile and combinations of hollow tile 
and concrete. 
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Numerous Changes in Southern Circles 


Moves Plant to South 


Montcomery, ALa., Oct. 3.—Location of a 
new hardwood manufacturing plant in Mont- 
gomery, which will represent an investment 
of approximately $200,000, is practically as- 
sured. The Humphrey-McLemore Lumber Co., 
of New Albany, Ind., will move its hard- 
wood finishing plant to Montgomery from that 
city. It will be located near the old remount 
station on the Central of Georgia railroad, 
several blocks south of the extension of High- 
land Avenue. The company will employ about 
a hundred men in the vicinity of Montgomery, 
hoth in the forests and at the mill. Officials 
said the company had been purchasing large 
quantities of hardwood timber in Alabama and 
shipping it to many points north of the Ohio 
River. Instead of finishing the wood in the 
North, this will be done in Montgomery with 
the completion of the new plant. Work 
preparatory to the building of the local plant 
has already begun. 


Arranges to Handle West Coast Woods 


Beaumont, Tex., Oct. 3.—Following his re- 
turn recently from an extended visit to the 
Pacific Northwest, Ben. S. Woodhead, presi- 
dent of the Beaumont Lumber Co., has an- 
nounced an important extension of the ac- 
tivities of his concern. As a result of his 
visit to the Coast, Mr. Woodhead has ar- 
ranged to handle in a big way West Coast 
woods, having previously devoted his entire 
attention to the handling of southern pine and 
southern hardwoods. He announces that his 
company has opened northwestern offices in 
Seattle, Wash., which are in charge of a 


onville Lumber Co., of Eatonville, Wash. All 
of these are old and responsible manufactur- 
ing concerns, with a total capacity of more 
than a million feet of lumber daily in addition 
to a large output of red cedar shingles and red 
cedar siding. Mr. Woodhead is greatly elated 
over having made these connections and es- 
pecially with the arrangements he had per- 
fected with all of these mill connections for 
prompt service in loading and shipping. 

With these new connections, the Beaumont 
Lumber Co. has the greatest supply of lumber 
available for its trade in its long and success- 
ful history. Mr. Woodhead announces that 
his company will continue to serve its trade 
with yellow pine lumber from the old estab- 
lished mills with which he has maintained 
connections for so many years and at the same 
time will be in position to handle any sort 
of an order for West Coast woods of any 
kind. 

Mr. Woodhead is one of the best known 
wholesalers in the United States, having an 
acquaintanceship that is nationwide and in fact 
international, as he has long been an impor- 
tant factor in supplying a big trade in Mexico 
with its lumber requirements. He is an ac- 
tive association worker and is vice president 
of the National-American Wholesale Lumber 
Association. 


To Act as Manufacturers’ Agent 


New Orveans, La., Oct. 3—Carl Bougere, 
one of the popular and widely known young 
lumbermen in the New Orleans district, has 
entered business “on his own,” establishing an 
office at 1012 Canal Bank Building, this city. 
for the marketing of all kinds of lumber in 











is this: 


through.” 








Action Must Follow Thought 


J. W. LeMaistre, manager of an outstanding 
enterprise, the Jackson Lumber Co., Lockhart, 
Ala., is not only a successful lumberman, but 
a leader in his community and in State affairs. 
He believes that the philosophy of Benjamin 
Franklin has in it much of interest and value 
to lumbermen. One of Franklin’s maxims that 
Mr. LeMaistre believes is quite applicable to 
the lumber industry, especially at this time, 


“Thought, to be worth 
while, must complete 
itself in action.” 


In other words, just as in the lumberman’s 
favorite game of golf, there must be a “follow 














widely known and capable lumberman in that 
territory, Lyle S. Vincent, and also has opened 
offices in San Francisco, in charge of Hunter 
Savidge, through which office will be secured 
for the trade a supply of California pine and 
other California woods. 

Mr. Woodhead made exclusive arrange- 
ments for handling in southwestern territory 
the stock of the following Pacific Northwest 
mills that manufacture Douglas fir, western 
hemlock, cedar etc.: William Hulbert Mil 
Co.; Clough Hartley Co.; Clark-Nickerson 
Co.; Canyon Lumber Co., and Robinson Manu- 
facturing Co., all of Exerett, Wash., and Eat- 


this territory, as manufacturers’ agent. Mr. 
Bougere’s mill connections include Eastman, 
Gardiner & Co., of Laurel, Miss.; J. J. White 
Lumber Co., of Columbia, Miss., and Hillyer 
Deutsch Edwards (Inc.), Oakdale, La., so that 
he is equipped to handle orders for pine, cy- 
press and hardwoods. For several years Mr. 
Bougere served-as manager of the New Or- 
leans office of the Great Southern Lumber Co. 
Subsequently he was with Hortman-Salmen 
(Inc.), as sales manager for eighteen months. 
With his thorough training and successful ex- 
perience in the field, he combines a wide per- 
sonal acquaintance in the New Orleans district. 





Retires as General Manager 

Kansas City, Mo., Oct. 3—Announcement 
has been made that effective Oct. 1, C E. 
Slagle has retired as general manager of the 
Louisiana Central Lumber Co., of Clarks, La.. 
which is one of the group of mills whose 
product is sold by tie 
Exchange Sawmills 
Sales Co., of this city. 
While he retires as 
general manager, Mr. 
Slagle will continue as 
president of the com- 
pany, a member of the 
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C. E. SLAGLE, 
Monroe, La.; 
President Louisiana 
Central Lumber Co. 





board of directors and 
chairman of the ad- 
visory board. Mr. Sla- 
gle has been connected 
with the White-Gran- 
din interests for about 
thirty-eight years and 
has been considered one 
of the outstanding sawmill operators of the 
South.. He went to Grandin, Mo., in 1890, 
with the Missouri Lumber & Mining Co., sery- 
ing that concern for twelve years as stenog- 
rapher, bookkeeper, chief clerk, assistant super- 
intendent and general superintendent. In 1902 
Mr. Slagle went South to locate timber in- 
vestments for the J. B. White interests and 
made his first purchase at Clarks, La., in Febru- 
ary of that year. Later the Louisiana Central 
Lumber Co. was organized, with Mr. Slagle 
as general manager and a director of the com- 
pany. Construction on the mill at Clarks be- 
gan in October, 1902, and the first log was 
sawed on June 30, 1903. Later the Standard 
Lumber Co. property was purchased and a 
mill completed at Standard, La., in 1907. The 
total purchase to date of timber in both the 
Clarks and Standard areas is about 350,000 
acres. After the death of the late Capt. J. 
B. White, Mr. Slagle was further honored 
with the presidency of the Louisiana Central 
Lumber Co. 

In addition to his activities in connection 
with the affairs of that company, he also as- 
sisted in the purchase of timber and building 
the plant for the Forest Lumber Co. at Oak- 
dale, La., and was active in acquiring the Gould 
timber which was followed by the building of 
the plant of the White-Grandin Lumber Co. 
at Slagle, La., and the purchase and rebuilding 
of the Louisiana Sawmill Co. at Glenmora, 
La. Mr. Slagle is vice president of these com- 
panies; also of the Exchange ‘Sawmill Sales 
Co., and will continue to act in that capacity. 
He has large interests at Monroe, La., and 
will make his home in that city. 

Mr. Slagle will be succeeded as genera! 
manager of the Louisiana Central Lumber Co. 
by C. C. Sheppard, who has been general 
manager of the Forest Lumber Co. at Oak- 
dale and the Louisiana Sawmill Co. at Glen- 
mora. Like Mr. Slagle, Mr. Sheppard has 
made an enviable reputation throughout the 
southern pine industry as a sawmill operator 
and as the managing head of a great enterprise. 





Transfers Activities to Norfolk 

NorFo.k, Va., Oct. 3—The Southeast Lum- 
ber Export Co., formerly located at 15 William 
Street, New York City, has discontinued that 
office and transferred its activities to Army 
Base, Norfolk, Va., where its yard, mill and 
wharf are located. All the key employees from 
the New York office have been brought to Nor- 
folk, and Flmer S. Anderson, president, an- 
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nounces that there has been and will be no in- 
terruption in business in connection with this 
move. The mail address of the company at 
Norfolk is P. O. Box 638 and its telegraphic 
address, Army Base, Norfolk, Va. The com- 
pany feels that by making this change and cen- 
tralizing at its main base of operation, it will 
he hetter able to serve the trade. 


Forestry Poster Competition 


Jackson, Miss., Oct. 3.—Everything pos- 
sible is being done by the forestry commission 
of this State to bring before the general pub- 


1 


lic the value of Mississippi’s forests and the 


Utilization 


\WasHincton, D. C., Oct. 4.—Axel H. Ox- 
holm, director of the National Committee on 
Wood Utilization, Department of Commerce, 
has returned from North Carolina much im- 
pressed with the effective manner in which sev- 
eral plants there utilize forest products. Mr. 
Oxholm went to High Point to attend the 
meeting of the North Carolina Forestry Asso- 
ciation. 

The subject ef his address was commercial 
reforestation. He told the meeting that re- 
jorestation will not receive the proper de- 
gree of support from private enterprise until 
it 1s definitely proved that these activities will 
put dollars and cents into the pockets of 
producers, distributers and consumers. 

While the recreational advantages of for- 
estry have been given major emphasis in the 








Farm woodlots “in 25-mile radius supply wood to perpetuate pulp mills operation 


past, he said, the movement will not 
ceed On a commercial scale on this basis. 

With North Carolina conditions as a back- 
ground, Mr. Oxholm discussed various meth- 
ods of increasing the present yield of the for- 
ests of the State. Unless at least 60 percent 
of the tree can be converted into merchantable 
products, he said, it will not pay to engage in 
reforestation enterprises. He stressed the use 
of short lengths, odd widths and odd lengths 
and end-matched lumber, and declared that ‘if 
the National Committee’s recommendations on 
these points were followed the present utiliza- 
tion of North Carolina timber would be in- 
creased by at least 20 to 25 percent. 

Mr. Oxholm also developed a new plan of 
Procurement of wood for the furniture indus- 


suc- 


try, based on the purchase of small dimension — 


stock and box and crating material cut to speci- 
hed lengths, widths and thickness. A closer 
coordination of pulpwood, chemical and lum- 
ber industries was pointed to as a solution of 
many of the problems now confronting North 
Carolina. 

_, While the National Committee on Wood 
Vtilization is in no way underestimating the 
value of preserving the forests for the enjoy- 
ment of the people—the establishment of parks 
and reserves—it is only engaged in dollars 
and cents service, with the other angles left 
‘o others, Mr. Oxholm told the meeting. 

_ Following adjournment of the meeting Mr. 
Uxholm, accompanied by J. S. Holmes, State 
orester, and representatives of various North 


. 


importance of preventing their destruction. 

Last year a very successful essay contest 
was conducted in the high schools for prizes 
offered by the commission on the subject: 
“The Economic Value of Forestry in Missis- 
sippi.” This year the commission has decided 
to vary the interest in the subject by putting 
on a poster contest to include all possible com- 
petitors. The posters are to be on the subject 
of forestry or its conservation. The commis- 
sion is mailing out to every teacher in this 
State, both college and public school, sets of 
posters, in the hope of interesting as many 
school children as possible in this very im- 
portant work. 


Georgia Mill Installs Dry Kilns 

Heren, Ga., Oct. 3—Two new hardwood 
dry kilns have been installed and _ recently 
placed in operation at the Morse Bros. Lumber 
Co. plant here. Both kilns are of the Moore 
progressive type, especially designed for hard- 
wood drying, and equipped with an automatic 
temperature and humidity recording and con- 
trolling device. The Morse Bros. Lumber Co. 
is a manufacturer of hardwoods and oak floor- 
ing, having its main office in Rochester, N. Y. 
Equipment for both kilns was supplied and 
installed under the supervision of the Moore 
Dry Kiln Co., Jacksonville, Fla. 


the Key to Retorestation 


Carolina wood using industries, visited several 
wood districts, where the director of the Na- 
tional Committee was shown just how certain 
plants in the State are utilizing timber. 

One of the most interesting places visited, he 
said, was the Champion Fiber Co., of Canton, 
N. C. Ruben A. Robertson, president of the 
Champion company, is a member of the Na- 
tional Committee, and, according to Mr. Ox- 
holm, his company is among the leaders in efh- 
cient wood utilization in the United States. 
Not only is this company making four kinds 
of pulp, including a semi-chemical product, 
but it is also a producer of wood chemicals. 
lor more than twenty years this company has 
been cutting hardwoods and softwoods in the 
neighboring mountains and so conservatively 
have the logging operations been managed that 


the forests today are in a better condition as 
to growth than when the operations were 
started. When the lumber market is favor- 
able the company also operates a lumber mill. 
At present it is found more profitable to pro- 
duce pulp and paper only. 

Example of Continuous Operation 

Mr. Oxholm stated that the Champion com- 
pany is an outstanding example in that part of 
the country of a continuous operation based on 
conservative cutting, and also af the advantages 
involved in the co6rdination of wood-working 
industries. It was interesting to notice, he 
added, that large quantities of low grade lum- 
ber which sawmills can not dispose of at a 
profit are being converted into pulp and the 
local lumbermen keenly appreciate this new 
outlet for the products which they can not sell 
as lumber at a profit. It is no longer neces- 
sary, he continued, to point to European ex- 
perience in regard to such coordination as long 
as we have such splendid examples of the suc- 
cess of this plan in the United States. 

It is also of interest, Mr. Oxholm said, that 
the State department of conservation and de- 
velopment, mainly through its State forester 
and in coOperation with extension officials and 
the Federal and State departments of agricul- 
ture, is doing splendid work in encouraging 
farmers to take better care of their woodlots. 
The splendid roads of North Carolina enable 
the farmers to haul wood even long distances 
to the nearest woodworking plant. An out- 
standing example of the benefits of this proc- 


urement policy is the Halifax Pulp Co. at 
Roanoke Rapids, N. C. Under the manage- 
ment of F. M. Brown this mill has developed 
a policy whereby the farmers within a radius 
of 25 miles of the plant are supplying pulp- 
wood to the extent of 25,000 cords a year. The 
wood is cut in accordance with good forestry 
principles and the pulp mill is instructing the 
farmers how to do it. As a result, this mill 
will find sufficient raw material in neighboring 
districts to enable it to go.on forever. Mr 
Brown stated that some of the colored farm- 
ers are making as much as $50 a week. They 
are paid off every Friday and are cutting the 
pulpwood during winter months when other- 
wise they would be without gainful occupa- 
ton. 
Practicing Selective Cutting 

P. Rk. Camp, president of the Camp Manu- 
facturing Co. of Franklin, Va.. also demon- 
strated to Mr. Oxholm how he is practicing 
selective cutting on his lands in North Caro- 
lina, leaving seed trees on the land so that he 
may return in twenty to twenty-five years for 
a new crop of saw timber. “This is no longer 
an experiment, but we have now established 
it as a definite policy which is proving profit- 
able,” he said. As is the case in most similar 
instances, Mr. Oxholm said, this conservative 
cutting method leads right into the establish- 
ment of by-products industries. He added that 
Mr. Camp is not an impractical idealist but 
a good business man who is carrying out the 
progressive policy of his father. He also ven- 
tured the suggestion that undoubtedly many 
lumbermen’s sons could well afford to follow 
Mr. Camp’s example instead of abandoning the 
lumber business and going into other lines. 

“These are a few outstanding examples,” 
said Mr. Oxholm, “of how foresters and pro- 
ducers of forest products work hand in hand. 
The United States Forest Service deserves a 
great deal of credit for the awakening of the 
interest in forestry in North Carolina and it is 
also gratifying to the National Committee ou 
Wood Utilization to find that State officials 
as well as private owners are taking so much 
interest in its plans for the rational utiliza- 
tion of wood products.” 

The trip to western North Carolina ended 
with a banquet tendered by Mr. Robertson at 
the Biltmore Country Club to which he had 
invited several of the most important factors 
in forestry and wood utilization in that part 
of the country. 

In the opinion of Mr. Oxholm North Caro- 
lina offers one of the most encouraging out- 
looks for the operation of its forest industries 
on a permanent basis, because the State has 
excellent facilities for natural tree growth and 
its citizens have a sympathetic understanding 
of the problems involved. 

“While only 15 to 20 percent of the State’s 
forest resources are of virgin timber and the 
balance represents timber of small dimensions, 
the State as a whole presents a most encourag- 
ing picture of natural reforestation,” he said. 
“In fact, the cut-over land problem is small.” 

Mr. Oxholm added that the proper control 
of fire will undoubtedly keep the greater part 
of the North Carolina, covered with forests for 
all time to come. 
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Wholesalers Oppose Penalty Charge 


New York, Oct. 3—On July 13 representa- 
tives of lumber manufacturers and retailers 
filed with the traffic executives a statement cov- 
ering transit cars and reconsignment of lumber, 
which in effect urges the restoration of the “$10 
a day penalty charge” as a means of restricting 
the shipment of transit cars of lumber. 

On behalf of the National-American Whole- 
sale Lumber Association, W. W. Schupner, 
secretary, has filed with the several traffic 
executives and freight associations the follow- 
ing statement opposing the penalty: 

The National-American Wholesale Lumber Associa- 
tion (Inc.), with a membership of 625 leading lumber 
wholesalers, who distribute approximatelv 20,000,000, 
000 feet of lumber, or half of the annual 
production, is in with the railroads’ 
efficiency program. As is well known b’y the officials 
of the Railway Association, our members 
have coOperated in the effort to make the 
use of the transportation facilities of the coun 
This is specially so in distributing the product 


over 
entire accord 
American 
effectively 
best 
try. 


of thousands of so called small unorganized mills 
who depend upon the wholesaler for keeping them 
informed as to marketing and transportation condi 


Needless to 
broaden this coOperation. 

Much of the statement filed with you by the lumber 
representatives on July 13 pertains to the transit car 
and, in opposing the recommendation for the restora 
tion of the penalty, make clear that we 
neither the practice of 
transit we do not be- 
purpose sought 

This is not a transit car matter and 
submit that the traffic executives 
concerned with any differences of opinion within 
the lumber industry regarding such shipments, 
that their interest in the penalty must be 
by them only from a traffic standpoint, 
whether an emergency exists to an extent 
a penalty as a means of removing any 
gestion at reconsigning points, and to release equip 
ment which may be held up by such congestion. 

Regardless of one’s views on transit cars, permit 
us to state they can be sold only as they find a 
market and in the lumber industry this market 
sists of retail lumber lers purchase 
and 


tions say we are at all times ready to 


we desire to 


are advocating nor 


ship ments 


opposing 
Furthermore, 
accomplish the 


Cat 
lieve the 
by the 


we respectfully 
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shipments for good sufficient reasons of 


Time Recording 


The foundation principles of all modern in- 
dustrial development has been time saving. 
American supremacy in production has been 
achieved by mass production and other methods 
of expediting operations and thus making la- 
bor more efficient. Time is in fact so vital 
a factor in trade and industry that from record- 
ing time by months, weeks and days the prac- 
tice has been changed to counting hours, min 
utes and even seconds. Production and dis 
tribution must of necessity keep abreast of 
the telegraph and the telephone, the air mail 
and the air express service. Modern industry’s 
major effort is and must be concentrated upon 
the annihilation of time. 

If time is money, as of course it is, then 
time must, like money, be safeguarded by 
recording and accounting for every minute if 
not every second of it. Time is indeed the 
stuff that life is made of and to save time 1s 
to lengthen life. In view of the facilities avail- 
able to commerce and industry for the saving 
of time it is remarkable that greater use its 
not made of similar facilities and equipment 
that are available for recording time and ac- 
counting for its use down to the last minute. 
Altogether too often for its own good a busi- 
ness concern buys its productiveness by the 
hour, knowing how many hours it pays for 
but not how many it gets nor how the hours 
it gets are employed. 

If the Western Union and the Postal Tele- 
graph, Uncle Sam’s Postoffice. the Railroads 
and Express companies are concentrating their 
effort upon expediting communication between 
industrial concerns and tradesmen, the full 
benefit of this speeding up of commercial in- 





moreover, practically the only outlet 
for such business; they can if they will, refuse to buy 
transit cars, insist upon mill shipment, and thereby 
restrict their use to that extent. We, therefore, feel 
the retailers should not confuse the issue of penalizing 
the whole lumber industry’s use of the reconsignment 
privilege with an unrelated matter which they them- 
control. 


own. They are, 


selves can 


Reconsignment Is Established Practice 


The reconsignment of shipments is an established 
practice in our transportation system and, through 
the encouragement of the railroads themselves, it is 
very generaliy used by many commodities. It car 
ies a charge which has been found fair and equit- 
able by the Interstate Commerce Commission, and is 
so considered by the railroads. It assists in the more 
normal flow of traffic, particularly with long haul 
carriers. Present demurrage rates more than amply 


compensate the railroads in case of delay in moving 
reconsigned shiyments, and these rates, with the re- 
consignment charge, are now so high as to make it 
unvrontable to hold shipments at reconsigning 
points beyond the free period allowed. 

The traffic executives will not, of course, overlook 
the fact that on transcontinental shipments of lumber 
they are competing with vessels through the Panama 
which either discharge at eastern distributing 
for truck delivery, or for short back 
whereas on all-rail movements with the re-con- 
much greater railroad income 
obtained. 

it must also be recognized that during a long period 
of years the business of marketing shingles from the 
West Coast has depended upon the reconsignment 
custom, and that the trade relies upon this method of 
distribution replenishing its supply of shingles 
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Large construction company in Chicago 
will make very favorable arrangements 
with lumber manufacturer for storage. 
lL ould build warehouse and offer other 
facilities. Hlere’s the soution to some manu- 
facturer’s distribution problem. Every 
week, the Want Ads offer the solution of 
somebody's problem; may be yours this 
week. Turn to the Want Ads. 


The reconsignment practice is used by 


many com. 
modities and we fail to see how it can he consistently 
urged that the lumber industry should be singled oy 


for discrimination when there is no reason for penaliz 
ing reconsigned shipments as a class. On the highes 
authority we maintain there is no congestion at re 
consigning points warranting an investigation along 
the lines recommended in the statement filed by the 
lumber representatives, and we call your attention to 
the statement of R. H. Aishton, president of the 
American Railway Association, at Montreal, as pub 
lished on Sept. 13, in which he says: ‘Despite the un- 
precedented volume of freight traffic handled by the 
railroads in the first six months of this year, there 
is a very satisfactory condition of transportation 
service. Only a few local instances of congestion or 
accumulation have occurred, with almost a complete 
absence of car shortage. This latter item is the more 
remarkable when we consider that in point of num. 
bers there has been practically no increase in the total 
freight-car ownership of the country during 1926 and 
1927, as compared with earlier years of much lighter 
trafic when car shortages were expected annually at 
the great crop-moving season.” 

In a report to the director of the American Rail. 
way Association on Sept. 22, 1927, the car service 
division stated that the condition of freight cars and 
locomotives is the “best over any of the post-war 
years, while the general transportation situation, as 
far as operation is concerned, is highly satisfactory.” 

Furthermore, on Aug. 12, 1927, the National-Ameri- 
can Wholesale Lumber Association addressed a letter 
to M. J. Gormley, chairman of the gar service divi- 
sion of the American Railway Association, inquiring 
whether there was any detention at reconsigning 
points warranting the restoration of the penalty, and 
on Aug. 15 he stated: “While no recent detailed 
checks have been made by this organization to deter 
mine this factor, there appears to be nothing in our 


records indicating that at the present time there is 
either an excessive number of cars so held or that 
cars awaiting reconsignment are being excessively 


delayed.” 

We would therefore respectfully submit that the re. 
tail lumber industry itself is in position to control 
the question raised on transit cars; that any effort to 
penalize the whole lumber industry as proposed would 
be unnecessarily discriminatory, and that in any 
event, as shown by the statements from the American 
Railway Association, there is no congestion warrant: 
ing the restoration of the penalty. 


and Cost Keeping Go Together 


tercourse should be realized: by speeding up 
manufacturing and distributing operations in 
mail and office. If an air mail carrier is 
penalized for delay and a railway mail clerk 
is demerited for so throwing a letter as to 
delay its delivery an hour, surely more im- 
portance should be attached to the handling 
mail in business offices. Certainly, when 
received in the office it should be immediately 
opened and stamped with the day, hour and 
minute of its receipt. 

lime keeping is but a form of bookkeeping 
that accounts for the major disbursement of 
an industrial or commercial concern. he 
amount of money spent for labor in most indus- 
tries is much greater than that expended for 
materials. Yet materials are weighed, measured 
and recorded, while time goes largely unregis- 
tered. It is a matter of common belief that 
the greatest success of modern times has been 
achieved by an automobile builder who has 
so organized his factory operations as to secure 
a definite measurable return for every cent 
expended for labor. While his method of se- 
curing this return may be criticized, there can 
be no gainsaying the fact that time bought, like 
material bought, should be delivered in service, 
and there can be no reasonable objection to 
the use of the clock to measure and record 
time as the scale is used to measure the ma- 
terial with which time is combined to effect the 
end of production. 

It is now practicable, with time recordinz 
equipment available in convenient form, to 
record to the minute the time of receiving 
an order in the office of a factory, and to 
trace by the minute the movement of that or- 


O11 


der through office, factory, shipping room an 
accounting room to the time that the manu- 
factured product has been delivered to the 
transportation company, an invoice made for 
it and mailed to the purchaser. Not only s0 
but it is practicable with such recording de 
vices to show the amount of labor pet furmed 
in the production of the manufactured 2:ticle 
no matter how many operations may be it 
volved and no matter how many pcisens ma) 
have been engaged in producing it. 
To go on recording the time letters an 
orders are received with no greater accurac) 
than of days, or in fact without recording eve! 
the day of receipt, is simply to ignere th 
most important element in the efficient conduc 
of business and to nullify in large measur 
the efforts of others to expedite the tran 
action of business. A letter or an order te 
ceived at 5 o’clock in the afternoon or a 1a 
tory order made out at the factory closing how 
is not entitled to be termed an ordei of the 
day in the same sense as one made out eigt 
hours earlier but bearing the same date. Like 
wise, a letter that, because the date of 
receipt is not recorded on its face, imavy linge! 
at various stages of its route until hour 
have elapsed before it receives attention. Tose: 
many of the benefits conferred upon it by ™ 
promptness of the writer and the expediti 
of the postoffice. 
To fix responsibility for delay or inefficient 
is but the counterpart of fixing responsibilt 
and giving credit for promptness and efficiend 
It is believed that the recording of time wi 
the utmost accuracy is the best possible meal 
of improving morale, of increasing efficiency ” 
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ofice and factory and of establishing a con- : . business in 1902. Mr. Argall the ‘as 

tory ; _ estabdlis rvi ss 2. Mr. Argall then was made 
cern’s reputation for reliability in the han- Resigns After 40 Years Se ce assistant manager, and when the yards were 
dling of business of every character. It is ISHPEMING, MicH., Oct. 3.—After forty established in Ishpeming, Negaunee and Mar- 
hardly conceivable that there is a factory of ears’ continuous service with one line of ac- uette, he was made manager of the [shpeming 
an office in which a time recording stamp ; 


would not repay its cost many times a month; 
and where estimates are made on special jobs 
or where special work of any sort is performed 
a method of accurately recording time is in- 
dispensable as a means of arr iving at accuracy 
in cost and as a means also of allocating the 
cost accurately. Such recording instruments 
are available in many forms, adapted to the 


needs of every business concern and to all of 
the various purposes in office and _ factory. 
The AMERICAN LUMBERMAN believes that the 


lumber industry would be greatly benefited by 
the wider use of such time recording devices 
and it will cheerfully lend its aid to its readers 
in putting them in touch with sources of sup- 
ply of such instruments on request. 


Retailers Stage 


Mopres7o, CaLiF., Oct. 1.—California lumber- 
men do not believe in doing things by halves 
at least those of Modesto don't. One of the 
outstanding exhibits at the Stanislaus County 
fair—held in Modesto, the county seat—was a 
lumber exhibit prepared by four of the city’s 
The Modesto Lumber Co., the 
United Lumber Yards (Inc.), American Lum- 





tivity and one company, 
general manager of the Consolidated Fuel & 
Lumber Co., has resigned to engage in busi- 
ness for himself. At a meeting of the board 
of directors of the company last Wednesday, 
Mr. Argall’s resignation was accepted, and 
he is now developing plans for entering the 
wholesale and retail lumber and building ma- 
terial and fuel business on his own account. 
Mr. Argall practically grew up in the lumber 
and fuel business, being employed by F. W 
Read & Co. in the Ishpeming yards in 1887 
handling slabs and graduallY working his way 
up to the position of cashier and bookkeeper. 
This position he held for fifteen years, until 
the Consolidated company took over the Read 


Wilham M. Argall, 


Interesting Re 


10 feet was given over to concrete, but even 
there redwood took part of the glory because 
the background of all the exhibit was redwood 
paneling and cornice. 

Redwood for the interior was featured by 
the paneling of the rear wall with redwood 
20x84-inch “Plyco” panels, 
wood cornice and base. 


finished with red- 
A variety 6f specimen 














exhibit staged by four 


Modesto (C alif.) lumber retailers 





to show the varied uses of 


redwood on farms and in cities 


ber Co. and the Stanislaus 
retailers of redwood. 

\\hen the combined dealers decided to enter 
an exhibit they sent for Max FE. Cook, farm- 
stead engineer of the California Redwood 
Association, explaining the needs of the county 
in ways of wood, and the result was obtained 
through a small expense, more codperation and 
a world of enthusiasm. The entire exhibit was 
built of redwood, even to the plywood panels 
supplied by a recently reorganized company of 
San Francisco which is energetically entering 
the plywood field. 

The exhibit was primarily for the farmer, 
but its appeal was not confined to that class. 

he city man with a lawn whereon could be 
used bench seats, pergolas and arches, was 
given an example of how to use lumber to 
advantage. 

The lumbermen’s exhibit booth covered a 
Space 16x30 feet. Of this 16x20 feet was al- 
loted to the redwood exhibit. The remaining 


Lumber Co., all 


finishes on redwood, and examples of 
llasted redwood, were displayed on three 
easel frames in front of the natural redwood 
panels, as were also easels contaiuing standard 
patterns of ceiling and siding, including Anzac, 
Economy and Log Cabin patterns. 

One end of the exhibit was devoted strictly 
to “Redwood for Better Farm Structures,” 
where a miniature redwood silo and tank, cattle 
feeding rack and poultry feeders and hoppers 
were displayed. Bulletins of the association’s 
agricultural series were posted for inspection 
and as a tie-up to the exhibits. 

The center of the booth was given to a five- 
foot redwood table, garden seat and chair, all 
of redwood, where visitors could be inter- 
viewed, shown reforestation photographs, plan 
books, bulletins and literature appealing to their 
special and individual interests. 

At the front of the exhibit was a seven-foot 
redwood counter, on which was displayed a 
variety of specimens indicating redwood’s un- 


sand- 


yard and for many years was in charge of the 
purchasing department. He later was made 
general manager and was elected a director of 
the company. Mr. Argall has been active in 
the Cloverland Retail Lumbermen’s Club, the 
membership of which includes all the retail 
lumber dealers in the upper peninsula, and he 
is now president of that organization. 

Mr. Argall is one of the best known retail 
lumber dealers in the upper peninsula and has 
a host of friends who will wish him well i 
his new business venture. He has been suc 
ceeded as general manager of the Consolidated 
Fuel & Lumber Co. by Harry Finkbinder, of 
Munising, who has been connected in an official 
capacity with the sawmill department of the 
Cleveland-Cliffs Iron Co. 


wood Display 


usual record of service such as reproduced in 
the dealer’s helps bulletins. A redwood septic 
tank, built one-half size, attracted a great deal 
of interest. In suitable locations were also 
displayed redwood pipe, block, flooring, shiv- 
gles, candy and fancy pack boxes, bird houses 
eae. 

Following a policy of giving out literature 
only after interviewing visitors, thus making 
judicious distribution of most suitable material, 


122 definite prospects were obtained and re- 
corded, out of 1,200 visitors. Of these, 0 
percent were residents of Modesto or those 


living within a 50-mile radius. 

All four of the retail lumber yards which 
financed the exhibit were given a list of these 
red-hot prospects. They all say that the ex- 
hibit certainly paid. 


Healthy Signs in Northwest 


MINNEAPOLIS, MINN., Oct. 4.—A 


healthy 


sign in the Northwest was emphasized by 
Guy C. Johnson, of A. C. Winnor & Co., who 
recently returned from a summer’s motor 
trip in the American Northwest and _ into 
Canada. He said that there is an increasing 
movement of farm real estate which is due 


largely to purchases by seasoned farmers who 
were able to weather the period of depression 
and are now enlarging their farms. 

This is regarded as important as showing 
the economic soundness of farming in the ter- 
ritory. Bankers and businessmen generally 
approve this tendency of the times, since it 
gives to the farms experienced and capable 
farmers. Often when outside capital comes 
in it results in renting farms and these are 
not always capable and reliable farmers. 

Mr. Johnson pointed out the fact that there 
is a changing plan of farm operations in the 
Northwest. In no case is the farmer or 
rancher a one-crop man. Where there are 
large ranches with pure-bred cattle, there is a 
sideline of farming. Where the farmer is a 
wheat grower, he also has dairy cattle or beef 
cattle: All of this tends to make the industry 
more stable and less dependent. 

It is noticeable, Mr. Johnson said, that farm- 
ers no longer have one season of the year in 
which to buy lumber. They spread their pur- 
chases over a longer period. In the fall it is 
generally the rule that farmers are kept long 
in their fields, plowing. Cold weather and 
snow often come to interrupt them. It is 
therefore not a good time to sell lumber. But 
in the spring and summer there are substan- 
tial purchases of lumber in the agricultural 
regions. 

Mr. Johnson spent considerable time in 
British Columbia, and in Montana and western 
North and South Dakota. He is interested 
in farms and banks in the Dakotas and Mon- 
tana and in timber in British Columbia. 
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New Southern Pine Sales Policy Outlined 


Southern Pine Trade Promotion 
{Special telegram to AmeRICAN LuMBERMAN] 

New Orveans, La., Oct. 5.—Plans for the 
recapturing of lumber trade in important cities 
proved of intense interest to attending members 
of the Southern Pine Association in a trade 
promotion meeting held at the Hotel Roosevelt 
here on Wednesday. A drive for the building 
trades business in selected cities will be based 
on recent advertising and promotional features 
proved most successful. The selection of the 
cities will be based on information gained in an 
extensive survey of the retail lumber situation 
in thirty-two points, just completed by field 
agents of the association. 

The report of Field Agents J. F. Carter and 
J. W. Paddock was submitted to the attending 
lumbermen as a confidential document which 
was returned to the organization executives at 
the close of the day’s session. The report was 
characterized by attending manufacturers as 
"one of the most constructive in the history of 
the Southern Pine Association.” Detailed in- 
formation furnished the lumbermen included 
every bit of practical data that the manufac- 
turer could wish to have to determine what 
markets to enter for an intensive campaign for 
more business. The attitude of retailers and 
conditions in the lumber trade in the various 
cities, as well as existing freight rate differ- 
entials, were included in the data. 

The meeting was called to order by Presi 
dent A. J. Peavy, of Shreveport, La., and on 
his request, H. C. Berckes, secretary-manager 
of the Southern Pine Association, stated the 
sessions had been called to discuss proposed 
changes in the advertising policy of the associa- 
tion, which would involve a differentiating be- 
tween the various types of southern pine in the 
work of the trade promotion committee. Mr. 
Berckes declared that a more intensified adver- 
tising campaign would be conducted in the 
carrying out of future plans mapped out in ac- 
cordance with suggestions brought forward in 
the Memphis meeting. 

Effective advertising carried on and recent 
literature prepared by the association were dis- 
cussed by L. R. Putman, merchandising coun- 
sel. The Brooklyn bridge, the Lake Pontchar- 
train trestle of the Southern railroad, and the 
Martin Parry Body Co. advertisements were 
cited as outstanding successes, valuable reactions 
in each case being given to illustrate to the 
lumbermen the practical results obtained. 

The new book recently completed, “Southern 
Pine—The Supreme Structural Wood of the 
World,” was declared by Mr. Putnam to be 
the most valuable contribution of its kind. The 
data required eighteen months to collect, he 
stated. The success of the 3-day salesmen’s 
school at Madison was related to the lumber- 
men. The bureau there has “dope” enough for 
five years filed away, it was said. The de- 
crease in building operations compared to the 
last five years was emphasized in talks to the 
lumbermen by Mr. Putman, as well as by the 
two field representatives who conducted the 32- 
city survey. Decreased trade opportunities for 
retail dealers were given as a cause for sharp 
competition now existing in all centers. This 
situation, it is pointed out, calls for the close 
harmonizing of salesmen’s efforts with trade 
promotion work of the association. The same 
cause was cited as necessitating a most careful 
selection of cities for the carrying on of in- 
tensive campaigns for the recapture by South- 
ern Pine Association products of a large part 
of the lumber business. All cities were cited 
as being over-built, and with future home 
building in the hands of owners rather than 
speculators. 

The importance of freight rates in any given 
situation was discussed by A. G. T. Moore, 
traffice expert of the association. 

Leo Kraemer, field engineer, discussed the 
‘reosoting of pine to bring out its best qualities, 


using a complete display to illustrate his points. 

J. W. Link, of the Kirby Lumber Co., Hous- 
ton, Tex., urged attention being given creo- 
soting to extend the field for southern pine. 
R. S. Manley, president of the Texas Creosot- 
ing Co., Orange, Tex., gave the lumbermen his 
experiences in creosoting work during the last 
twenty-one years. 

Grade marking and the question of further 
identification for density occupied a substantial 
part of the discussion. 

The promotional meeting was attended by 
the Florida group now becoming affiliated with 
the Southern Pine Association. 


THURSDAY MORNING 


Intensive discussion centering on the pushing 
of southern pine under the two general terms 
of “dense” and “light weight” in addition to 
the practice of manufacturers of using “long- 
leaf” and “shortleaf,” featured the Thursday 
morning session of the promotion meeting of 
the Southern Pine Association. Certain sales 
policies involving the covering of territories 
where freight rates are favorable to southern 
producers furnished the companion topic. The 
members attending the session took a spirited 
part in the proceedings. 

The question of sales policies in various dis- 
tricts where freight rates allow the entry of 
southern pine was discussed by J. F. Carter, 
field representative, who named cities where 
southern pine dominates but whose surround- 
ing territory, having the same freight rates, is 
taken by competing woods. These sections 
were pointed out as logical districts for staging 
a comeback on a basis of quality appeal to re- 
tailers and consumers of lumber. 

Discussion brought out interesting situations 
and methods used in dealing with the lumber 
trade, one instance being cited where a few 
mills are doing a good business in a territory 
through a single agent. 

The identification of the two southern pine 
varieties by the terms “dense” and “light 
weight” was urged on the lumbermen by Leo 
Kraemer, engineer of the association, and L. R. 
Putman, its merchandising counsel. The pro- 
posal invoked an extensive discussion from the 
longleaf manufacturers as well as from the 
shortleaf men. The use of the two terms, 
which may be in addition to the name of the 
variety if desired, was pressed on the basis of 
selling the dense, or heavy, southern pine on 
the argument that the retailer and consumer 
gets more wood for unit of volume than given 
by other competing lines. With this identifica- 
tion, it was pointed out, the retail dealer and 
the consumer can be shown the natural cross 
section marking on any piece. 

The means of determining the density of the 
lumber by the natural markings is simple and 
easily learned, it was stated. By way of illus- 
trating the difficulty of distinguishing between 
the different varieties of wood, samples were 
produced and the lumbermen asked to class 
them. The diversity of the replies was used to 
point out the advantage of using the density 
test for selling southern pine on a quality basis 
because of the ease of distinguishing the heavier 
from the lighter pieces. The new method of 
classification was said to apply as advan- 
tageously to the shortleaf as to the longleaf 
pine, each having a particular use in the field. 


CLOSING SESSION 


An intense advertising and promotional cam- 
paign to increase the use of southern pine will 
be instituted in St. Louis, Indianapolis, Phila- 
delphia and Birmingham, according to a reso- 
lution adopted at the closing session of the 
trade promotion meeting here Thursday after- 
noon. The campaigns, which may be con- 
ducted simultaneously, will be the most com- 
prehensive ever put on by the association and 
will include every modern means of advertising 
and promotion. Tulsa and Oklahoma City were 


named as next on the list for consideration on 
account of the decrease of 3 cents in the freight 
tariff to go into effect on Oct. 15, for which 
the Southern Pine Association has been 
working. 

The advertising and promotional policy of 
the association in 1928 will be to concentrate 
in the most favorable sections, working through 
the retail lumber dealers and direct to the con- 
sumers in an effort to sell southern pine on a 
quality basis. It was indicated that a total of 
six cities will be included in the work for the 
year, where intensive campaigns will be con- 
ducted. 

The program will include display newspaper 
advertising publicity, construction of model 
homes through the co-operation of retail dealers 
and the newspapers; billboard advertising ; per- 
sonal contact through calls on those handling 
or having to do with lumber of building ; hold- 
ing of meetings of groups of interests such as 
architects, builders, etc.; featuring the use of 
southern pine through storm proof construction 
and better built homes; giving prizes in manual 
training schools for skill in woodworking: 
maintaining an office for the dissemination of 
information and home service; contact with 
industrial construction and conducting a re- 
modeling campaign. It is expected that in each 
territory the campaign will require four months. 
The general lines of the campaign, the lumber- 
men were told, will follow the latest ideas in 
the promotional field and will incorporate the 
experience of the organization in work already 
successfully performed. 

Edward Hines, of Chicago, arrived Thursday 
to take part in the proceedings. 


To Affiliate with Pine Association 


[Special telegram to AMERICAN LUMBERMAN] 

New Orteans, La., Oct. 5—Members of the 
Florida Dense Long Leaf Pine Manufacturers’ 
Association not already associated with the 
Southern Pine Association will become affili- 
ated with that organization on and after Nov. 
1, according to action taken at a joint meeting 
here today. Members of the Florida group 
met with the directors of the Southern Pine 
Association and stated their desire to join the 
larger organization. The action involves eleven 
Florida mills. The affiliation of the Florida 
group, it was stated, was actuated by a desire 
for unity in the industry. The action is the 
culmination of several years’ effort to have 
one pine organization serve the entire South. 

A delegation of ten came from Florida to 
attend the meeting. The mills that are joining 
the Southern Pine Association are the St. An- 
drews Bay Lumber Co., Millville, Fla., and 
Sherman, Fla.;: W. C. Sherman Co., Lake 
Wales, Fla.; Roux Crate Co., Lake Garfield, 
Kla.: Keysville Lumber Co., Keysville, Fila.: 
McGowin-Foshee Lumber Co., Willow Fla.: 
J. W. McWilliams Co., Fort Meyers, Fla.: 
J. Ray Arnold Lumber Co., Groveland, Fia.; 
J. M. Griffin Lumber Co., Holopaw, Fla.; E. 
W. Bond Co., Lake Helen, Fla., and Grove- 
Dowling Hardwood Co., Gulf Hammock, Fla. 

Following the meeting, it was stated that a 
regional office will be maintained in Jackson- 
ville by the Southern Pine Association, prin- 
cipally to handle traffic matters for the Florida 
group. J. B. Harris, secretary of the Florida 
organization, will continue the work as in the 
past except that trade extension work will be 
exclusively carried on. 

The directors of the Southern Pine Asso- 
ciation also authorized the naming of a com- 
mittee from among the subscribers to meet 
with the West Coast Lumber Bureau at an 
early date, to discuss the problems of mutual 
interest to both sections. The number of di- 
rectors on the board was increased by resolu- 
tion from twenty to twenty-two so that each 
State in which there are subscribers will be 
represented by three members on the board, 
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with the exception of Oklahoma, which has 


ne. 

r The request from the end-matched bureau 
for a special report on sales of the end-matched 
product was referred to the committee on 
economics and accounting of the Southern Pine 
Association for consideration, with instructions 
that the matter be reported back to the board 
at its next meeting. 


Extending Use of End-matched Lumber 


New Orveans, La., Oct. 4.—Means of ex- 
tending the use of end-matched lumber, includ- 
ing direct mail advertising, the use of space 
on building review pages of leading newspap- 
ers, and direct contact work proved the prin- 
cipal theme of the session of the end-matched 
bureau of the Southern Pine Association, held 
at the Hotel Roosevelt today. The report of 
the bureau manager, J. F. Carter, indicated 
much active work during the ten weeks’ exist- 
ence of the group. 

The principal advertising features were laid 


Spreading 


Koxomo, Inp., Oct. 5.— When the hoko- 
mo Lumber Club holds a “roundup” it is a 
roundup. It isn’t a small local affair, or even 
an exclusively county event, attracting a few 
dealers from here and there within easy travel- 
ling distance. It’s a great big event for which 
lumbermen flock here from distant parts. 

The Kokomo Lumber Club staged its second 
annual roundup at the Kokomo Country Club 
here today, and among the seventy-five dealers 
participating were delegations from such _far- 
removed cities as Fort Wayne, South Bend, 
Peru, Martinsville and Indianapolis. It wasn’t 
mutual problems or interests that attracted all 
these lumbermen from other trading territories 
to this little city, but purely a spirit of friend- 
ship and a desire to enjoy the famous “Spirit 
of Kokomo” and the magnificent hospitality 
of its lumbermen. 

The Kokomo Lumber Club is widely known 
as one of the livest and most successful local 
organizations in the country. It is composed 
of all four of the local retail yards—the South 
Side Lumber & Coal Co., the Indiana Lumber 
Co., Armstrong-Landon Co., and Thomas B. 
Dye & Son, and also the Hamer Lumber Co., 
of Greentown, a village eight miles distant. 
This club meets at luncheon every other week, 
chiefly for social intercourse, but also for the 
discussion of mutual problems. Last year it 
conceived the “roundup” idea, to spread abroad 
as well as at home the gospel of friendship 
among competitors. The first of these proved 
so successful that it was decided to make them 
annual affairs. The second, held today, was 
no less successful. Co-operating with the club 
in staging it was the Danner Lumber Co., of 
Miami, Ind. 

Willis B. Dye, of Thomas B. Dye & Son, 
was general chairman in charge of the roundup. 

The lumbermen began gathering at the coun- 
try club early in the afternoon and few were 
the hands that did not turn to golf on the 
splendid 18-hole course. The non-golf minor- 
ity took to the horse shoes or to the chairs 
and rockers on the wide club house veranda, 
to enjoy the perfect weather and chats with 
old and new friends. 

_The sumptuous dinner served in the spacious 
dining room of the country club was an affair 
thoroughly enjoyed by the seventy-five partici- 
pants. George W. Landon, of the Armstrong- 
Landon Co., was brilliant as toastmaster. Mr. 
Landon is the dean of the Kokomo lumber fra- 
ternity, and one of the oldest active lumbermen 
hot only in the State, but country. Despite the 
fact that he celebrated his eighty-first birthday 
anniversary last February, he is still as ready 
and alert in thought and action as ever and 
still takes a leading part in the administration 
of his concern, founded sixty years ago. 

he dinner was preceded by grace said by 
oy R. Johnson, of the Parker & Johnson 


before the group members by Robert H. 
Brooks, Little Rock, Ark., and Earl Dionne, of 
New Orleans. Tentative plans and schedule 
for advertising were outlined by the two speak- 
ers. 
Advertising tentatively planned includes an 
extended direct mail campaign which may be 
undertaken immediately after the holidays. 
Facts concerning end-matched lumber will be 
prepared in pamphlet form and forwarded the 
architects, builders, contractors, and building 
and loan associations. A series of three indi- 
vidually written personal letters will be sent to 
the prospect list in two-week intervals. 

Another advertising feature proposed was 
the preparation of material with illustrations 
for use in the building review pages of im- 
portant newspapers in the southern pine terri- 
tory. 

Among the activities endorsed in the meeting 
was the furnishing of material for use in erect- 
ing concrete forms under the auspices of the 
National Committee on Wood Utilization, and 
in cooperation with the Portland Cement As- 


the Gospel of 


Lumber Co., Logansport, Ind. An excellent 
entertainment, featured by several remarkably 
good character sketches, kept the banqueteers 
in jolly mood. After the dinner, a number of 
short speeches were made, shop talk being con- 
scientiously avoided and most of them stressing 
the benefits of the club idea as a generator of 
the spirit of friendship between competitors so 
essential for real success in business and for 
true happiness in life. Toastmaster Landon, in 
his opening remarks, expressed the belief that 
in constructive spirit, in good will among com- 
petitors and in codperation for the advancement 
in business ethics, the Kokomo dealers were 
well in the forefront, thanks to their enthusi- 
astic adherence to the club idea. He further 
greeted most cordially all the visiting dealers, 





An excellent filer who can handle fore- 
manship and saw advertises in the Want 
Ads for employment. Your success depends 
on the quality of your manufacture, of 
your saw. Get an excellent filer through 
the Want Ads. 





particularly Fred Wehrenberg, of the Standard 
Lumber & Supply Co., Ft. Wan Ind., and 
C. D. Root, of Crown Point, Ind., president 
and secretary, respectively, of the Retail Lum- 
ber Dealers’ Association of Indiana. 


Speaks on “The Spirit of Kokomo” 


George L. Davis, prominent Kokomo banker, 
delivered a cordial address of welcome and 
sincerely seconded Mr. Landon’s expressed wish 
that “everyone present tonight would return to 
Kokomo next year for the third annual get- 
together of the Lumber Club.” He was fol- 
lowed by L. C. Gifford, editor of the Kokomo 
Dispatch, who spoke on “The Spirit of Ko- 
komo,” as exemplified by “Mr. Landon, who 
has carried on all these years, still heads the 
extensive and remarkably successful business 
he has built up and still is a leader of promi- 
nence in all civic affairs, and by the lumbermen 
of Kokomo,” which spirit, he said, insures the 
city of notable achievement and of constant 
rapid growth. 

Mr. Wehrenberg spoke brilliantly, as did 
Franklin Dickey, secretary of the Indianapolis 
Lumber Club. Mr. Dickey extolled the spirit 
of neighborliness and codperation. “All prog- 
ress that humanity ever achieved,” he said, 
“was made possible by men who set up stand- 
ards like shining lights and then followed them 
and set an example for the rest of mankind to 
follow; and the same is true of progress in the 
lumber industry.” 

Frank James, of Chicago, spoke briefly on 
the work and aims of the National Retail Lum- 


sociation. These forms will be erected in 
Washington, D. C., as a test under service 
conditions to illustrate the advantages of end- 
matched lumber and to determine the amount 
of salvage from the dismantled forms. 

The report of the bureau manager indicated 
that direct contact work in Indianapolis during 
August proved most satisfactory inasmuch as 
the attention of architects and builders was 
drawn to the use of end-matched lumber anid 
that a demand had been created among the 
general public. As a result of the campaign, 
end-matched lumber is now being handled by 
several of the retailers and is used by thany 
builders. : 

Surveys made of the retail lumber business 
in Indianapolis, Birmingham, Atlanta, Rich- 
mond, Baltimore, Philadelphia, Boston and New 
York indicated that the introduction of end- 
matched lumber will depend upon the creation 
of a demand by the manufacturers. The un- 
varying attitude of the retailers, according to 
Mr. Carter, was that they will buy end-matched 
lumber when their customers ask for it. 


Friendship 


ber Dealers’ Association, and Warren Burk- 
hart, of Chicago, traffic manager of the Retail 
Lumber Dealers’ Association of Indiana, out- 
lined the activities of his department. While 
there might be every reason to believe that 
freight bills are O. K., he said, they should 
nevertheless be checked over by experts, par- 
ticularly at this time when rates are in a very 
chaotic condition owing to the Interstate Com- 
merce Commission seeking to make readjust- 
ment of rates. 

Toastmaster Landon then introduced two 
lumberwomen present, Mrs. Coryell, of the 
Fairmont Lumber Co., Fairmont, Ind., and 
Miss Graham, of the Summitville Lumber Co., 
Summitville, and asked the male attendance to 
rise in their honor as a recognition of woman’s 
place in association work and in the lumber 


industry. 
Endorse Club Idea 


The next speaker was O. D. Haskett, of In- 
dianapolis, Ind., a lumberman of great promi- 
nence throughout the State. Mr. Haskett 
lauded the club idea as exemplified by the Ko- 
komo Lumber Club, and expressed the wish 
that it might find more general acceptance 
among lumbermen throughout the country. 
Alluding to politics, he declared that lumber- 
men, with extensive interests at stake, should 
take a more active part in them, or be content 
with suffering the consequences. He pointed 
especially to the tax situation due to misgovern- 
ment. The primary system, he said, gives 
crooks an open avenue into office. It is a most 
vicious system and the greatest detriment and 
menace to our form of Government, he de- 
clared. ‘“Lumbermen as civic leaders just must 
take greater interest in national and State poli- 
tics, and it wouldn’t be amiss if some of them 
would sacrifice enough for their country to take 
office once in a while. One thing they all will 
have to do is to go to the polls on primary day 
instead of spending the day playing golf.” 

C. D. Root, secretary of the State association 
and the last speaker of the evening, strongly 
endorsed the club idea and gave several ex- 
amples of how it has resulted in marked bene- 
fits to the lumbermen of a community or sec- 
tion, 

The “round-up” thus coming to an end after 
a most perfect day, C. C. Cochran, of A. B. 
Cochran & Son, Tipton, Ind., moved that the 
visiting lumbermen rise as an expression of 
thanks to the Kokomo lumbermen for the un- 
bounded hospitality they had extended and in 
token of the remarkable enterprise they have 
shown in innumerable ways. The motion re- 
quired no second, for the entire assemblage of 
guests arose spontaneously as a man in tribute 
to the truly deserving Kokomo lumbermen— 
among whom of course is counted the member 
from Greentown. 
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LouGHMAN, FLa., Oct. 3.—To a meeting of 
members of the Florida Lumber & Millwork 
Association from the Orlando and Lakeland 
districts, held last Friday evening at Lough- 
man, Secretary J. P. Williams made the an- 
nouncement that the association is preparing 
to put on a program of educating the people 
on construction methods that will bring the 
merits of lumber to the individual attention 
of both men and women. § He also said that 
State association members would be asked to 
certify to the materials that go into buildings 
and guarantee these certified products as set 
out in each case. Manufacturers are going to 
he asked to stamp their grades so that he 
or she who buys may see that what the bill 
calls for will be provided. 

President Guy Stone and Secretary Williams 
were special guests of the meeting, which was 
held at the new women’s club building, the 
first meeting in fact that had been held in it 
The party was in a sense guests of the Ever- 
glade Cypress Co., and all were shown par- 
ticular attention by Vice President Tucker and 
Manager Hankins, of this organization. Dur- 
ing the afternoon there was a visit to the 
woods and later an inspection of the mills in 
all departments. The women’s club building 
is a very handsome structure, built of cypress 
and finished in the same wood, some of it 
heing pronounced pecky cypress, which is to 
be highly polished. 

’ F. Sneed, of Lakeland, and Joe McCor 
mick, of Orlando, are directors of their re 
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spective districts. Secretary Williams presided 
for the most part, calling on several speakers. 
The meeting was in all essentials a follow up 
of the resolution of the recent Daytona Beach 
convention of the State association to favor 
and promote cypress in every way possible. 
Many questions were asked of the mill officers 
and a large amount of valuable information 
secured. A series of questions of a general 
nature brought out many interesting answers. 
One man said that “peck” is frost-bitten cy- 
press. Another that there are 37 mills cut- 
ting pine and 12 cypress plants in the State 
Still another reported that cypress had come 
to be one of the favored woods for finish work. 

To the question “Do you push the sale of 
cypress?” one retailer said he did not “because 
most carpenters and builders know pine and 
very few of them know anything about cy- 
press.” Mr. Hankins said that B and better 
peck had become a grade between one and 
two, a sample of which was shown on the 
walls of the club building. Mr. Sneed said 
that he and Earl Harper, of Plant City, had 
been able to get the county school board to 
favor cypress sash, and this led J. P. Williams 
to give a solemn warning that for sash cypress 
must be good, well dried out and of good tex- 
ture. If a sash is made of other than the 
best grade of this wood it becomes a discredit 
to it. If the material is right, however, “there 
is nothing better,” he concluded. 

It was announced that the campaign of the 
dense pine people before the luncheon clubs of 


Rules for Trim and 


Mempuis, TENN., Oct. 3.—William R. [rie 
del, secretary of the Hardwood Interior Trim 
Manufacturers’ Association, has.comprtled the 
rules and regulations for “A” grade interior 
trim and molding embodying the changes 
adopted at the fall meeting held in Chicago 


These rules, which hecame effective Nov. 1 
and copies of which may be secured from th 
secretary, are as follows 

GRADING 


Graded from face side 


Defects Allowed 

Those specified, and only as covered by not 
more than two such captions, shall be allowed 
in any one piece Those covered by member 
moldings, or covered when the stock is installed, 
also defects on the reverse side that do not im- 
pair its use 

(a) NATURAL 1. Sap—Bright sap allowed. 
On red gum 5 percent of quantity of any one 
item may contain either bright or discolored 
sap, but not more than 25 percent (surface 
measure) in the aggregate, in any one piece 

2. Stain—Not to cover more than 25 percent 
in any one piece, (surface measure) in the ag- 
gregate; and not more than 5 percent of any 
one item, board foot basis; except that sap gum- 
wood (plain and quartered) black gumwood, 
tupelo, poplar, basswood, and buckeye may con- 
tain sound discolored sap without limit. 

3. Streaks—Slight streaks in oak and chestnut 
permitted in not more than 10 percent of any 
one item, board foot basis 

4. Wormholes—Not accompanied by stain, not 
larger than ,y-inch in diameter, not.over three 
(3) in any one piece, maximum allowance 5 
percent of any one item, board foot basis. 

5. Knots—Maximum size, %-inch greatest 
diameter, tightly encased and smoothly dressed. 
One knot in stock 6-foot and shorter, not more 
than two in stock over 6 feet long. Maximum 
allowance 5 percent of any one item, board foot 
basis. Burls that do not contain knots or un- 
sound centers shall not be considered a defect. 

(b) WorKING: Slight defects which can be 
eliminated, by hand smoothing. 

1. Torn Grain—One-thirty-second-inch maxi- 
mum depth permitted on machine run stook, in 
not over 10 percent of length in the aggregate in 


any one piece, and not more than 5 percent of 
any one item, board foot basis. 

(c) SEASONING: 1. End Splits — One-fourth- 
inch in length for each lineal foot, or its equiva- 
lent, per piece; except that where lengths are 
specified, stock shall be usable for purpose in- 
tended, without waste 
Surface Checks One-thirty-second-inch 
maximum width, one-inch maximum length, one 
check to each foot, surface measure, or its 
equivalent, per piece; maximum allowance 5 
percent of any one item, board foot basis. 


” 


3 Warp—lIf stock will lay flat or straight. 

with ordinary nailing. 
MANUFACTURING 
Designs 

(a) STANDARD: Conform to the American 
Standard, as recommended by the United 
States Department of Commerce, otherwise 
known as the 7000 Series Molding Book. 

(b) SpectaL: As per full size detail draw- 
ing ‘(inside of line to govern). 

As per template (stock must fit 
tight at time of machining). 

As per sample. 


flush, not 


Sizes 
(a) STANDARD: Conform to the American 
Standard, as recommended by the United States 
Department of Commerce, otherwise known as 
the 7000 Series Molding Book. 


(b) SpectaL: As specified. 


Variation in Size 
One-thirty-second-inch tolerance, 
tional 44-inch for machine sanding. 
Widths 
Handy molding list, 7000 series, basis. 


with addi- 


Lengths 

(a) RaNpbom: Four- to 16-foot, counted on 
6-inch breaks. Shipment may contain not more 
than 20 percent of lengths under 8 feet, and 
5 pereent of which may consist of lengths 
under 6 feet. 

Molding is bundled and measured by averag- 
ing the lengths, which may vary 6 inches over 
or under the nominal length. 

(b) SpecrFIep: All lengths up to, and in- 
cluding 4-foot, 6 inches to be counted on 6-inch 
breaks. Example: 3-foot, 2-inch count 3-foot, 
6-inch; 4-foot, 6-inch count 4-foot, 6-inch. 


Lakeland last week was a good piece of ad- 
vertising and the same ideas were approved 
for other sections. Mr. Sneed urged that sup- 
port be given in the fight to prevent increas: 
of freight rates into and out of Florida. Presi- 
dent Stoms said that he was going to Tampa 
and St. Petersburg for conferences and he felt 
that business is more promising than for some 
weeks. J. P. Williams said that he got it from 
his trip to the National convention at Tacoma 
that Florida business is not so bad, as com- 
pared to other parts of the country, and that 
the multiplicity of yards is a complaint heard 
in most States, especially in Detroit territory. 

_A movement to move surplus stocks has 
resulted in the McCormick-Hannah (Inc). at 
Sanford becoming the Sanford Sash & Door 
Co., with a plan to clear surplus in all parts 
of the central territory through it. President 
Stoms complimented Secretary Williams on 
the bulletins now being issued from his office. 
President Stoms said that a committee of the 
State association would be named to confer 
with the cypress manufacturers with a view 
to agreements as to distribution, grading, con- 
ditioning and other matters. It was reported 
by both Mr. Sneed and Mr. McCormick that 
cypress men are fully coOperating with retail- 
ers in getting out stocks necessary to make it 
possible to push the product with the trade. 
Several said that cypress was not given a fair 
deal in the impression that it is too high, when 
as a matter of fact, it is only about 16 percent 
higher than pine. 


olding 


Lengths over 4-foot, 6 inches counted on 6-inch 
breaks, with an additional 6 inches for cut- 
ting allowance. Example: 4-foot, 7-inch count 
5-foot 6-inch; 7-foot count 7-foot, 6-inch 


Dryness 
Kiln dried to moisture content not to exceed 
10 percent when shipped from the mill. 


REGULATIONS 


Minimum Stock Quantities 
Not less than 2000 lineal feet, of any one 
design. 
Additional Charges 
For hand scraping, hand sanding, less thar 
minimum stock quantities, dadoeing. wrapping. 


Complaints 

Buyer must notify shipper within 10 days 
after arrival at destination, and as shown by 
railroad expense bill. Variance in grade of 5 
percent or less, of any one item, board foot 
basis, is permitted. 

(a) That portion of a shipment showing a 
greater variance in grade than 5 percent of 
any one item, board foot basis, may be rejected 
by the buyer. 

(b) The buyer shall be obliged to accept that 
portion of the shipment found to comply with 
the specifications of the contract. 


Inspection 

If quantity is involved, inspection must be 
made when the shipment is intact. 

Claims of off-grade are subject to inspection 
as provided for in condition of sale. 

If grade variation is 5 percent or less, the 
buyer is responsible for inspection and_ in- 
cidental expenses. Inspection charges, includ- 
ing reasonable expenses thereto and including 
unloading, reloading, and trucking, if any, shall 
be borne by the shipper, if official inspection 
shows variance of more than 5 percent of any 
one item, board foot basis. 


Variation in Quantities, Random Length 


Lineal feet, random length orders, are sub- 
ject to 5 percent variation, over or under. 


SRSA RAEEBAAS* 
IN FITTING grinding wheels on arbors, the 


hole should as a rule be .005 inch larger tha 
the spindle. 
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Associations Plans and Activities 


Oct. 10-12— National Lumber Trade Extension. 
Meetings of sales managers and salesmen, asso- 
jation secretaries, and trade extension com- 
mittee, Stevens Hotel, Chicago. 

Oct. 11-12—Appalachian Hardwood 
Hotel, Cincinnati, Ohio. Annual. 

wet. 12-14—National Association of 


Club, Sinton 


Wooden Box 


Manufacturers, Roosevelt Hotel, New York 
ity. Semiannual. 
Oct. 15—East Texas Mill Managers’ Association, 


|.ufkin, Tex. Monthly meeting. 

Oct. 17-18—Wood Industries Division, American So- 
ciety of Mechanical Engineers, Grand Rapids, 
Mich. 


oct. 19.—West Side Hardwood Club, Pine Bluff, 
Ark. Annual. 
wet. 19-20—North Carolina Pine Association, at 


plant of A. C. Tuxbury Lumber Co. and 


Francis-Marion Hotel, Charleston, S. C. Semi- 
annual. 

Oct 20—New Jersey Lum>ermen’s§ Association, 
Newark, N. J. Fall meeting. 

Oct, 22—Louisiana tetail Lumber Dealers’ Asso- 


ciation, Baton Rouge, La. 


vet. 25-27—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual. 

Oct, 28-29—Alabama Lumber & Building Materia] 
Association, Battle House, Mobile, Ala. Annual. 

Nov 1-3—Associated Cooperage Industries of 
America, Peabody Hotel, Memphis, Tenn. Semi- 
annual 

Noy. 2-5—Pacific Logging Congress, Winthrop Ho- 
tel, Tacoma, Wash. Annual. 


Noy. 8-9—Florida Lumber & Millwork Association, 
Columbus Hotel, Miami, Fla. Quarterly meet- 
ing. 

Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual. 


Nov, 10-12—California Retail Lumbermen’s Associa- 
tion, Alexandria Hotel, Los Angeles, Calif. 
Aunual. 


Nov. L4—Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual 
meeting board of directors. 


Nov. 16—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. Semiannual. 
Nov. 16-17—Commercial Forestry Conference un- 
der Auspices Chamber of Commerce of the 
, S., Chicago. 
Noy. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel. Atlanta, 
@Saaeaenaeatuaas 
New Jersey Fall Meeting 
New York, Oct. 3.—Secretary Erwin Ennis, 
of the New Jersey Lumbermen’s Association, 
is at work on the program for the fall meet- 
ing, which will be held at the Newark head- 
quarters on Oct. 20. Mr. Ennis says there 
will be a number of attractive features and 
some important discussions. It goes without 
saying that the recent pilgrimage of Jersey- 
ites to the National Retail convertion will come 
in for a lot of talk. 


East Texas Millmen’s Program 


Houston, Tex., Oct. 3.—For the next meet- 
ing of the East Texas Mill Managers’ Associa- 
tion to be held at the Angelina Hotel in Lufkin 
on Oct. 15, the program is to consist of a dem- 
onstration showing the merits of southern pine 
over other woods. Leo Kraemer, field engineer 
for the Southern Pine Association, will discuss 
utility and strength. O. N. Cloud, secretary- 
manager of the Long Leaf Yellow Pine Manu- 
facturers’ Association, will also discuss pine’s 
merits, and W. E. Bond will give an_ illus- 
trated talk on tree growth. A special program 
of entertainment is being prepared. 


Plans for Pacific Logging Congress 


Tacoma, Wasu., Oct. 1.—Tentative plans for 
the cighteenth annual session of the Pacific 
Logging Congress, which will be held in Ta- 
coma Nov. 2 to 5, were announced this week 
hy President Minot Davis and Secretary A. 
Whisnant who have opened a convention head- 
quarters at the Winthrop Hotel. According to 
Mr. Whisnant the advance reservations indicate 
an attendance of more than 800. 

The program as outlined follows the lines of 
Previous sessions of the congress. The first 
day the sessions will open with moving pictures 
and a musical program. The routine work will 
he cleared out of the way the first day. The 
welfare dinner, a feature of the congress since 
Its inception, will be held the evening of Nov. 


5 under the auspices of the International In- 
dustrial Y. M. C. A. One of the features will 
be a series of moving pictures taken and shown 
by the Canadian Forestry Association, indicat- 
ing methods of forest protective work and 
modern innovations in logging. 

The annua! banquet of the congress will he 
held the evening of Nov. 4 with President J. 
G. Dickson, of the Tacoma Lumbermen’s Club, 
presiding. Arrangements have been made for 
the delegates to attend the Washington-Stand- 
ford football game at the University of Wash- 
ington stadium Nov. 5. 

A list of speakers and the subjects to be 
discussed will be announced later. 


Plans of Southern Millworkers 


AtLanta, Ga., Oct. 4.—Preliminary arrange- 
ments are being made for the annual conven- 
tion of che Southern Sash, Door & Millwork 
Manufacturers’ Association, to be held at the 
Ansley Hotel in Atlanta, Wednesday and 
Thursday, Nov. 16 and 17, it is announced by 
C. B. Harman, secretary-manager of the as- 
sociation. 

A committee appointed at the summer mecet- 
ing to consider the plan proposed by Frank 
Huckins, of the Warren-Huckins Co., Jackson- 
ville, for operating the industry in the South 
on a more profitable basis will report its recom- 
mendations as to the advisability of the plan, 
and members will be left to make a decision 
one way or the other as regards its adoption. 

J. E. Jones, New Orleans, chief inspector for 
the Southern Pine Association, will give an 
address on the moisture content of lumber, 





Experienced lumberman who can invest 
small amount wanted to manage yard in a 
large city. Here’s an opportunity; the 
Want Ads abound in opportunities. He 
who reads the Want Ads profits by them. 





and an invitation has also been sent to the 
Forest Products Laboratory at Madison, Wis., 
to have a representative present to discuss 
this matter. 

Members will be asked to adopt the 7,000 
series list of moldings instead of the 8,000 
series list many are still using, and some at- 
tempt will also be made to draw up a uniform 
sales argument millwork manufacturers can 
use in selling wood sash as against steel sash. 

A committee considering proposed changes in 
the uniform proposal and millwork definition 
now being used in the South also will report. 
and it is thought a few minor changes will be 
made in the forms. 

Officers for the coming year will also be 
elected at this meeting. 


Appalachian Hardwood Program 


CINCINNATI, Onto, Oct. 4.—The annual con- 
vention of the Appalachian Hardwood Club, 
which will be held here at the Sinton Hotel on 
Oct. 11 and 12, will begin at 10 a. m., Tuesday. 
with the reports of the officers. This will be 
followed by an address on “Application of 
Gasoline and Diesel Engines to Logging Ma- 
chinery.” by J. J. Lum, Clyde Iron Works 
Sales Co., Duluth, Minn. The Tuesday after- 
noon session will open with an address on 
“Woods and Mill Transportation,” by H. R. 
Sykes, of the Mid-West Locomotive Works. 
Cincinnati. An address will be made by T. D. 
Snyder, of the Meadow River Lumber Co., 
Rainelle. W. Va., on “Logging Tomorrow,” and 
M. H. Davidson, of the Davidson Lumber & 
Coal Co., Cincinnati, will also address the 
convention. These addresses will be followed 
hy general discussions. A banquet will be held 


in the evening, with Judge Roland Baggott, of 
Devton, Ohio, as the speaker, his topic being 
“Peforming the Reformers.” 


The Wednesday morning session wil open 
with a general discussion on (1) Better Mar- 
keting of Appalachian Hardwoods; (2) Manu- 
facturer-Wholesaler Codperation; and (3) 
Susiness Conditions. At the afternoon session, 
Lionel B. Moses, of Williams & Cunnyngham, 
Chicago, will deliver an address on “Trade Ex- 
tension.” R. R. Wason, director of mer- 
chandising, Proctor & Collier Co., Cincinnati, 
Ohio. will address the convention on ‘“Appalach- 
ian Trade Extension.” “Lumber and Its Com- 
petitors in Trade Extension” is the subject of 
an address to be delivered by J. W. Mayhew. 
of the \W. M. Ritter Lumber Co., Columbus. 
Ohio. Each of the foreging addresses will be 
discussed in some detail after the speakers have 
concluded. 

The convention will adjourn with the reports 
of the several committees and the election of 
officers. 


Canadian Lumber Distributers Elect 
Toronto, Onrt., Oct. 3.—The semiannual 
meeting of the Western Lumber Distributers’ 
Association, and the first meeting since the 
summer adjournment, was held here. R. G. 
Chesbro, Toronto, presided. The election of 
officers resulted in R. S. Plant being elected 
president for the coming term, J. A. Rowland, 
vice president, and L. C. Walker, reélected 
secretary-treasurer. The association will hold 
weekly: noonday luncheons throughout the fall 
and winter every Monday. 


Discuss Commission Question 


PHILADELPHIA, Pa., Oct. 4—At the meeting 
held this week by the Philadelphia Wholesale 
Lumber Dealers’ Association, the inadequacy 
of the 5 percent commission granted whole- 
saters by some manufacturers again came up 
for discussion, particularly in view of the 
fact that it would affect the earnings of whole- 
salers in white pine. Some wholesalers, how- 
ever, expressed the opinion that the recent 
drastic reductions announced by the Idaho mills 
will be instrumental in winning back the posi- 
tion formerly held by this group. 

The practice of renewing notes of buyers 
was agreed to be a serious problem just now. 
Various ways of meeting the situation were 
discussed without, however, coming to any 
conclusion. One fact was brought out and 
that is, customers apparently do not object to 
service charges for the renewals. 

The quarterly meeting of the association 
will be held Oct. 27, at a place to be determined 
later. A live entertainment program has been 
promised with Harry Preston in charge. 


‘@eaeanaeaaaeaean 


Shingle Headquarters Continued 

SEATTLE, WAsH., Oct. 1—The Washington- 
Oregon Shingle Association, Miss Grace Jones, 
secretary-manager, continues its headquarters 
at 4449 White-Henry-Stuart Building, in the 
rooms formerly occupied by it jointly with the 
Red Cedar Lumber Manufacturers’ Associa- 
tion. 


New Pine Traffic Manager 


PorTLAND, OreE., Oct. 1—It was announced 
today that H. A. Gillis has been named to the 
position of traffic manager for the Western 
Pine Manufacturers’ Association with head- 
quarters here. He succeeds Rudolph J. Knott, 
who died about two weeks ago. Mr. Gillis is 
well acquainted with the work, coming here 
from Bend, Ore., where he has been traffic 
manager for the Shelvin-Hixon Co. since 
1918. Prior to that he was traffic manager for 
Shevlin. Carpenter & Clarke Co., of Minneap- 
olis, after having been with the Soo line in 
Minneapolis for some years. He has been 
closely identified with Mr. Knott’s work for 
some time and is familiar with its details. 
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Activities of _Lumbermen’s Clubs 


Hears Talk on Presidents 

Jackson, Muiss., Oct. 3.—At its regular 
weekly meeting last Thursday the Jackson 
Lumbermen’s Club had as its speaker William 
S. Bennet, vice president of and chief counsel 
for the Edward Hines associated lumber inter- 
ests, of Chicago, and who is a frequent visitor 
to Mississippi and to Jackson. In his public 
life, Judge Bennet has been in close touch with 
the chief executives of the nation, and his sub- 
ject Thursday was, “Personal Reminiscences of 
Five Presidents.” His remarks were especially 
interesting in view of the air of mystery 
which envelops all great men. 

The meeting was in charge of the new of- 
ficers, and it is believed that this is going to be 
one of the best years the club has ever seen, 
with such capable men at its head. 


Forest Research Club Plans 


YeLLow Sprincs, Onto, Oct. 3.—The club 
organized last year by students of Antioch Col 
lege interested in the utilization of lumber and 
in forestry held the first meeting of the year 
Sept. 23. The membership of the club includes 
students in the lumber department and in busi- 
ness management, as well as those interested 
in forestry problems. Frank Carroll, whose 
father is manager of the Equity Lumber Co., 
Painesville, Ohio, is president of the club. 

The club has planned many activities for the 
year, one of which is the publishing at regular 
intervals of a business service organ and bar- 
ometer particularly applying to the lumber in- 
dustry. In this work the codperation of the 
department of research in lumber retailing and 
the department of business management is an- 
ticipated. This statistical work will be credited 
the same as prescribed curricular work. Topics 
for advanced students outlined for the year are 
research problems in distribution, improvement 
in the design of lumber buildings and the dis 
tribution of forest products. 


Hear Lien Law Explained 


MERRILL, Wis., Oct. 3—James T. Drought, 
counsel for the Wisconsin Retail Lumbermen’s 
Association, explained the Wisconsin lien law 
fully to the members of the Land o’ Lakes Re- 
tail Lumbermen’s Club when they met at the 
Hotel Badger here on Sept. 28. According to 
Mr. Drought, the Wisconsin lien law is the 
best of any State in the country and said 
that the dealers are afforded better protection 
under it than dealers in any other State. 

He expressed the belief that some day the 
Government will require that everyone must 
sell his goods at a figure which will insure a 
reasonable return on investment and reason- 
able compensation for labor performed, but 
until that time comes, retail lumbermen must 
cooperate. He told the dealers they could 
not be codperative and still be competitive and 
referred to the fact that among professional 
men there is real codperation as evidenced by 
a physician calling in other physicians for con- 
sultations when he has a difficult case. 

Mr. Drought declared that a retail lumber- 
man, when confronted with the report that 
another dealer will cut his prices beyond a 
profit, should feel free to call in the com- 
petitor and explain to him that neither can 
afford to sell at a loss and that each is entitled 
to a profit. 

He advised the lumbermen to call in an 
attorney whenever one is necessary in serving 
liens on clients and in carrying out other legal 
proceedings, and insisted that every deal which 
is made, should be a clear-cut proposition with 
all items of doubt agreed upon in writing. He 
asserted that the lumbermen can not afford to 
take unnecessary chances and said- that the 
public would appreciate a more firm business 
dealing rather than the laxness which has 
been notable in some instances in the past. 


The members sent a wire to the Interstate 
Commerce Commission requesting that the 
commission continue the  stopping-in-transit 
privilege to permit partial unloading of car 
lots of prepared roofing. This privilege be- 
came effective Oct. 1, but the Certain-teed 
Products Corporation filed a protest with the 
commission which was denied. 

Heavy rains all last week made the roads in 
the North impassable and attendance at the 
mecting was consequently not very large 
President S. D. Sutler, of Rhinelander, was 
unable to be present because of this, and fol- 
lowing the luncheon, J. C. McElrone, sec- 
retary, called the meeting to order and then 
requested Don S. Montgomery, secretary of 
the State association, to preside. 

Reports on business conditions in this ter- 
ritory showed that the summer had been en- 
tirely satisfactory for the dealers, on volume, 
accounts receivable, and net profits. 

The next meeting will be held at Mercer 
on Nov. 6 if the weather is favorable, and 
if it is not, the meeting will be held at 
Rhinelander. 


Consider Important Matters 


CincINNATI, Onto, Oct. 3.—Plans to re- 
establish a chapter of Hoo-Hoo at Cincinnati 
were discussed at length tonight by members 
of the Cincinnati Lumbermen’s Club at their 
first regular meeting of the fall-winter sea- 
son held at the Cincinnati Club. At the ur- 
gent suggestion of Dwight Hinckley, Arcan- 
oper of Hoo-Hoo, it was decided to hold a 
concatenation about Nov. 1 in Cincinnati and 
it is promised that more than thirty lumber- 





Splendid opportinity is offered a com- 
petent, experienced estimator and Diller. 
Splendid jobs and splendid futures await 
consistent readers of the Want Ads. 





men will sign applications for membership. 
li. A. Hollowell, Vicegerent Snark of Ohio, 
was appointed as chairman of a special com- 
mittee to solicit membership, and Mr. Hinckley 
reported that already almost twenty-five ap- 
plications had been signed so that all that re- 
mained would be to fix the date for the con- 
catenation. It was hoped, he said, to have at 
least fifty applications before the final night 
for the initiation. 

The club also authorized President J. Clyde 
Griffith to appoint a committee to revise the 
by-laws with regard to the duties and the scopé 
of the arbitration committee. The matter was 
brought up by Wilbur Wright who said that 
so much doubt had been cast upon the existing 
by-laws and that a close examination of them 
proved they were lacking in clarity of ex- 
pression. President Griffith appointed Mr. 
Wright, J. C. West and Montgomery Christie 
as a committee to take steps to revise and re- 
draw the arbitration rules. 

Considerable discussion was made by whole- 
salers on the advisability of adopting a reso- 
lution which called attention to the necessity 
of a protest by lumber dealers against the ac- 
tion of the convention of the National Retail 
Lumber Dealers’ Association in proposing to 
the Association of Railroad Traffic Executives 
a revision of the demurrage rules on transit 
cars whereby the penalty of re-consigning 
transit cars was raised from $5 a day to $10 
a car. President Griffith and several others 
proposed that the matter lie over for a month 
until L. P. Lewin, the Cincinnati retailer who 
was elected president of the retailers’ associa- 
tion, could return from the South and state 
the case of the proponents of the rule. The 
majority of the club dissented from this view 
and on a vote the resolution was adopted. 

E. T. Crockett, Cincinnati representative of 
the Natalbany Lumber Co. was elected to mem- 
bership in the lumbermen’s club. 





Discuss Cement Problem 

STEVENS Point, Wis., Oct. 3.—Cement 
manufacturers must make it possible for their 
dealers to increase the sales of cement and 
to make money for all, Hawley W. Wilbur, 
president of the Wisconsin Retail Lumbermen’s 
Association, told the Central Wisconsin Retail 
Lumbermen’s Club which met here at the Hotel 
Whiting on Sept. 29, with representatives from 
nine cement companies and a number of guests. 

There is only one way for the dealers to 
make money handling cement, according to Mr. 
Wilbur, and that is by the cement companies 
making it possible for the dealers to make a 
profit. He compared the cement dealer to a 
Ford dealer and drew the comparison between 
the amount of money Henry Ford makes it 
possible for his dealers to make and that of 
the cement companies. Cement producers 
must be friends of their dealer representatives 
and in his opinion, cement companies should 
be leaders in educating their dealers instead 
of the dealers educating the companies as is 
apparently the case now. He told them that 
as the buyer for the Wilbur Lumber Co., 
which is in the manufacturing and wholesale 
business as well as retail, he would not buy 
material from any firm which did not treat 
his dealer-customers fairly. 

Business conditions in this territory have 
been good for the last few months, according 
to the dealers who reported on their business 
since the last meeting. 


Activities of Shreveport Club 


SuHrEvEporT, La., Oct. 4.— The Shreveport 
Lumbermen’s Club held its first bi-monthly 
luncheon following the summer recess at the 
Youree Hotel today. A fair attendance greeted 
President W. A. Anderson, who stated before 
introducing the speakers that an effort would 
be made to have luncheon served at 12:10 sharp. 
and closing at 1:15 would be equally prompt. 
To that end speakers would be limited in time 
so that the session would be utilized to the 
greatest advantage. 

William Steen, general manager of the Long- 
Bell Lumber Co.’s creosoting plant here and at 
DeRidder spoke on “A Greater Shreveport.” 
He emphasized the benefit that could be 
secured from luncheon clubs, and descanted 
upon the various ways in which civic spirit 
could be aroused to the point where greater co- 
Speration would result and the welfare of the 
city thereby enhanced. He also discussed 
briefly the project of establishing navigation on 
the Red River at Shreveport, and sounded a 
warning that if this was not accomplished in 
the near future, that increases in freight rates 
would seriously hamper, if not really endanger, 
the position of Shreveport as a manufacturing. 
producing and distributing center. In order 
that this great aim be secured he urged co- 
Operation with the Chamber of Commerce. 
which is now engaged in a strenuous campaign 
to secure river navigation for Shreveport. 

B. Hudson Bolinger, vice president of S. H. 
Bolinger & Co., discussed the subject, “A 
Greater Lumbermen’s Club.” He ventured the 
thought that the Lumbermen’s Club had drifted 
too much in the direction of a civic, or merely 
a luncheon club, whereas practically all its 
members were affiliated with one or more ol 
the strictly civic clubs of the city and that the 
lumbermen had organized this club to be more 
of a vehicle for the discussion of lumber prob- 
lems, and a clearing house for lumber subjects 
and ideas. He stated that his particular hobby 
at present was fabricating into useful articles 
short lengths and other items of lumber which 
have heretofore been forced on the retailer 1 
almost any form and condition, without thought 
as to what he could do with ‘such stock, and 
with little if any concession in price. “We 
shall have to really educate ourselves so as to 
know lumber and its uses, so that we can fight 
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for our market and see to it that lumber pro- 
ducts are used where they are the best possible 
material for the job.” 

President Anderson announced that the sub- 
jects selected for discussion at Oct. 18 meeting 
would be: (1) The architect’s attitude toward 
lumber as a building material,” and (2) The 
retailer's attitude toward the wholesale price 
of lumber.” 


(SQ @2@2e2220820822 


Nylta Club Starts Season 


New York, Oct. 3.—The Nylta Club will 
start its 1927-28 season on Friday night, when 
Harry Collins Spillman, the personality ex- 
pert, will give a new business talk. 

Secretary Coho has urged the Nyltarians to 
turn out en masse, pointing out that the mem- 
bership has been considerably augmented dur- 
ing the vacation season and it behooves the 
old-timers to set a good example for the 
new-comers. 

Dr. Samuel J. Record, of Yale University, 
will resume his series of lectures on Oct. 14, 
with a lecture touching on identification, uses 
and characteristics of the various species of 
lumber. 

The speaker on Oct. 21 will be Algot Lange, 
an expert on Philippine woods. Mr. Lange 
recently returned after two years in the is- 
lands. 

On Oct. 28, Dr. Record will supplement his 
talk of Oct. 14. 


Evansville Ciub to Meet 


Evansvit_e, Inp., Oct. 3.—The next regu- 
lar monthly meeting of the Evansville Lumber- 
men’s Club will be held on Tuesday evening, 
Oct. 11 in the Peacock Room in the Ven- 
dome Hotel here. A business men’s luncheon 
will start at 6:30 o’clock and this will be fol- 
lowed by a business discussion. Louis A. 
Holtman, of the Globe-Bosse-World Furniture 
Co., president of the club, will preside. 
cis Davis, head of the membership committee, 
will report on his drive for new members. 





Illinois Sixth District Meeting 


SPRINGFIELD, Itt., Oct. 5.—The fall meeting 
of the sixth district of the Illinois Lumber & 
Material Dealers’ Association convened at the 
St. Nicholas Hotel here today, beginning with 
a luncheon at 12:15, attended by the members 
and their ladies. D. J. Mitchell, of Spellman & 
Co. Lincoln, Ill., district chairman, welcomed 
the delegates in a brief talk, especially felici- 
tating the members upon the presence of a 
number of ladies. After the luncheon the 
visiting ladies were guests of the State associa- 
tion at the new Orpheum Theater while the 
business session was held at the hotel. 

Calling the business session to order, Chair- 
man Mitchell introduced J. W. Mackemer, of 
Peoria, president of the State association, who 
delivered an interesting address on the present 
trend of business and the outlook for the fu- 
ture. During his talk, Mr. Mackemer referred 
to a report recently published by the Harvard 
Bureau of Economics, covering a survey made 
of the costs of doing business and the percent- 
age of profit realized by the building material 
industry. These figures are quite illuminating. 
and the small percentage of net profit shown is 
somewhat of an eye-opener to dealers who have 
not been keeping closely in touch with their 
actual costs. [This report published by the 

arvard University Bureau of Economics can 
be obtained from the AMERICAN LUMBERMAN 
at the publisher’s price, $1.50—Epitor.] One of 
the principal points in Mr. Mackemer’s address 
Was urging the dealers to spend more time in co- 
operating with and educating their competitors 

Fred Mehulka, representative of a well 

own roofing concern, talked on service and 
cooperation. He asked for better codperation 
from the dealers in handling roofing problems 
and urged them to be more aggressive in going 
ae the reroofing business in their communi- 
ies, 

John Higginson, of the new cost bureau of 
the State association, explained the cost system 


Fran-. 


that has been recommended to the members by 
the State directors. He explained this system 
in some detail, showing that it is the most 
simple cost system for dealers that has yet 
been evolved and that it will give the dealer his 
figures on the condition of his business each 
month, week or day, as desired. 

Field Secretary William Joyce urged the 
dealers to give serious consideration to this cost 
system and told of a number of instances 
where large amounts had already been saved 
by dealers who have installed the system. 

J. F. Bryan, State secretary, gave an interest- 


ing talk on the work of the State organization, 
telling how it is working for better cooperation 
betweet: the dealer and the manufacturer. 

The meeting then resolved itself into a gen- 
eral roundtable discussion, during which R. T. 
Paddock, of Pana, told of some disagreeable 
experiences he has had recently and stressed 
the urgent need of better codperation between 
the dealers. 

A vote of thanks was tendered to John Bry- 
den, of the Springfield Lumber Co., who was 
chairman of the local arrangements committee, 
following which the meeting adjourned. 


Texans Discuss Problems 


DALLAs, TeEx., Oct. 3.— Directors of the 
Lumbermen’s Association of Texas met here 
last Saturday at the Baker Hotel and discussed 
organization matters in general and especially 
the application of lower group lumber rates 
which will become effective Oct. 15 to all points 
in Texas and Oklahoma. 

This is quite a novelty in Texas lumber 
circles, being the first general reduction granted 
on raiJroad rates within fifteen or sixteen years. 
It has come about largely as a result of con- 
tinuous work of the association and the South- 
ern Pine Association and it is estimated there 
will be a saving to shippers of lumber of some 
$400,000 a year. Of course this benefit will be 
passed on to the ultimate buyer and consumer 
of lumber products who has in the past had to 
bear the burden which will now be lessened. 

In this connection J. Lee Johnson, jr., of 
Fort Worth, president of the Texas associa- 
tion said: “Building programs will undoubtedly 
be stimulated all over the State as a result of 
these lower railway rates. The reduction ap- 
plies to all classes of lumber shipments.” 

Lumber mills of east Texas, Louisiana and 
Arkansas will be among the largest concerns 
first to realize the benefits of the cheaper rate 
schedule which covers all points in Texas as 
well as in Oklahoma. 

Reduction of the Federal income tax as ap- 
plied to corporations was discussed. It was 
agreed that the best method to follow is for 
every lumberman to write to his representative 
in Congress asking that the law be amended to 
give corporations a lower rate. 


In a discussion of fire insurance risks the’ 


members went into the matter of a surplus 
coverage ‘policy whereby one will cover a num- 
ber of yards where the insurance is divided. It 
has been found that such a policy is available 
to the membership and a report was made to 
that effect. 

The directors commended, by resolution, the 
Southern Pine Association, of New Orleans, 
for its campaign of publicity and actual demon- 
strations of better built homes incorporating 
the fifteen cardinal points of construction as 
recommended by that organization in the erec- 
tion of framework of southern pine lumber. 
Comment was made on the widespread suc- 
cesses in this respect recently scored in the 
building, for public inspection, of better built 
homes at Miami, Fla., Chattanooga, Tenn., 
Fort Worth, Dallas and Houston, Tex. 

In preliminary discussions concerning the 
next annual meeting of the association to be 
held in Houston in April, reference was made 
to the nature of programs on such occasions 
in the past. It was agreed that more good 
might be accomplished by devoting more time 
to question box features and recommendation 
was made to that effect. The program com- 
mittee of the State association will be so in- 
formed. It seems that many lumbermen fee! 
that conventions are getting to be too much 
entertainment and not enough real, constructive 
business and it is hoped to make them more 
valuable to the lumbermen in general by de- 
voting more time to questions that arise in 
every day business transactions. As one mem- 
ber expressed it: “Entertainment is all right, 
but too much of it isn’t so good. We need to 
devote more time to business. Let the boys 


put their problems before the meeting, ask 
questions and have them answered and dis- 
cussed and let everyone give the benefit of his 
experiences to others. Entertain some, but 
transact real business more.” 


Fire and Anti-Shingle Ordinances Discussed 


lire ordinances and anti-shingle ordinances 
and the use of edge-grain shingles were dis- 
cussed from various angles. It was the con- 
census that these problems can best be handled 
locally, provided the lumber dealers acquaint 
the people in their communities with the full 
facts. This is another angle of the importance 
of the dealer rendering a real service to the 
public in sales as well as in disseminating in- 
formation concerning his products and how 
they can be advantageously used. 

The directors went on record as favoring a 
mixture of iron and steel articles in shipments 
which would include poultry netting in car 
lots. 

Members of the board were pleased with the 
organization work of the association which 
now shows the largest membership in its his- 
tory. President Johnson was praised for his 
work, 

Other matters were discussed pertaining to 
the routine work of the organization, a review 
of work done and that planned for the future. 

R. G. Hyett, of Houston, traffic manager and 
assistant secretary of the association, kept the 
minutes and made the reports on various sub- 
jects. Directors who attended were, in addition 
to President Johnson, J. E. Hill, of Amarillo, 
W. L. Foxworth, of Dallas, T. B. Brazel- 
ton, of Waco, R. W. Parker, of Kemp, J. M. 
Rockwell, of Houston, T. W. Griffiths, of 
Dallas, Walter B. Sloan, of Fort Worth, I. B. 
McFarland, of Houston, H. W. Mitchell, of 
Fort Worth, H. B. Hawley, of Dallas, James 
G. Carps, of Dallas and B. Varner, of Dallas. 

Heavy rains in Dallas, and all over north and 
central Texas, cut down the attendance at this 
meeting and also curtailed to some extent the 
entertainment features which were carried out 
on a somewhat modified scale because of the 
weather conditions. 

At Meadowbrook Park in Arlington, on the 
interurban and main pike between Dallas and 
Fort Worth, a picnic and barbecue supper had 
been arranged by the lumbermen of Fort 
Worth and Dallas in honor of those attending 
this session. A baseball game had also been 
planned but this, with the picnic features, had 
to be abandoned because of the downpour of 
rain. However, the barbecue supper was 
served under shelter at the park. Then at 
night the crowd went to Dal-Worth, half way 
between Dallas and Fort Worth and enjoyed a 
dance program. 

B. C. Varner was chairman of the entertain- 
ment committee and was assisted by C. W. 
Bartlett, J. M. Richenstein, E. V. Mumpower, 
H. H. Groves, R. H. Buell, Chester Dodd, W. 
H. Walker, H. A. Strube, W. E. Black and 
E. G. Bower. SRA BAAAAE 

THE direct revenues received by the Do- 
minion and Provincial governments of Canada 
from the forests in the form of rentals, roy- 
alties, stumpage charges, etc., amount to 
$15,000,000 annually. 
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NorthernWoods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. f 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 














Rotary Cvt 
Northern 
Veneers 





URNITURE manufacturers and _ factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “‘Peerless Brand”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1331 Monadnock Block 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 





Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE 

BASSWOOD Lumber, Siding, Ceiling, ey 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























——=_ 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 


of Northern Hardwoods 





17 


MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 





Hoo-Hoo 


Plans for Hoo-Hoo Annual 


St. Louis, Mo., Oct. 5.—A discussion as to 
how Hoo-Hoo clubs and the order as a whole 
can better serve the interests of the lumber 
industry will be one of the outstanding features 
of the program of the Hoo-Hoo Annual at 
Miami, Fla., Nov. 9, 10 and 11, it was an- 
nounced at Hoo-Hoo headquarters here today. 

The wood promotion compaign will come up 
during the morning and luncheon sessions on 
the second day of the convention. At the lunch- 
eon the Hoo-Hoo cup will be awarded to the 
club whose organization and activities during 
the last year have been most effective. The 
selection of the winner and the award will be 
made by Wilson Compton,  secretary-man- 
ager of the National Lumber Manufacturers’ 
Association. 

It also was announced at headquarters that 
George Duffy had been named official delegate 
to the Annual by the Spokane (Wash.) Hoo- 


Hoo Club and that the delegates from the 
Wichita Falls, Tex., club were C. D. Sham- 
hurger and Lemarz Morgan. 
Boston Wants 1928 Annual 
Boston, Mass., Oct. 4.—Members of the 
Harry L. Folsom Hoo-Hoo Club No. 13, of 


Boston, have launched a drive to bring the 
1928 national convention of the order to this 
city. This was one of the interesting matters 
considered at the September meeting of the 
local club, held in the rooms of the Boston 
Square & Compass Club. Bringing the 1928 
convention to Boston, it was urged, would mean 
that hundreds of lumbermen from all parts of 
the country would visit Boston, many of them 
for the first time. It was decided to takc 
definite action on the invitation at another 
meeting to be held this month, when delegates 
will be elected to represent the Boston club at 
the 1927 annual convention to be held in No- 
vember at Miami, Fla. 

Officers of the local club to serve during the 
ensuing year were elected as follows: Presi- 
dent, Philip Palmer, Joseph Goodnow & Co.; 
vice president, A. R. Giroux, G'roux Lumber 
Co.: secretary-treasurer, Fred W. White, F. 
\W. White Lumber Co. It was voted to recom- 
mend selection of the following national of- 
ficers for the Boston organization: Vicegerent 
Seark. H. E. Lewis, Dix Lumber Co.; Coun- 
relor, Siegfried Hirsch, B. B Tim-Mans« n ae 
secretary-treasurer, Fred W. White. 

Following the business meeting six kittens 
were initiated with all the impressive and inter- 
esting ceremony of a Hoo-Hoo concatenation. 


Hoo-Hoo Appointments Announced 


Sr. Lovis, Mo., Oct. 5.—Appointments of the 
following Hoo-Hoo officers were announced at 
International headquarters here today: 

William W. Watson, T. M. Partridge Lumber Co., 
Vicegerent Snark for Minneapolis, to succeed George 
Critten 

J. A. Shere, Red River Lumber Co., Vicegerent 
Snark for Westwood (Calif.) district, to succeed J. N 
Boshoff 

Charles Mattson, Virginia & Rainy Lake Co., Vice- 
gerent of the Duluth (Minn.) district, to succeed John 
D. Twomey, of the Twomey-Williams Lumber Co. 

Frank Park, Park Lumber Co., Calif., 
Vicegerent Snark of the San Diego district, 
succeeding Jerry. Sullivan, sr. 

Hirsch, of the B. L. Tim-Manson Co.,, 
for Massachusetts, to succeed Ben- 
of the Acushnet Sawmills Co., New 


l_aMesa, 
(Calif.) 


Siegfried 
Boston, Counselor 
jamin F. Howe, 
Redford. 

Douglas Palmer, Sandpoint, Vicegerent Snark for 
northern Idaho, reappointed. 

W. M. Ponto, McCloud River Lumber Co.. Vice- 
gerent Snark of the Mount Shasta district of Califor- 
nia, to Clifford T. Kernohan, of the same 
company. 

C. I. Speer, Zenith Mill & Lumber Co., Vicegerent 
Snark for Oakland. 


succeed 





A ti iti 
R. T. Barnard, Fargo, Vicegerent Snark for North 
Dakota, succeeding Frank J. Probst. 


H. Ek. Lewis, Dix Lumber Vicegerent Snark 
for Boston, succeeding James L. Barney. 


Co., 


George W. Bogan, Lackawanna Lumber & Coal Co., 
Patterson, Vicegerent Snark for New Jersey, succeed 
ing Grover G. Perdew, cf East Orange, who has been 
made State Counselor. 
Brandes, -\. H. 
Miami 


& Sons, Vice 
district, 


Ramsey 


(Fla.) 


Seymour 
gerent Snark for the 
pointed. 


reap 
Seana aaaaae 


Bend Club Reorganizes 


Benp, Ore., Oct. 1—The Bend Hoo-Hoo 
Club has been reorganized and has outlined 
plans tor a series of monthly meetings the 
coming winter. Crosby H. Shevlin, sales man- 
ager of the Shevlin-Hixon Co., has been named 
president. 

It is planned to have at each meeting a 
speaker of note who will discuss some impor- 
tant phase of the lum- 
| ber industry. Among 
| those expected to speak 
at future meetings are 
| E. T. Allen, of the 
Western Forestry & 
Conservation Associa- 
tion, on “Timber Taxa- 





——— | 








C. H. SHEVLIN, 
Bend, Ore.; 
President Hoo-Hoo 
Club. 





tion”: De. E..EB.. He 
bert, wood technologist 
of the forestry depart- 
ment of the University 
of Idaho, on “Decay 


and Durability of 
2 Woods”; N. G. Jacob- 
son, of Portland, on 


“Reforestation”; Albert Hermann, research en- 
gineer for the Western Pine Manufacturers’ 
Association, on “Lumber Substitutes.” 

A. ‘W. Cooper, secretary of the Western Pine 
Manufacturers’ Association, spoke at the open- 
ing meeting of the fall season. He urged bet- 
ter and more intelligent merchandising of lum- 
ber. He outlined the history of lumber manu- 
facturing and° showed that until recently the 
sales department had been largely incidental. 

Standing committees of the Bend Hoo-Hoo 
Club are as follows: Resolutions, Crosby H. 
Shevlin, H. E. Allen, Paul Hosmer and J. H 
Meister: publicity, Frank A. Prince, Henry N. 
Fowler, Robert W. Sawyer: taxation, R. D. 
Moore, H. E. Allen and A. A. Anderson ; for- 
estry, N. G. Jacobson, S. A. Blakely, R. L. 
Fromme end J. H. Meister; speakers, Crosby 
H. Shevlin; local building, F. T. Fairchild; K 
B. Weil, E. P. Brosterhous and Norman Boles: 
membership, George Gove, S. R. Brown and J 
H. Meister; attendance, Paul Hosmer and Ben 
Hamilton: program, W. J. Coleman, R. L. 
Fromme, Bill Hostetler and J. M. Herbert 


Future of Seattle Hoo-Hoo Club 


Se,ttLe, WasuH., Oct. 1—Members of the 
Hoo-Hoo Club of Seattle, which at the peak 
of its activity had a membership of about 250, 
were more or less surprised this week to receive 
a letter from club headquarters to the effect 
that there was a possibility of the organiza 
tion being disbanded. The notification follows: 

At a meeting of the directors of the Hoo-Hoo Clu 
held Wednesday, Sept. 28, it was decided, owing? 


apparent lack of interest and support, and also t 
the fact that the present membership seemed insuffi 
cient to warrant, that therefore all further activit) 


of the Hoo-Hoo Club be indefinitely suspended, tha 
no further expense be 
dues be 

There 


incurred and that no further 
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having heen no election held, the preset! 


| 2 


f° om 


all 


the 
TI 
in 

en 
cla 
bet 
He 
the 
re] 
lik 
H¢ 
ors 
tor 
for 
we 
me 
ore 
dot 
kin 
to | 
its 

ble 


city 


acc 
bus 
the 
ing 


tha 


ot 

wil 
the 
met 


\ 
wor 
Me 
the 
The 
Sta 
and 

A 
rep 
W isi 
rep 
cap 
able 
vea: 
jun 


C 
ber: 
day 
ton, 
tool 
of ; 
Gol 
mer 
win 
V 
ber 
for 
The 
Co., 
pres 
The 
Grif 
and 
Clu 
Cor 
the 
f 
De( 
lian 
by 
Lur 
of 1 
hoo! 


T 


-Hoo 
tlined 
s the 
man- 
iamed 


ing a 
mpor- 
lum- 
.mong 
speak 
¥S are 
f the 
ry « 
$sOcia- 


Taxa- 





IN, 


Hoo 


*. Hu- 
10logist 
depart- 
iversity 
“Decay 
YY of 
Jacob- 
nd, on 
irch en- 
cturers’ 


‘rn Pine 
le open- 
ged bet- 
of lum- 
r manu- 
ntly the 
ental. 

[oo-Hoo 
osby H 
id J. H 
lenry N. 
; Rk. Bi 
on ; for- 
y RL 
, Crosby 
shild: K 
in Boles: 
vn and J 
and Ben 
s ho 


rbert 


Club 


rs oO} the 
the peak 
about 250, 
to receive 
the effect 
organiza 
n follows 
o-Hoo Clul 
i, owing? 
ind also t 
med insuffi 
her activity 
vended, that 
no further 


the reset! 


OcToBER 8, 1927 


——— 


AMERICAN LUMBERMAN 71 





and directors wi'l continue in office 
shall have been accomplished. 


officers 
disposit on 


until final 


There have been two meetings of the officers 


and directors recently, at the Seattle Yacht 
Club. at which it is understood the affairs of 
the club have been thoroughly canvassed. 
There is some sentiment among the officers 


in favor of a lumbermen’s club without refer- 
ence to the Hoo-Hoo organization, which they 
claim has had the effect of keeping out lum- 
bermen who do not care to affiliate with Hoo- 
Hoo. On the other hand, there are members of 
the Hoo-Hoo Club who insist that such a 
representation is merely an alibi, since it is 
likely that lumbermen who will not join the 
Hoo-Hoo Club would not join any similar 
organization. It is understood that the direc- 
tors have a subcommittee working on a plan 
for a new club, and in the course of a few 
weeks will submit a questionnaire to lumber- 
men, whether members of Hoo-Hoo or not, in 
order to sound out sentiment. There is no 
doubt that lumbermen generally feel that some 
kind of an organization is necessary in order 
to promote good will and companionship among 
its members, and that on. occasions when nota- 
ble visitors or groups of visitors are in the 
city it would be extremely useful. 

Members of the Hoo-Hoo Club who are 
accustomed to travel widely in reaching their 
business connections are strongly in favor of 
the club, which they say gives them a stand- 
ing among Hoo-Hoo Club members elsewhere 
that nothing else could do. 

When the directors of the 
of Seattle broadcast their questionnaire, 
will very likely receive divergent, but 
theless illuminating, views from local 
men respecting this important question. 


OUTINGS 


Hardwood Ball Teams Champions 

MempuHis, TENN., Oct: 3.—The Bruce 
wood Fooring baseball team Sunday won the 
Memphis Associated Amateurs’ championship 
the biggest amateur baseball event in Memphis. 
The team will play Nashville, Tenn., for the 
State title, starting in Nashville, Oct. 8 and 9, 
and the following week here. 

Another entrant in amateur baseball circles 
representing the city’s hardwood industry like- 
wise won a championship, this being the team 
representing the Turner-Farber-Love Co., which 
captured its second flag and has the remark- 
able record of but two defeats in the two 
vears it has been a member of the fastest 
junior league in the city. 

°R@ RBBB aZaEBE 


Cincinnati Golfers in Annual 


CINCINNATI, Orta, Oct. 5.—Cincinnati lum- 
hermen held the golf event of the year yester- 
day at the Ft. Mitchell Country Club, Coving- 
ton, Ky., when their annual golf tournament 
took place. On the same day the annual election 
2 the officers of the Cincinnati Lumbermen’s 
Golf Club was held and following the tourna- 
ment the cups and prizes were presented to the 
winners. 


V. P. Kirkpatrick, of the Kirkpatrick Lum- 


Hoo-} loo Club 
they 

never- 
lumber- 














Hard- 


ber Co., was the winner of the championship 
for the season on the low gross score with 
Thomas B. Thames, of the Thames Lumber 
Co., as runner up. Mr. Kirkpatrick was also 


presented with the Mowbray-Robinson trophy. 
The president’s trophy, donated by J. Clyde 

Griffith, retiring president of the association 
and president of the Cincinnati Lumbermen’s 
Club, was presented to W. C. Smith, and L. C. 
a was awarded the trophy presented by 
the First National Bank of Covington. 

The morning handicap was won by E. W. 
DeCamp, and the afternoon handicap by Wil- 
liam R. Bass. The consolation prize was won 
by A. Earl Hart, of the Leland G. Banning 
Lumber Co., while Herbert Bauman, president 
of the Herbert Bauman Lumber Co., won the 
booby prize. 


The annpal dinner. followed: the 


tournament - 


during which the presentations of prizes were 
made. The newly elected officers of the Cin- 
cinnati Lumbermen’s Golf Association are: 


President—A. H. Cordes, of the Cordes Lumber Co. 


Vice president—Thomas B. Thames. 
Treasurer—Dave Willey, of the Willey Lumber Co. 
Secretary—E. W. DeCamp. 


Directors: The officers and W. C. Barlett, W. H. 
Hopkins and Kenneth F. Williams. 


Four Thousand at Picnic 


Benn, Ore., Oct. 1—Four thousand persons 
attended the eighth annual Shevlin-Hixon Co. 
employees’ picnic held this year at Benham 
Falls. The company served ice cream, water- 
melon and coffee to employees, their families 
and friends. A logging train with twenty-two 
cars fitted up for passengers carried the picnic 
guests from Bend to the picnic grounds, while 
a second train brought those coming from the 
camps. In addition a great number went to 
the grounds in automobiles. 

For the second successive year the mill team 
won the tug-of-war from the woods team. 
C. L. Isted, general manager of the Shevlin- 
Hixon Co., was referee and held the watch 
during the struggle. 


St. Louisans Play Golf 


St. Louis, Mo., Oct. 4—P. J. Lawrence, St. 
Louis representative of the Louisiana Red 
Cypress Co., was elected president of the St. 
Louis Lumbermen’s Golf Association, which 
held its annual election last Friday, following 
the association’s eleventh annual golf tourna- 
ment at Midland Valley Country Club. H. H. 
3eckmann, of the J. K. Gruner Co., was elected 
vice president, and A. F. Gehner, of the Chi- 
cago Lumber & Coal Co., secretary and treas- 


urer. Other officers elected follow: 
Board of governors—W. J. Yardley, James Milne 
and Earl Hibbs, St. Louis; Frank Dooley, Memphis; 


John Simpson, Paris, Ill, and Fred Burnaby, Chi- 


cago. 
Arrangement committee—P. J. 
G. P. Shean, C. H. 
Entertainment 
man; C. P. 


kK. E. Eversull, manager of the 
men’s Traffic Bureau, acted as toastmaster at 
the association’s annual dinner. Forty-five 
lumbermen and their guests played golf. 


Lawrence. chairman; 
Gruner and H. J. Beckmann. 
Edwards, 


and D. B. 


committee—B,  F. 
Jennings, J. K. Gruner 


chair- 
Haven. 


Lumber- 


Trophy Proves Unexpected Windfall 


SeattLe, Wasu., Oct. 1.—From Roland C. 
Williams, president Williams Fir Finish Co., it 
is learned that the Lowrie cup, first prize at 
the retailers’ tournament during the National 
convention in Tacoma last August, has proved 
to be an unexpected windfall to the Vandalia 
(I1l.) Golf Club. The trophy was won by 
H. H. Sonnemann, general manager of C. G. 
Sonnemann & Son, who turned in a card of 
86 low gross. Mr. Sonnemann writes as fol- 
lows to Mr. Williams: 

I expressed the cup home and it arrived long be- 
fore we did, so was unpacked at our office—and 
some member of our golf club conceived the idea ci 
taking it to the club, placing it on display, but charg- 
ing a fee for seeing it. The club was short of funds, 
and it proved to be a great nelp in a financial way. 


When we arrived nearly all the community had pai:l 
their good money and business was getting rather 
poor. We happened out one Sunday morning just 
as a farmer and twenty of his neighbors’ children 


were entering the grounds. Mr. Farmer asked what 
we would charge him and his family to see said cup. 
I asked if that was his family and he replied it was: 
so I told him the charge would be nothing—that it 
was as much of a pleasure for me to see his family 
as it was for his family to see the cup. 

Mr. Sonneman adds that in the near future he ex- 
pects to buy some fir finish—‘since the 
start with fir the further advanced we 
the future.” 


sooner we 
will be for 


CoNSIDERABLY improved economic conditions 
over those of last year on thirteen Federal 
reclamation projects recently visited have 
been reported by the Department of the 
Interior. 





for Good Lumber 


call Virginia 0200 


Guaranteed according to 
Ass’n rules, with satisfac- 
tion to you and your cus- 
tomer, or moneyback. Over- 
night delivery within 100 
miles on orders wired or 
phoned our expense before 
noon Over a million ft.of 
limber and flooring car- ° 
riedin Bartholomew’s new 
steam heated warehouse 
to supply you quickly. Earl Bartholomew 


LOOK THESE ITEMS OVER:— 





OAK AND MAPLE FLOORING — carloads from mill, 
quick local shipments from Chicago. 
TENN. ROUGH CEDAR BOARDS--A.D. cr K.D. 


Rough or dressed. 
AROMATIC RED CEDAR LININGS — Kiln dried, 
packed in heavy cartons, free. 

KILN DRIED PHILLIPINE MAHOGANY - 
long lengths, all thicknesses, at low prices. 
KILN DRIED SOUTHERN HARDWOODS — Ash, 

gum, poplar, etc. 


Flooring shipped direct from mill, or locally from Chicago, 
Any quantity, delivered anywhere. Wire our expense 
for prices. 


Rough, 





New Address 3403 West 48th Place, Chicago. Phone Virgima 0200 
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SANE 


Labor and Money 


| Qraavohties enable 
GVO VANSERESHHO Ne 
BEY DAME weNeEES 


SOUTHERN COUPON C0. = “ 
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O TIMBER ESTIMATORS O 








JAMES W. SEWALL 


Consulting Forester 


Old Town, tos Maine 








Jasper Lemieux 


TIMBER } rederick Lemieux 
ESTIMATORS _F.H.vay 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028- - Whitney Bank Site. - NEW ORLEANS 


one Main 2479 








Logging Ralph C Bryant 


Have you a problem to solve in logging, log 

transportation or harvesting tan rk | 

turpentine economically? a ednd will 

tell you how. An invaluable reference book 

- or log ng epee timber owners, 
lo 


en a 1 So. Dearborn St. 
iain Lumberman “* Ghicage. 1. 
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Wood Construction Stands Test 


(Concluded from page 43) 
people and help to increase the business activity 
in St. Louis territory. 

The Huttig plant was in the edge of the 
storm and suffered some damage but not 
enough to interfere with the operation of the 
plant, which is running to capacity and is busily 
engaged in supplying rush orders for repairs 
made necessary by the storm. 


Tornado Shows Up Construction Faults 


In line with its policy of boosting good con- 
struction, the Southern Pine Association sent 
Leo Kraemer, engineer, and Reding Putman, 
from the Chicago office to St. Louis to make 
an investigation of the storm damage and to 
assist local dealers in every way they could in 
connection with plans for rehabilitation work. 
They returned to Chicago the first of the week 
after a rapid but thorough survey of the sit- 
uation, during which they secured hundreds of 
photographs showing actual conditions. The 
situation as they saw it and the lessons drawn 
are covered in a report given to the AMERICAN 
LUMBERMAN, as follows: 

The terrific tornado which swept four and one-halt 
square miles of St. Louis at one o’clock on the after- 


noon of Sept. 29 uncovered construction faults in 
structures built of “permanent” materials that for- 
merly were considered only applicable to frame con 





Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-“’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























CYPRESS 


— We annually produce 40,000,000 feet of 
2) Louisiana Red Cypress 
y Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 






J 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA | 
——s 





Manufacturers 











| Gummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City j 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, IN. 


struction. With the exception of several square blocks 
the entire affected area lies within the second fire zone 
of St. Louis in which no frame construction has 
been permitted for years. Of the thousands of build- 
ings damaged or destroyed less than 100 were of 
frame construction and yet in spite of the general 
belief that “permanent” materials were used, the 
damage suffered is undoubtedly greater than would 
have occurred had the area been of frame construc- 
tion, and certainly the loss of life and the injuries 


Brick house where roof was held up by win- 
dow frames of wood 
reported are all out of proportion to the severity of 
the storm. 
Resilience, a property of wood structures not found 
in any other type of building, was an important fac- 


tor. When a force such as a tornado is brought to 
bear on a well constructed frame building it first 
“gives” before there is any actual failure. With 
structures constructed of so-called ‘“‘permanent ma- 
terials” the building has no resilience or elasticity. 
When a tornado strikes one of these non-resilient 
structures if there is any distortion or movement 


caused, it will be permanent. 

Block after block of homes, stores and apartments 
suffered structural damage that is not at once ap- 
parent but is there, and from present indications will 
run the total loss way beyond the original estimates. 

















Already the local building department has posied 
condemnation notices on 160 buildings that will have 
to be demolished and work has only been begun. 

To the casual observer not more than one-fourth 
of these buildings would appear to have suffered 
serious damage. The construction engineers who are 
supervising the posting of condemnation signs know 
that where a structure made of the so-called “‘per 
manent” building materials has been racked our of 
plumb it is no longer safe. Vibration from any une 
of several sources might cause a wall to fall, anj 
with the so-called “permanent” materials there is no 
warning before the failure takes place. With the 
building of frame construction, a failure is always 
preceded by noises of the wood rupturing before 
actual failure takes place. 

The almost constant rainfall 


since the <torm kas 


The brick succumbed but the wood gable re- 


mained intact 


made the condition of many buildings worse hecause 
the added weight of water soaked walls has greatly 
increased the possibility of collapse. 

Here and there throughout the territory 
frame building 40 or more years old with remarkably 
little damage, and that caused largely by the col 
lapse of heavier structures adjoining. Frame build 
ings built in the days before “permanent” construc 
tion was demanded by the building code, built before 
the era of speculative building, when a contractor gut 
a contract because he was a good builder 


stands 4 


and not 
a cheap one, and because these buildings were built 
right, though weather worn and old, are standing to 
day and are being lived in now while their more 
regal looking companions have their heads bowed t 
the dust, 











Stone church from which fifty women had 








just departed when the storm struck 
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“per: The Slap of a Board difficult feat of juggling by the Illinois coal MISSISSIPP] 
ut of . - . bitin? e ‘ , Fg 
y one | have heard many times many beautiful rimes e's who rr agg PP yt sige 1 
|, ani That some lady has risen to sing; — oo ted Sa ee See 
is no | have heard her let out her most elegant Without discussing the merits, or otherwise, 
h the shout, of what he said, for several minutes after 
ee And her voice was a wonderful thing. reading Young Teddy's speech we had a YELLOW 
But [’m common, I guess, and I freely confess feeling that the days of pussyfooting were NE 
— That I didn’t care much for her style; past. 


For, to me, there’s no sound in the whole 
world around 
Like the slap of a board on the pile. 


J was born ’neath a hill, I was raised near a 
mill, 
In a house that was builded of pine, 
And I never saw bricks until well over six, 
Or cement until well over nine. 
\nd the song that I heard was a board, not 
a bird, 
‘Twas a song that would carry a mile: 
And there isn’t a tune in October, or June. 
Like the slap of a board on the pile. 
But | drifted away, as the kids do today, 
Other dreams, other lands, other men: 
But there’s many a time, when I’m sick of 
some clime, 
That I wish I could hear it again. 
I would like to run down to a little old town, 
\nd to lie in the sun for awhile, 
\nd to hear the rat-tat, not of drums, no, not 
that, 
but the slap of a board on the pile. 


We See b’ the Papers 

There would be more family budgets if there 
were less family budge. 

The River of Doubt seems to have taken the 
place of the good old Jordan. 

If you have no money to invest, then you 
certainly have none to gamble. 

President Coolidge is going to Cuba in 
January, but not for what you think. 





able re- 


> hecause 


3 greatly 


stands 4 If the country must be saved from Tam- 
smatkably @ many Hall, Bill Thompson is willing. 

the col . eat ‘ 
one tell We bought a billion dollars worth of soft 
construc drinks last year, if they had been worth it. 
at beeen Senator Borah can always be depended on 
ractor 8°" to say what he thinks, or at least to say. 

and not : 3 . ° 5 
were tall What's all this talk about trial marriages? 
anding to §™ Any wife will tell you that any marriage is a 
heir more @ trial, 

bowed t 


_ Young Teddy’s speech was like a breath of 
iresh air, And some folks do say that was 
ill it was. 


The full dinnerpail used to be the emblem 






it is still tin, 

_ Tailors say that the black tuxedo is pass- 
ing. Ours passed some time ago, but we are 
still wearing it. 

_ We are so convinced of Mr. Hoover's quali- 
neations for President that we are even more 
convinced that he never will be. 

lf a seat at the Dempsey-Tunney fight was 
worth $40, then a seat at a good football game 
must be worth at least $408. 

As an official song for Wall Street just 
how we suggest “I’m Looking at the World 
Through Rose-Colored Glasses.” 

You needn’t ever expect to get any very 
wise settlement of public questions from a peo- 
ple that reads the comic strips first. Or at all. 
_ The income tax will be cut again next year, 
but, as far as reducing our taxes is concerned, 
it seems about as effectual as cutting the grass. 

What this country needs is for the Govern- 
ment to fix the price of poetry. If the farmers 
are entitled to $2 a bushel for their wheat, we 

lieve the poets are entitled to the same. 

The next act, ladies and gentlemen, will be a 
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ot prosperity. Now it is something else, but : 


You know how a fellah will attach a great 
deal more meaning to what a girl says than it 
could possibly have, after he gets home and 
gets to thinking about it? Well, we are just 
afraid that Oklahoma, which defeated Chi- 
cago 13 to 7 Saturday, will go home and do 
that very thing. 

Well, the National League affair is over, 
and, instead, as we had once hoped, of it being 
the lily-white banner of Chicago, emblematic 
of our municipal politics, it’s the Jolly Roger 
of Pittsburgh at the masthead. But, if we 
couldn’t win ourselves, we don’t know anybody 
we would rather have win than Pittsburgh, 
were it not that it did not immediately re- 
lease the catcher who assaulted Capt. Bancroft. 
Now, next year 


We Didn’t, We Only Tried to; and We 
Never Wrote Anything as Good as This 


Bay City, Micu.—I want to join the multitude 
who will congratulate you as well as themselves on 
the return of your natal day. 

your memory is normal the day should be a 
happy one, for you have made many thousands smile 
and warmed many thousand hearts and put courage 
into many weakening wills 

In a frivolous day you have been a prophet of 
good sense and good morals; you have increased hatred 
of meanness and bigotry; you have rebuked irreverence 





Timbers— Lath 
Yard and Shed Stock 


HARDWOODS 


I . 

OAK ncluding _— 
BEECH POPLAR 
HICKORY 


GILCHRIST-FORDNEY C0. 


LAUREL, MISSISSIPP| 


Manufacturers 





for sacred things, have dared to give God a place in 
His world; you have exalted womanhood and made 
hearts tender to little children. 

You have discovered honest hearts under an ex- 
terior of rough manners. 








You have made trees and rivers and mountains 
and valleys speak noble thoughts. 

You have made friends where none were before. 

You have proved that friendship is a reasonable 
thing as well as a beautiful thing in business. 

To all of which your memory will testify and thus 
give you a joyous birthday, and may they mnt f 
and honors increase is the wish of the old man.—E, T. 


And, on the Other Hand 


New York, N. Y.—For some years I have read 
your squibs and rhymes with a great deal of pleasure. 
Now and then you allow one of your witty jingles to 
find its way into the AMERICAN LUMBERMAN, and I 
have often wondered why more of this class are not 
printed 

A year or so ago I wrote to your paper asking 
why you print so many “uplift’’ poems and so few 
really interesting ones. I received a very courteous 
letter from the editor who said my letter was being 
referred to you for reply, but the reply has never 
reached me. 

The poems you publish are well written but, I am 
sure you'll agree, we don’t want “heart interest” 
given to us all the time. 

You know the Alger books are all right in their 
place, but we like to read something, now and then, 
that hasn’t a moral tacked to it. 


f 








\__ Moss Point 


LONGLEAF Bi 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Howison TenMile Cedar Lake 
S/S 


Daily Capacity 
400,000 Feet 








I am sure that if you print poems in the same 
vein as your comments on your page, you will please 
a great many of your readers. Why not put “Be- 
tween Trains” and “We See B’ the Papers’ to 
verse?—J. G. F 


Old Hearts 
The brave old trees are last to yield y 
Vhen autumn days grow chill. 
The roses leave the windswept hill, 
The daisies quit the field, 
But woodlands wear their verdure still. 


And so it is with age and youth, 
Though youth its strength proclaims. 
It seems it is the youth who lames 

In every fight for truth 
While the old heart forever flames. 


\ 
PINE PLUME LUMBER © 


MONTGOMERY ALA. 


Old men surrender as the trees 
Surrender, not the flow’rs. 
When roses quit the faded bow’er, 
And youth the combat flees, 
Old hearts fight on through losing hours. 


Ine’ Cypress Products 


\ 
Longleaf Rift and Fiat \ 
FLOORING 


Shortleaf Finish 

Band Sawn Stock 
Boards Shiplap 
Dimension Roofers 
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Hardwoods 
Plain and Quartered 


OAK U- ‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 








TIMBERS — PLANKING 
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MADE (MR) RIGHT 
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OAK FLOORING 


| The 
Mowbray & Robinson 


Lumber Company 
| - CINCINNATI, OHIO 























Maple, Birch, Beech 


FLOORING 


Made (rom Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plan‘: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























Yellow Pine 


‘Timbers, Lumber 
Lath and Shingles 


For our high grace dressed stock — 
“Ask the Wholesaler’”’ 


| The Alger-Sullivan Lumber Co. 
__ CENTURY, FLORIDA —__ 

















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 



















i; COMPANY 


SD) 


Manufacturers 


Short Leaf Pine and Hardwoods 


























Mississippi Flood Control Problem 


The flood control committee of the Chamber 
of Commerce of the United States on Monday 
called upon Secretary of War Davis to tell 
him of its recent visit to the flooded areas of 
Arkansas, Louisiana and Mississippi. Members 
of the committee told Mr. Davis it is not their 
purpose to attempt to formulate any plan for 
flood control, leaving that to the engineers and 
others who are now studying the question with 
a view to bringing forward a comprehensive 
plan. The committee is dealing only with 
fundamentals, hoping it can offer some sug- 
gestions dealing with general policies which 
should be kept in view in the approach to the 
flood control problems. 

Mr. Davis was told that the committee mem- 
bers were impressed in their contact with bust- 
ness men and others in the flooded areas that 
the people of the three States have reached 
the end of their resources in levee construc- 
tion and other measures of flood control. The 
United States Government, the committee be- 
lieves, should now take over Mississippi flood 
control, giving a central direction to the prob- 
lem and itself taking the financial burden off 
the States affected. 

With reference to carrying out the work 
of flood control, once Congress authorizes it 
and appropriates the money, the committee has 
no specific suggestions, except that its gen- 
eral thought is that the effort must be ac- 
complished in the most effective and efficient 
wav possible. 

The committee is strongly of the opinion that 
Mississippi flood control is so important in 
itself that it should be considered by Congress 
entirely as a separate and distinct legislative 
measures, in no way associated with any other 
project however meritorious. The committee 
expressed the hone that the legislation would 
he kept on a high plane, with partisan politics 
completely eliminated. 


Genera! Level of Farm Prices 


The Department of Agriculture announces 
that the general level of farm prices ad- 


vanced during the last month from 132 per- 
cent of the pre-war level on Aug. 15 to 140 
percent on Sept. 5, an advance of 8 points. 
This is the largest gain in a single month since 
May, 1919. At 140 the index is six points 
above September a year ago and is at the 
highest point since April, 1926. The rise was 
due to the advance in cotton and cottonseed, 
barley, rye, hay, hogs. beef cattle, veal calves, 
eggs and butter, the biggest factors influencing 
the advance being cotton and cottonseed, dairy 
products and poultry products. 


To Head Northeastern Forest Station 

Promotion of Dr. John = Soyce, chief of 
the Portland (Oregon) office of forest path- 
oloty, bureau of plant industry, to the direc- 
torsh'p of the Northeastern Forest Experiment 
Station has just been announced by Secretary 
of Agriculture Jardine. 

S'nce its establishment by the Department of 
\gricu!ture in 1923 with headquarters at Am- 
hers‘ Mass., the Northeastern station has been 
in charge of S. T. Dana, who has resigned 
to become dean of the new Michigan School 
of Forestry and Conservation at Ann Arbor. 
It is expected that Dr. Boyce will remain in 
Portland until early in 1928 in order to com- 
plete some important research projects on 
which he is now engaged. In the meantime, 
M. Westveld, associate silviculturist at the 
Northeastern station, will be acting director 
and have charge of all work under way. 

The permanent technical staff over which 
the new director will have supervision is en- 
gaged in the study of forest problems of the 
New England States and New York. Special 





attention is being given at present to the prob- 
lems involved in growing crops of pulpwood 
on the cut-over forest lands of the Northeast. 
Statistical studies of forest fires and of forest 
fire weather and fuel relationships also are 
under way. These studies are being carried 
on with the assistance of many cooperating 
agencies, among which are the forestry de- 
partments of the several States, the weather 
bureau, forestry schools and agricultural col- 
leges, and lumbermen’s associations. In addi- 
tion studies of tree diseases and insect pests 
in‘ur‘ous to the forest are being conducted by 
the bureaus of plant industry and entomology 
in close cooperation with the station. 


Se eaeeaeaeeaeeaae: 


Fire Prevention Week 
Emphasizine the seriousness of 1 
on American farms, Secretary of Agriculture 
Jardine has seconded President Coolidge’s proc- 
lamation designating the week of Oct. 9 to 
15 as Fire Prevention Week, and urged the 
farmers of the country to give attention to fir 
prevention not only for the single week but 
throughout the entire year. Mr. Jardine 
pointed out that last year fires on farms and 
in rural communities took a toll of approxi- 
mately 3,500 lives and damaged or destroyed 
property to a value estimated at $150,000.000, 
The losses, however, were even more serious 
than the figures indicate, because, in addition 
to the loss of life and property, food supplies 
were spoiled or lost, gainful production opera- 
tions were curtailed and even suspended, fami- 
lies were rendered homeless and potential man- 


] 


LOSSES 


ufactured products of increased value were 
lost. Mr. Jardine states that such waste is 
essentially needless and could he prevented 
to a very large extent by the elimination of 


carelessness and the adoption of effective end 
recommended equipment and methods which 
have been proved effective. He asks for the 
unstinted and continuous coOperation of every 
farmer in putting forth every effort toward 
reducing the national fire waste. “Only '\ 
such cooperation can this needless loss of life 
and national wealth and resources be d 
creased,” he says. 


Naticnal Census cf Distrib:tion 


A national census of distribution, which wt! 
serve as a barometer of consumption and ; 
guide for production, will be the outstanding 
project in the field of distribution to he 
sidered at the meeting of the directors and 
national councilors of the Chamber of Com- 
merce of the United States to be held at 
West Baden Springs, Ind., October 15 to 1 

Secretary of Commerce Hoover has _ pro- 
posed that the first national census of this kind 
he taken in 1930. What steps can he taken 
by business in relation to the project and t 
assist in the gathering of information which 
will be most effective in preventing the g!utting 
of markets and the consequent demoralizing 
business slump will be discussed from th 
viewpoint of business as a whole and of many 
individual industries which will be represente’ 
at the meeting. 

The idea of a national distribution 
was formulated at a meeting of the National 
Distribution Conference called by the nationa 
chamber two years ago. Subsequently 2 spe 
cial committee on the collection of business 
figures, of which Owen D. Young was chair 
man, was organized to codperate with the De 
partment of Commerce and other Government 
agencies. As a result of this joint e‘fort & 
perimental censuses of distribution were take! 
in eleven typical metropolitan areas ™ 
different sections of the country—lJaltimort 
Atlanta, Chicago, Denver, Fargo, Kansas UY 
Providence, San Francisco, Seattle, Springfield. 
Ill., and Syracuse. The census of the Balt 
more district has heen completed and the com 


con- 


census 
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gilation of returns for other areas is now in young trees against fires. Repeated fires de- 









progress, affording for the first time a com- stroy the small trees and_ retard the 
arative basis for ascertaining the rate of growth of trees not killed. ; Millions of 
jow of commodities from producer to con- acres have been made barren of tree growth 
qmer and determining production requirements and the productivity of a vast acreage has 
and sales quotas. heen decreased by annually recurring fires in 





the southern pine region. The destruction of 
Forest Fire Data for Southern States ¥°U"% seedlings by fire and the consequent 

failure to grow another crop of timber on cut- 
over land is a serious economic loss, especially 
since many of the millions of acres of cut- 
over land in the pine region can not, under 


HUDSON 
OAK 


net \ total of 56,643 forest hres broke out in 
‘est WE the nine southern States comprising the main 
are guthern pine region during the calendar year 
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Master — 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 





Exclusive Putty Makers for Forty Years 














_ 3 40 No. Ashland Ave., 











Established 1847 
Foreign Forwarders, 


C. B. Richard & Co. no cecmn 


29 Broadway, NEW YORK 3 [ustoms Brokers. We 

Ocean Freight snd discount rafts 

Brokers for exports & imports 
Special department handling export lumber shipments | 











WARREN AXE & TOOL CO. 


WARREN, PA. 
GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 300Axes 4 Tools 


Co PACIFIC COAST Co 


Were awarded highest 
honors: Panama >: Pacific 
International Exposition 





Well financed 


lumber operations 


are in a position to stand the 
and downs of market conditions. 


ups 


If your financing plan is not func- 
tioning satisfactorily, perhaps we can 
refinance you on a sound and flexible 
plan. Now when 
the time to act. 


money is easy is 


Submit your financing problem to us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND 
307 STARK 


SAN FRANCISCO 
CROCKER-FIRST NAT. BK. BOG. 


LOS ANGELES 
BARTLETT BLOG. 








OUR SPECIALTY 
Mixed Car Loadings 


XO White Pine 
Sugar Pine 
Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MALLS SALES OFFICE — YARDS 








OAKLAND, CALIFORNIA 





Cady Plants Show Activity 


FLAGSTAFF, Ariz., Oct. 4—T. G. Hawkins, 
of McNary, vice president in charge of pro- 


duction of the Cady Lumber Corporation, was 


in Flagstaff Tuesday, accompanied by Thomas 
McLaren, of New York City, who is interested 
in the company, and is looking over the prop- 
erties. At the McNary and Flagstaff plants 
the cut is now about 11,000,000 feet a month, 
and Mr. Hawkins notes a gradual recovery 
from the usual summer market depression. 
Eight miles is now graded of the eighteen 
miles required to connect the Standard mill 
with the railroad at Snowflake, and a force of 
75 men is pushing the new line to completion. 
A new V-60 Yates-American vertical band re- 
saw is being installed in the box factory at 
Flagstaff. Box shook are transported to the 
new warehouse, 50x100 feet in size, by con- 
veyor, with automatic switch at destination. 
Mr. Hawkins expects to move to Albuquerque, 
N. M., in a few weeks, to join Mr. McNary, 
Mr. Hood, Mr. Howell, and other members in 
the general offices in the Occidental Building, 
the distinctive architecture of which is per- 
haps the most picturesque in the Southwest. He 
has the good news that James G. McNary, 
president of the corporation, who has had such 


a tedious siege in the hospital at Albuquerque, 


is now able to sit up. 


How To Use Technical Facts 


MINNEAPOLIS, Minn., Oct. 4.—“How Sales- 
men Can Use Technical Facts to Sell Lumber” 
is the subject to be considered Oct. 11, by 
Twin City lumbermen, who have been invited 
by West Coast Lumber Bureau representatives 
to attend a luncheon. Emanuel Fritz, wood 
technologist of the College of Forestry, Uni- 
versity of California, now on sabbatical leave 
and on the bureau staff, is to be the speaker 
at this informative gathering. 

Don Critchfield, of the retail department of 
the bureau, is to talk briefly and illustrate his 
talk with charts and graphs. This information 
is intended to aid lumbermen to put over their 
sales arguments. 


Reports of Nearly 1,000 Yards 


Reports of 497 retail yards in the ninth Fed- 
eral Reserve district—Montana, the Dakotas, 
Minnesota and northern Wisconsin—showed 
that August sales of lumber, measured in board 
feet, exceeded those of August last year by 
7 percent, and exceeded those of July this year 
by the same percentage. Sales of all materials, 
measured in dollars, were reported by 504 
yards to be 7 percent larger this August than 
in August of last year, and 14 percent larger 
than sales in July this year. Stocks of 472 
yards on Sept. 1 were 3 percent larger than 
those on hand the same date last year, but 1 
percent less than Aug. 1 stocks. Owing to 
delays in harvesting, August collections this 
year (321 yards reporting) were 11 percent less 
than those for August of last year, but 1 per- 
cent larger than July of this year. Sept. 1 
outstandings (504 yards reporting) were 12 
percent larger than those of Sept. 1 last year, 
and 6 percent larger than on July 1 this year. 

Reports from about two hundred yards in the 
tenth Federal Reserve district—Nebraska, Kan- 
sas, Wyoming, Colorado and northern New 
Mexico—showed that August sales, measured 
in board feet, were 25.9 percent less than in 
August of last year, but 16.1 percent larger 
than the July total. Sales of all materials, 
measured in dollars, were 11.8 percent less than 
those for August of last year, but 18.9 percent 
larger than July. Stocks on hand Sept. 1 
were 2.3 percent less than on Sept. 1 of last 
year, but 2.2 percent larger than were held on 
Aug. 1 of this year. Though August collec- 
tions were 19.5 percent less than those in Au- 








gust of last year, the Sept. 1 outstandings this 
year were 19.1 percent less than on Sept. 1 
last year. 


August collections were 8.5 percent 





ee 


less than those for July this year, and out. 
standings Sept. 1 were 3.6 percent larger thay 
on Aug. 1. 

Reports from 237 yards in the seventh Fed. 
eral Reserve district—Iowa, Wisconsin, Michi. 
gan, Illinois and Indiana—showed that Auguy 
sales were 9.7 percent less than those for Av- 
gust of last year, but 9.5 percent larger than 
the total for July of this year. The ratio of 
accounts outstanding Sept. 1 to total Augus 
sales was 292.4 percent, compared with 2832 
percent for Sept. 1 last year, and 312.1 percent 
for Aug. 1 this year. Few retail yards reported 
any change in the volume of material on hand 


Valuable Charts for Dry Kilns 





Under the title “Moore Facts,” the Moore 
Dry Kiln Co., with headquarters at Jackson. 
ville, Fla., and office at North Portland, Ore, 


has published what is believed to be the mos 
valuable assembly of charts available on lun- 
ber drying. One table or chart is for deter. 
mining the moisture content of wood sample; 
of known original and oven dry weights. An- 
other graph or chart is for determining the 
dewpoint from a given temperature and rela- 
tive humidity. Still another is for determining 
the relative humidity of samples. In addition 
to the charts already mentioned, the sheet on 
which they are printed contains instructions 
for determining the moisture content, that is 
the collection of samples weighing etc. The 
chart also contains illustrations and descrip- 
tions of instruments for recording temperatur: 
and humidity and for controlling these factors 
In addition there are illustrated descriptions of 
equipment used in kiln drying. All of the 
charts are printed on one side of a sheet oj 
heavy paper so that when mounted they are 
convenient for reference. Copies of “Moore 
Facts,” may be obtained on application to the 
Moore Dry Kiln Co. at either of the ad- 
dresses already given. 


Company Changes Headquarters 


HERMANVILLE, Miss., Oct. 3.—Beginning to- 
day, the headquarters and postoffice address oi 
the L. H. Yarbrough Lumber Co. was changed 
from Hazlehurst, Miss., to Hermanville. This 
company recently has installed a mill here to 
cut yellow pine, which makes three sawmill 
now being operated by it. L. H. Yarbrough, of 
Hazlehurst, and A. D. Burdette, of Meridian 
have organized the Hermanville Planing Mill 
Co., which will engage in custom dressing and 
will buy and sell lumber wholesale and retail, 
with headquarters at Hermanville. 


Opens West Virginia Office 


CuHarteston, W. Va., Oct. 3.—The R. E 
Jones Lumber Co., of Philadelphia, has opened 
an office in this city under the supervision of 
Donald Whitcraft. This office will handle 
hardwood lumber and the company has estab 
lished the office here in order to give its cus 
tomers throughout the eastern and central west 
ern territories the best service and _ highest 
quality obtainable in Appalachian hardwoods. 


Establishes Remilling Plant 


BirMINGHAM, ALA., Oct. 3—The E. 8 
Stowers Lumber Co. has established a yard ané 
remilling plant in Birmingham to handle haré- 
woods. The company was organized by W. %. 
Cherry, of the hardwood department of th 
Advance Lumber Co., and E. B. Stowers, © 
the Stowers Lumber & Manufacturing Co. 
Harriman, Tenn. 





A MILE a minute, or 5,280 feet, is the max 
mum speed permissible for running belts, a 
the safest and most economical surface s 
at which to run grinding wheels. 
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New Ventures 


ALABAMA. Birmingham—R. V. 
ing commission lumber business. 

CALIFORNIA. Alhambra—Stephen M. McCal- 
lum, J. R. Hoover and J. N. Rogers have engaged 
jn business at 319 S. Palm St., as M. H. R. Screen 
& Sash Co. 

FLORIDA. Apalachicola—J. 
Co. has begun business. 

GEORGIA. Lagrange—J. R. 
lumber business. 

KENTUCKY. Newport—Max 
retail lumber business. 

MASSACHUSETTS. Boston-—-Gt. Northern Lum- 
ber Co. starting in business at 120 Boylston St. 

Boston—Ocean & Rail Lumber Co. starting In 
business in Old South Bldg. 


Elledge open- 


H. Hodges Lumber 
Néwman opening 


Prather opening 


MINNESOTA. Ebro—Pederson Lumber Co. 
opening retail business. 
MISSISSIPPI. Elliott—E. C. Thompson Lumber 


Co. has started in business. 

MISSOURI. Stotesbury—Stotesbury 
Oil Co. opening business. 

NEW YORK. Springfield Gardens—J. T. Sulli- 
van Lumber Co, recently started a retail business. 

NORTH CAROLINA. Walkerton—Fowler Lum- 
ber Co. has started a retail business. 

NORTH DAKOTA. Bismarck—O. E. Anderson 
will open lumber business about Oct. 15. 

OHIO. Cincinnati—Bishop Roofing 
Co, starting in retail business. 

TENNESSEE. Copper Hill—Tocco Lumber Co. 
opening retail business. 

Etowah—J. E. Lewis 
retail lumber business. 

WISCONSIN. Winchester—Michela Co., of Besse- 
mer, Mich., opening a lumber yard here, its fourth 


branch 
Business Changes 


ARKANSAS. Clarksville—Luther King has pur- 
chased a half interest in the W. V. Harris Lumber 
Co., Mr. Harris continuing as manager of the yard. 

CALIFORNIA. National City—Independent Lum- 
ber Co., owned and managed by J. O. Tillery and 
son, has been sold to the Century Lumber & Mill 
Co., of San Diego. 

ILLINOIS. Bushnell—Bayne Mfg. Co. succeeded 
by McDonough Mfg. & Shingle Co. 


Lumber & 


& Lumber 


Lumber Co. starting in 





Eastern firm advertises in the Want Ads 
that it will buy, exchange or sell wood- 
working machinery. The practical business 
man doesn’t wonder how he can do this or 
that; he follows the Want Ads. 





INDIANA. Morgantown—Old Hickory Furniture 
Factory has purchased factory building at Colfax, 
Ind., and will move to that city. Company spe- 
cializes in chairs; work on construction of boiler 
room and dry kiln will be started immediately. 
All new machinery will be installed. 

IOWA. Cedar Rapids—Nagle Lumber Co., of 
Iowa City, has purchased the Gable Lumber Co. 
at 408 S. First St. A. R. Eaton, formerly manager 
of Hawkeye Lumber Co., Iowa City, has taken 
an interest and will be manager; new sheds will 
be constructed. . 
ame. W. Wonders sold to Fullerton Lumber 
‘0. 

MINNESOTA. Bowlus—J. Borgerding & Co. sold 
to Morrison County Lumber Co., of Little Falls. 
Joseph Heim will continue as manager. 

Pierz—Borgerding Lumber Co. sold to H. T. Al- 
s0p who will operate as Pierz Lumber Co., with 
Andrew Faust as manager. 

Prinsburg—McGregor Bros. & Co. 
Thompson Yards (Inc.). 

NEW HAMPSHIRE. Lisbon—Parker Young Co. 
sold to Lisbon Mfg. Co. 


NEW JERSEY. Lakewood—Lumber and _ coal 
business of Ambrose Cox purchased by J. P. Evern- 
ham of Toms River, and will be conducted as 
Newberry Lumber Co. Company has acquired a 
site in Tuckerton, N. J., also. 

NEW YORK. Brooklyn—Bensonhurst Lumber & 
Supply Co. succeeded by West End Lumber Co. 

Jamestown—United Lumber & Supply Corpora- 
tion succeeds Chautauqua Lumber Co. 

NORTH CAROLINA. 





(Inc.) sold to 


Proctor—W. M. Ritter 
Lumber Co. moving to Rainbow Springs. 
OHIO. Canton—Weintraub Lumber Co. has pur- 


chased the stock of lumber and builders’ supplies 


of the Louisville Lumber Co., recently adjudged 
bankrupt. 


OREGON. Estacada—M. Lonsberry has _ suc- 
ceeded to the lumber and building material bust- 
hess of Lonsberry & Perry. 

Eugene—J. H. Dunlop has purchased an interest 
in the Fisher-Soults Lumber Co. and the name has 

en changed to Eugene Transit Kiln Drying & 
Milling Co. 

Eugene—Ww. J. Lichty retires from Lane County 

umber Co. which has incorporated under the 
Same name with capital stock of $5,000. 


PENNSYLVANIA. Bellefonte—Bellefonte Lum- 
r Co. sold to M. L. Claster & Sons. 





TEXAS. Amarillo—Louisiana Lumber & Supply 
Co. succeeded by Builders’ Lumber & Supply Co. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—W. Frank Oliver, who for 
many years has been prominently identified with 
the Oliver Lumber Co. (Ltd.), founded by his 
father, has sold his interests to his brother, J. 
Ormsby Oliver, and formed the W. F. Oliver Co. 
(Ltd.) with office at 1314 Bank of Hamilton Bldg. 
Will handle Canadian hardwoods, specializing in 
birch. 

Watford—Retail lumber business operated by the 
late George Chambers for twenty years and con- 
tinued since his death by his widow, Mrs. Lillian 
Chambers, has been sold to William Williamson. 
George Chambers, ir., who has been associated with 
his mother in the business for two years, has made 
negotiations for the purchase of a retail lumber 
business in Dresden and will take possession Nov. 1. 


New Mills and Equipment 


CALIFORNIA. Burbank—E. Dossen has begun 
erection of $1,000 planing mill at 52 Palm Ave. 

San Francisco—Springfield Cedar Co., 1404 
Franklin St., is building dry kiln at foot of 64th St. 

FLORIDA. Sparks—Improvements planned for 
the sawmill and planing mill owned by W. W. 
Stutts, who recently took over the business, are 
under way. Dry kilns being enlarged and new 
equipment installed. 

MARYLAND. Mt. Airy—Peoples Lumber & Sup- 
ply Co™~will rebuild planing mill and retail plant 
recently burned. 

NORTH CAROLINA. Monroe—W. P. Broom & 
Son are reported to move their planing mill from 
Peachland to this point and will put in sidings 
and construct buildings. 

TEXAS. Victoria—Victoria 


Planing Mill 
ing new building, 60x100 ft. 


erect- 


Incorporations 


ALABAMA. Mobile—Mobile Hardwood 
Co., incorporated. 


CALIFORNIA. Los Angeles—Gold Medal Furni- 
ture Mfg. Co., incorporated; capital, $20,000. 

COLORADO. Fowler—Fowler Lumber & Coal 
Co., incorporated; capital, $50,000. 

Grand Junction—Wallrich Lumber & Supply Co., 
incorporated; capital, $50,000. 

Pueblo—Park Hill Lumber Co., 
capital, $20,000. 

ILLINOIS. Chicago—Normal Sash & Door Co., 
incorporated; capital, $50,000; 427 W. 58th St. 

Chicago—Builders’ Sash & Door Co., incorporated. 

Chicago—Service Sash & Door Co., incorporated; 
capital, $15,000; 231 S. La Salle St., Room 2059. 

KENTUCKY. Elwood—Elwood Lumber Co., in- 
corporated; capital, $1,000. 

MISSOURI. St. Louis—Anchor Material & Sup- 
ply Co., incorporated; capital, $10,000. 

NEW YORK. Brooklyn—Model Woodworking 
Corporation, incorporated; capital, $5,000; Israel 
Bellows, 1356 E. 96th St. 

Brooklyn—Rosenblum Lumber Co., incorporated; 
capital, $10,000; address Louis Rosenblum, 1768 E. 
10th St. 

New York, Manhattan—McConnell Lumber Ter- 
minal Corporation, incorporated; capital, $100,000; 


Flooring 


incorporated; 


lumber, timber, wharves, etc.; address R. S. Mc- 
Connell, 393 7th Ave. 
New York, Manhattan—New York Lumber 


Terminal & Distributing Corporation, incorporated; 
capital, $100,000; address Thos, S. Keveney, 129 E. 
82nd St. 

New York, Manhattan—Columbia Box & Veneer 
Co., incorporated; capital, $10,000; address Armand 
Colucci, 74 Varick St. 

Mount Vernon—Suburban Lumber Co., 
rated; capital, $100,000; 
210 Washington St, 

NORTH CAROLINA. Hillsboro—Hillsboro Mfg. 
Co., incorporated; capital, $20,000; to deal in lum- 
ber and timber; address A. Max Browning. 

Winston-Salem—Morris-Early Co., incorporated; 
capital, $300,000; to manufacture furniture. 

OHIO. Cleveland—Lee Road Lumber & Supply 
Co., incorporated; capital, $20,000; to deal in all 
kinds of lumber: and building supplies. 

Columbus—Capital Novelty Works, incorporated; 


incorpo- 
address John W. Place, 


eapital, $10,000; to manufacture furniture, novel- 
ties and other wood articles. 
Dayton—C. McFarland Co., incorporated; 


capital, $8,000; to manufacture screens and window 
stripping. 

Maple Heights—Maple Heights Home Building 
Co., incorporated; capital, $25,000; to do general 
home building business. 

OREGON. Empire—Empire White Cedar Co., in- 
corporated; capital, $40,000. 

PENNSYLVANIA. Pittsburgh—Butler 
Mills, incorporated; capital, $50,000. 

SOUTH CAROLINA. Cayce—Lexington Lumber 
Co., incorporated; capital, $50,000. 

Rock Hill—King C. Tolles Lumber Co., incorpo- 


Planing 


rated; capital, $12,500; to buy and sell building 
materials of all kinds. 
Springfield—Edisto Hardwood Co., incorporated; 


capital, $25,000. 
TEXAS. Houston—E. E. Stone Lumber Co, in- 
creasing capital from $25,000 to $35,000. 
Houston—Miller-Murdock Lumber Co., 


incorpo- 
rated; capital $18,000; recently purchased lumber 
yard of M. Cordell & Sons, 6923 Harrisburg 
Blvd. 


(Concluded on page 84) 
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West Coast 


HEMLOCK 


2x4 


The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of ' 16’ 


and 18’ stock. 


Pacific States 


Tas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
ames A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 


j : 
j 
i 
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CALIFORNIA 


—=—| Redwood == 


Finish— Siding 


Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 

Write for list and prices today. 
Albion Lumber Co., Aisne ’t.ffornia. 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 

San Di - = 320 Spreckles Bldg. 

Les Angeles Office, 397 Pacific Electric Bldg. 














| Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 








MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 

lands” by Henry Solon Graves tells how. $2.50, 

pare American Lumberman, 431 So. Dear- 
rn St., Chicago, Ill. 
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PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 


wWaenenean 





Sf. 





D. E. Stewart W. J. Walsh Byron Wolfe 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 
Timber Estimating 











References by Permission 


J. C. AINSWORTH, President, United States National 
Bank, Portland, Ore. 
W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore. 
EDWARD C. CROSSETT, ‘President, Crossett-Watzek- 
Gates, Chicago, Il. 
G. * — ey vie President, 
ompany, ortiand, 5 
pany i, Ore. 


Hammond Lumber 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Western Weod Products Co., Builders Building 


Old 
Growth 








ys 
Soft Yellow 


Flooring Finish SPRUCE 
Siding Moulding CEDAR 
Ceiling Thick Clears HEMLOCK 
Factory & Industrial Stock WESTERN 
Try us on your next order. PINE 


SULLIVAN 
LUMBER CO. 
Portland, Oregon 























Surface Measure 


ESTIMATOR 


| Anew publication covering in the most complete 
| manner the whole field of surface measure as ap- 
| plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
nels, doors, sash, blinds, door and window 
rames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (44 x 6%4"’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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News Notes from Am 


Tacoma, Wash. 


Oct. 1.—The question whether or not the Tacoma 
Lumbermen’s Club should support the proposed merger 
of the Great Northern and Northern Pacific railways, 
will be taken up at a meeting in the near future 
and thoroughly discussed. At yesterday’s meeting, 
President J. G. Dickson announced the appointment 
of a special committee to consider the question and 


prepare a recommendation. The committee is com- 
posed of Frost Snyder, chairman, E. W. Demarest, 
Ernest Dolge, Lee L. Doud and Karl B. Kellogg. 
The club's handling of the recent convention of the 
National Retail Lumber Dealers’ Association has 
brought so many letters from appreciative retailers 
that a proposal to have these letters copied, bound 
and distributed among the members of the club was 
discussed. Mr. Dickson, J. J. Dempsey and A. H. 
Landram were named as a committee to work out a 


for providing the entire membership with a 
complete set. No other business was brought up and 
the meeting adjourned early. : 

The State department of public works has set Nov. 
14 as the date for a thorough imvestigation of the 
rdtes on logs charged by the railroads operating within 
the State boundaries. Recent changes in the tariffs 
have been vigorously opposed by the lumber manufac- 
turers and timber owners, who applied to the de- 
partment for a hearing. 

Cargo mills shipping lumber to the Atlantic Coast 
report a softening of the present $14 rate. Steamship 
officials admit the condition, and say it is likely there 
will be a reduction before the end of the year, as the 
tonnage available is now greater than the offerings of 
cargo. 

Cargo shipments of lumber over the Tacoma docks 
last week included the following: From the Baker 
and McCormick terminals and Portacoma piers, 
2:865,000 feet; Defiance Lumber Co., 1,850,000 feet; 
Puget Sound Lumber Co., 600,000 feet; Tidewater 
Mill Co., 2,100,000 feet; Dickman Lumber Co., 1,450,- 
000 feet; St. Paul & Tacoma Lumber Co., 3,800,000 
feet, and Wheeler, Osgood Co., 300,000 feet—a total 
of 12,965,000 feet. Destinations: The Atlantic coast 
took 7,815,000 feet; California, 1,350,000 feet; Aus- 
tralia, 650,000 feet; South Africa, 1,550,000 feet, 
and South America, east coast, 1,600,000 feet. Other 
than lumber: The Atlantic coast took 2,110 doors and. 
1,564 bundles broom handles; Australia took 50 tons 
box shook, 100 tons plywood and 3,500 doors; Europe 
took 23,000 doors; South America, east coast, took 
60 tons plywood. 

Charles M. Ehninger, newly appointed lumber trade 
commissioner for the River Plate region, on Wednes- 
day visited the plants of the St. Paul & Tacoma Lum- 
ber Co. and Wheeler, Osgood Co., and conferred with 
a number of Tacoma’s leading lumber exporters in- 
cluding Maj. Everett G. Griggs, St. Paul & Tacoma 
Lumber Co.; George J. Osgood, Wheeler, Osgood Co.; 
Ralph Shaffer, Shaffer Box Co.; William Rawn, 
American Export Door Corporation, and Hans 
Heidner. 

E. T. Allen, of the research department of the 
Western Forestry & Conservation Association, and his 
assistant, N. G. Jacobson, spent most of this week in 
Tacoma to assist the St. Paul & Tacoma Lumber Co. 
prepare plans for its program of commercial reforesta- 
tion. Mr. Allen and Mr. Jacobson have been working 
with the St. Paul company on these plans for the 
last three years. They have made a thorough inspec- 
tion of the company’s lands, prepared detailed reports 
as to the best methods of reforestation, and are now 
presenting a definite program of management which 
has been accepted by the company. Work on this 
program is to be started in the near future. 

The annual observance of fire prevention week in 
Tacoma from Oct. 9 to 18 includes codperation by 
the schools, civic organizations and business clubs. One 
of the features is a prize contest for the best essays 
on fire prevention, which is expected to stimulate pub- 
lic interest in the week’s program. E. L. Hiberly is 
chairman of the local fire prevention committee. 

The first unit of the new Northwestern Pulp & 
Paper Co.’s plant started this week to make imme- 
diate use of hemlock waste available, and chippings 
will be sold to other pulp mills until the entire plant 
here is ready. 

W. R. Rust, Tacoma capitalist; W. W. Seymour, 
president North Pacific Public Service Corporation 
and timber owner, and Frank T. Beers, manager here 
for the E. I. du Pont de Nemours powder factory. 
have been added to the board of directors of the 
Shaffer Box Co., insuring complete Tacoma control 
of the expanded industry, which is about to construct 
a 50-ton pulp mill to operate in conjunction with the 
box factory. L. A. de Guerre, Wisconsin pulp expert, 
expects to start construction in a few weeks. 


plan 


‘The spar climbing contest put on last week at the 
annual Western Washington Fair at Puyallup resulted 
in a tragedy during the finals last Saturday, when J. 
L. Backovic, of Napavine, was instantly killed when 
he fell 140 feet from the top of his spar to the ground. 
Matt Dillon, of Hoquiam, retained his title as State 
champion log roller by defeating Pearl Stone, of 
Roslyn, after a 27-minute tussle. 

Robert Love, of Tacoma, has purchased the Olympia 
Table & Novelty Work, of Olympia, from Charles 
Bowen. The company will be known as the Love Fur 
niture Co. and will specialize in the manufacture of 
dining-room and _ breakfast-nook sets. 

George S. Long, general manager Weyerhaeuser 
Timber “Co., leaves next Thursday for the East and 
will be absent for about six weeks. 


Los Angeles, Calif. 


-Oct. 1—There is thirteen million to fourteen mil- 
lion. feet of unsold lumber at the docks, and ship- 
ments.’into this harbor for September approximated 
102,500,000 feet. The unsold has a_ considerable 
amount of No, 3 common S4S and sappy clears. 
Dealers agree there is very little desirable material in 
it. Thirty-two ships have been withdrawn from the 
field, and four additional ones have been transferred 
to the intercoastal market. Wholesale prices here are 
holding their.own, and the outlook is considered good. 
The retailers during the week have, had a very active 
market, building having -assumed much larger propor- 
tions than for the previous week. These dealers are 
expecting a very satisfactory business until the holi- 
days, and most of them are buying quite generally. 

Kennett Hudson, of Ardmore, Okla:, head of the 
Hudson-Houston Lumber Co., of that city, and presi- 
dent of the Southwestern Lumbermen’s Association, 
accompanied by Mrs. Hudson, spent the last month in 
California, during which time Los Angeles was their 
headquarters. 

A. J. Haggerty, for five years with the Hammond 
Lumber Co., has resigned, and is now associated with 
his father, J. W. Haggerty, the owner and manager 
of the Haggerty Lumber Co., Los Angeles. e 

A. H. Cuenod, assistant general manager Hammond 
Lumber Co., left today for Galveston, Tex., his old 
home, for a month’s vacation. 


Portland, Ore. 


Oct. 1.—With some of the larger mills on the river 
coming into the open market for logs, the price of 
yellow fir is stiffening, in the face of increased output 
by the resumption of at least two operations that have 
been resting since the Fourth of July shutdown. The 
Nehalem Timber & Logging Co. is now operating five 
sides back of Scappoose, and next week the Hammond 
Lumber Co. and the Robert Barr Logging Co, will re- 
sume operations on the Cowlitz River, dumping the logs 
at Kelso. These camps, too, have been inactive since 
the summer shutdown. That the loggers have the sit- 
uation well in hand is indicated by the firm log prices 
in spite of the rather unsatisfactory returns that saw 
mills receive for their lumber. Loggers are not put- 
ting in more logs than the market can consume. The 
only weak spot in the log market is red cedar, because 
of the light demand for shingles. Hemlock and spruce 
logs are holding firm because of the call from the 
pulp plants in addition to the mill demand. Volume 
of fir business is normal, with a tendency toward a 
firmer feeling. The local demand for building mia- 
terial is keeping up well, with indications of continu 
ing active throughout the rest of the year. 

Construction here of the model English cottage 
after plans furnished by the Trade Extension Bureau 
of the West Coast Lumbermen’s Association is pro- 
gressing, and is being watched with interest by the 
public. The plans for the cottage won the first prize 
in a recent contest. The four leading West Coast 
woods enter in the construction, Douglas fir, hemlock. 
red cedar and spruce, all kiln dried. 

A. W. Cooper, secretary-manager Western Pine 
Manufacturers’ Association, will leave here Oct. 
for Chicago to attend the National Lumber Manufac- 
turers’ Association’s trade extension meeting. Albert 
Hermann, laboratory expert for the association, is also 
going. He will leave earlier, as he plans visiting his 
old home in Davenport, Iowa, and also to spend a day 
or two at the Forest Products Laboratory, Madison. 
Wis., with which he was formerly connected. He will 
also stop over at St. Paul, Minn., to deliver 1 talk 
before the Lumber Study Club. 

New molders and sawmill machinery have just beet 
installed in the small factory of the Acme Coat 
Hanger Co., at Kenton, in North Portland. The firm 
has also a sawmill in operation at Woodlawn, Wash. 
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icas Lumber Centers 


for cutting its alder wood, used exclusively for coat 
hangers. 

The Columbia Furniture & Fixture Co. plant at 
Kenton is building tables and radio cabinets, the lat- 
ter being a new departure. z ‘ 


Spokane, Wash. 


Oct. 1.—The new educational committee of the 
Spokane Hoo-Hoo Club scored a first hit last Monday 
night when at its instigation some twenty members, 
most of them prominent lumbermen, appeared before 
the Spokane school board to find out why steel sash 
had been specified for two new school buildings. H. S. 
Stronach, manager of the frame and sash department 
of the West Coast Lumbermen’s Association, was the 
principal speaker, but talks for the lumbermen were 
also made by Ray Crowley, president of Crowley 
Bros., large sash manufacturers; Henry G. Klopp, 
president of the White Pine Sash Co.; Herman Schu- 
macher, of the Monroe Street Lumber Co., and Mil- 
ton McGoldrick, of the McGoldrick Lumber Co. 
Though Spokane is one of the great sash producing 
centers of the United States, the school board admit- 
ted that it had not given the matter careful censider- 
ation. On the other hand, the lumbermen agreed that 
they had been somewhat to blame for not appearing be- 
fore the board sooner. 

The fourth-quarter meetings of the various timber 
protective associations of northern Idaho were held in 
the assembly room of the Associated Industries on 
Monday and Tuesday of this week, and on Tuesday 
the North Idaho Forestry Association met. These as- 
sociations include the Potlatch, Coeur d’Alene, Clear- 
water, Pende Oreille and Priest Lake. Summer fire 
losses were among the lightest of any fire season of 
which there is a record. 

Charles M. Ehninger, recently appointed lumber trade 
commissioner to South America, was in Spokane yes- 
terday. From here he goes to Cincinnati and will 
sail for South America on Oct. 15. He conferred 
with the leading lumbermen here. 


Milwaukee, Wis. 


Oct. 4.—Eight successive days of rain did anything 
but improve a dull situation in the local lumber mar- 
ket. Besides, construction of small homes in the city 
and its suburbs continues to decrease. The wholesale 
market for softwoeds had been quiet for several days, 
due to the unfavorable weather. There was a little 
more action when the weather became better again. 
Some yards had to push deliveries because they were 
several days behind. But their wholesale takings are 
limited. They are content to ride along and fill-in 
stocks as they need them. 

A report from New London, Wis., states that the 
Hatten Lumber Co., there, will start on its annual cut 
of about 10,000,000 to 12,000,000 feet for its mill at 
New London. One of the jobbers has already started 
to prepare for cutting operations around Freeman’s 
Spur and Choate. The mill has been sawing hemlock 
lately, and, if the weather is favorable, new logs may 
be received in December, in which case the mill would 
be shutdown for only a short time this fall. The com- 
pany has begun to ship out 1,500,000 feet of hemlock 
logs at Pine Lake, which it has sold to paper mills in 
the Fox River Valley. 

E. E. Wallace, wholesale lumberman at Milwaukee, 
and Mrs. Wallace are touring the southwestern part of 
the United States and Mexico. 


Vancouver, B. C. 


-The British Columbia lumber market is 
is Satisfactory condition as at the end of Au- 
gust. Owing to late harvesting, demand from the 
Prairies has not been great. Prices are firm and mill 
stocks are low. What rail shipments there are consist 
chiefly of mixed cars. Shingle demand is steadily 
falling off, and stocks are increasing, but the adver- 
tising campaign for ‘‘Edgwood” shingles, now in full 
Swing, has already shown some results. The export 
market is in very good shape. Japan is showing con- 
siderable activity, and a nice quantity of business is 
seing booked for November shipment. China is be- 
coming more active. Two and a half million Canadian 
tes were placed here for shipment to China last week. 
United Kingdom inquiry is good. There is an inquiry 
mm the market for November/December shipment of 
three cargoes of ties to England for British railways. 
Holland and Germany are buying large quantities of 
clears, The South African market is active. Austra- 
lia is buying considerable lumber for November/De- 
ember shipment. Prices remain steady, but freight 


Oct. 1. 
not in 


rates are a little lower, especially for Japan and the 
United Kingdom. 

It is found that the production of fir logs is up to 
maximum now. Practically all fir camps are running 
full strength, and present indications are that they 
will continue to do so until the end of the year. Stocks 
of logs are’ slightly above normal, but demand contin- 
ues steady and ‘the market for standard logs is firm. 
The cedar log market is still very depressed. ‘lhe 
shingle mills are all running, but complain that vol- 
ume of orders ahead is such that a curtailment will 
probably be necessary, though shingle mills have al- 
ready been idle practically 25 percent of this year. 
However, cedar lumber has been moving somewhat 
faster. The hemlock market has improved somewhat 
since last report. Stocks have increased slightly but 
prices have taken an upward trend. 


Kansas City, Mo. 


Oct. 4.—Lumberman here experienced a dull week, 
with rain and cold weather over almost all the middle 
West. The volume of orders was smailer’ than it had 
been for some -weeks, but in* spite of that there is 
considerable optimism exhibited over prospects for 
future weeks. Prices have been weaker and specials, 
even at attractive concessions, have been hard to move. 
The demand is runhing strong to lower grades, and 
finish items are, in some cases, almost a drug on the 


market. ._Hardwood demand is slack, though some 
of the factories in this section are buying a little 
heavier. There is a fair demand for cypress in the 


country, but very little interest is shown in redwood. 


Duluth, Minn. 


Oct. 3.—Shipments of northern pine were normal 
the last ten days. Any slackening in demand from 
the larger cities is being fully compensated for by that 
from operators of retail yards in country districts. 
The better bookings for medium grades are attributed 
largely to farmers going ahead with deferred improve- 
ments. Mill sales officials said that substantial pay- 
ments had been made to retailers on past due farm 
accounts. Sales departments of interior sawmill com- 
panies reported booking some fair lots of No. 2 and 
better northern pine pattern lumber for shipment to 
middle West steel manufacturers. All prices are firm. 
Sawmill companies at Virginia, Cloquet and Interna- 
tional Falls are operating full time. Woods operators 
over northern Minnesota have been greatly encouraged 
lately by the improved inquiry for ties. 
wood and softwood ties are firm. Shipments of box 
lumber are going out in substantial volume. Box 
manufacturers claim that tangible results have been 
attained through campaigns urging use of light wooden 
in place of paper containers. 

A permit for construction of a logging railroad from 
Cascade Lake twenty-six miles northward to the Cana- 
ian boundary has been denied the Duluth & North- 
eastern Minnesota railroad, operated by the Weyer- 
haeuser interests at Cloquet, by the State department 
at St. Paul, pending a probe as to the damage likely 
to be done to timber on State lands. 


Toronto, Ont. 


Oct. 3.—It was announced recently by Hon. Wil!- 
liam Finlayson, minister of lands and forests for 
Ontario, that an old-established lumber company of 
New Ontario is negotiating with the Department of 
Lands and Forests for consolidation of several allied 
industries in the Sioux Lookout district. Possible 
construction ef the new pulp and paper mills, creation 
of a new company and the rehabilitation of an indus- 
try that has suffered handicaps since the war, are 
involved in the project. The promoters of the new 
concern are Brig.-Gen. Alexander McDougall, of 
Ottawa, and Bernard R. Hepburn, of Picton, Ont. 
The new company is called the Northwest Ontario 
Development Co. (Ltd.). 

John J. Miller, the first inspector for the National 
Hardwood Lumber Association in Ontario, who re- 
signed about six years ago to go into business for 
himself, has been reappointed chief inspector for 
Toronto and district, succeeding J. R. Cadenhead, who 
has resigned. 

The Shevlin-Clarke Co., Fort Frances, Ont., held 
its third annual picnic recently, at Pither’s. Point, 
Ont., leaving in the morning from Fort Frances by 
special train. A full program of sports was carried 
out, and the day was most enjoyable. 

Hubert J. Brooks, who for five years has been 
associated with the Black Rock Lumber Co., Buffalo, 
wholesaler of pine and hardwoods, has started in the 
wholesale business on his own behalf in Toronto, 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kanes Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 


New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 
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Kiln Dried, Well Manu- CASING, 
fectured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 
wr Des. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 








Bruce OAK FLOORING .... 


i - “‘deliv- 

ered” 

THE Best. ei 
list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 


























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 











with office at Room 12 on the mezzanine floor of the 
King Edward Hotel. Mr. Brooks will specialize in all 
lines of softwoods, lath etc. 


Pittsburgh, Pa. 


Oct. 4.—Wholesale lumber dealers report that busi- 
ness continues quite active. In many localities, re- 
tailers report a much more encouraging outlook, and 
most of them expect a good fall business. There has 
been no change in the price situation during the week, 
either in southern pine or the various white pines. 
Southern pine maintains its stronger position, which 
is better than it has been for some time. Hardwoods 
continue fairly active. Dealers complain that they 
can not get Appalachian hardwoods as dry as re- 
quired, so that there can be no surplus of dry stocks. 
There probably will be a shortage of dry material dur- 
ing the winter. The Kendall Lumber Co. reports that 
it is completely sold up on oak plank for the first 
time in its history, this item being more scarce than 
it has been in a long time. Red and sap gum are sell- 
ing well, with prices back to about the normal level. 
The Willson Bros. Co. reports that it is sold up on 
these varieties. Some dealers say the better grades of 
hardwoods are moving nicely, with prices showing 
signs of slight advances, 

O. H. Babcock, of the Babcock Lumber Co., was 
in New York and New England last week, and re- 
ports dealers in those regions more optimistic. 

Ralph C. Angell, of the Babcock-Angell Lumber 
Co., New York, was in the city last week on his way 
back from Seattle and Portland, where he visited the 
branch headquarters of the company. He conferred 
with company officials here. 


Boston, Mass. 


Oct. 4.—Demand for eastern spruce frames has 
improved. They are still selling at $38@39 base. 


Demand for random lengths of spruce is unchanged ~ 


and so are prices. On account of the rather unsatis- 
factory conditions this year, producers are reported 
to be modifying their plans for next winter’s log 
crop. Both red and white cedar shingle prices are 
held steady although demand is quite moderate. Lath 
are quiet but prices are no lower. The eastern market 
for Coast fir transits is weak on account of heavy 
offerings. Oak flooring prices continue to be very 
unsettled. Southern pine flooring is moving slowly 
at easy prices. Demand for hardwoods is moderate 
and quotations keep about steady. Late in September 
there was a decided break in Idaho white pine prices, 
to be followed by similar recessions on Pondosa pine, 
and in local offices this development is stated to have 
made buyers very cautious and restricted business. 
Business in California pines is showing some improve- 
ment, however. September business was well ahead 
of August, and October is expected to be still better. 
Two cargoes of fir and hemlock from British Columbia 
arrived here last week, and one schooner cargo of 
spruce from Nova Scotia. 

James A. Hill has been appointed New England 
representative of the Pickering Lumber Co., Kansas 
City, Mo., and has established headquarters at 39 
Burns Avenue, Quincy, Mass. 

The New England Wood Preserving Co. has been 
made eastern sales agent for J. F. Prettyman & Sons, 
Charleston, S. C. The New England trade is to be 
handled from Boston, and sales in New York, New 
Jersey and eastern Pennsylvania from 350 Madison 
Avenue, New York City. 


New York, N. Y. 


Oct. 3.—Improvement in the lumber market has con- 
tinued during the last week, but all elements of the 
trade agree that the upward trend is very slow. A 
number of wholesalers reported that they were sorely 
disappointed with September business, and those who 
spoke optimistically of the immediate future were the 
exceptions. Retail dealers, especially in the suburbs, 
have been favored with fine weather the last few 
weeks, but nearly all of them say that ‘“‘business is 
nothing to brag about.”’ Fir is being sold much more 
abundantly than any other lumber, and there is much 
more of it on the market, though not enough to cause 
any apprehension. Prices of fir are holding up fairly 
well, the only wood showing weakness being Idaho 
pine. 

The New York Lumber Trade Holding Corporation, 
chartered to buy out or finance lumber yard businesses 
that may encounter financial trouble, has just received 
its certificate of incorporation. The purpose of the 
company is to protect creditors, safeguard against fail- 
ures due to bad management, and avoid disturbances 
in the market that come from forced sales of stocks by 
firms in distress. Directors of the corporation are 
Charles L. Adams, E. L. Barnard, Jacob Bayer, Ralph 
C. Angell, William E. Code, jr.; H. B. Coho, Henry 
J. Eckstein, E. C. Gillespie, Frank A. Niles, Conrad 
N. Pitcher, William C. Reid, T. R. Preston, O. N. 
Shepard, R. W. Storm and B. L. Tim. 

Frederick J. Bruce, of Frederick J. Bruce (Inc.), 





volunteer chairman, has just announced that the lum. 
ber trade will be thoroughly canvassed in the 1927 
Red Cross Roll Call, Mr. Bruce anticipates generous 
support. 

E. L. Rafferty has resigned as traffic manager of 
the Northeastern Retail Lumbermen’s Association, 
after an association of several years. He will open a 
Travel Service Bureau in Rochester. 

William Lucas, who resigned from the Eastern Mill. 
work Bureau to become associated with the Mahlstedt 
Coal & Lumber Co., has returned to take charge of 
the bureau. 


Birmingham, Ala. 


Oct. 3.—Last week most pine manufacturers re. 
ceived sufficient new business to balance their ship. 
ments, but this week sales were a disappointment, 
Price changes have been noted, downward with one 
exception. No. 2 flooring, 1x4-inch, especially in long 
leaf, advanced about two dollars, and sold rather 
freely in the Birmingham market at $21 for straight 
grade and $22.50@23 for dropping grade. It is said 
that a large mill sold twenty-five cars of select No. 2 
common 1x4-inch flat grain flooring at $16, and 
dropping grade at $19. Other items of flooring 
dropped. The 1x3-inch No. 3 common was offered at 
$10@10.50 mill base; No. 2 straight grade, $16; select 
No. 2, $17; droppings No. 2, $18.50@19 base, and 
No. 1 common at $32, a high price, while No. 1 
1x4-inch stuck around $31 base, with No. 1 and C 
going at $33.50, and B&better at $36. The same 
condition exists in 1x6-inch No. 2 common kiln dried 


stocks. No. 3 common stocks are moving in good 
shape. Many calls are received for S2S&CM and end 


matched, and 1x6-inch S4S and end matched, in both 
Nos. 3 and 2,-for sheating. Indications point to in- 
creased demand for center matched. Dimension has 
been losing some ground and 2x4-inch sold as low 
as $17.50, mill, and about dne dollar better for 2x8., 
2x10-, and 2x12-inch. There was little difference in 
price of straight No. 2 common and the regular run 
of No. 2 and better. Car material seems to be dead 
issue with the mills. Local retailers have been busy 
with estimates and deliveries. 


Macon, Ga. 


Oct. 3.—There was no change in the condition of 
the longleaf pine market in southwestern Georgia and 
southeastern Alabama this week. Reports received 
here indicate that the demand has been good, and the 
movement steady. Logging conditions have continued 
satisfactory, due to dry weather. 

While there appears to be a little improvement in 
demand for roofers, it has not been sufficient to cause 
any upward trend in prices. Production has not been 
increased, but accarding to reports from railroads 
there is a heavier movement to the northern markets 
than during previous weeks. 


Norfolk, Va. 


Oct. 3.—It is doubtful whether last week’s sales of 
North Carolina pine will exceed those of the week 
previous. Interest is centered in a few items anda 
number of mills do mot care to sell these further 
ahead at prevailing prices. Thus far there has not 
been apparent any increase in production, although 
September shipments were larger than August. It is 
not believed that buyers are really after lower prices, 
but are buying only for immediate needs. However, 
the mills are not always able to give the service 
wanted, as not much stock is available. The southern 
States should take up a lot of lumber during the 
next six months, for crop returns have been good. 

There has not been very much demand for 4/4 
edge No. 2 and better, band sawn. Good circular 
sawn edge and stock widths mixed are in very good 
demand and bring fair prices. Edge 4/4 No. 3 has 
been rather quiet. Rough No. 2 and better 4/4 stock 
widths, band sawn, have been quiet, but smal! quar 
tities of dressed are moving. Buyers are more it 
terested in good circular sawn stock widths, as the 
price on this is much less. Solid cars of 1x4- and 
6-inch No. 2 and better are still rather popular. No. 
3 4/4 stock widths have not been moving very well. 
The 5/4 and thicker lumber is moving well, but not 
solid cars of 6/4. B&better 4/ miscuts continue if 
good demand and are rather scarce. 

Sales of 4/4 edge No. 1 box, kiln dried rough, have 
been rather light, but demand for kiln or air dried, 
dressed and resawn, has been good. Good air dried 
edge box, rough, seems scarce. Edge 4/4 No. 2 bo 
has been rather quiet. No. 1 4/4 stock box, rough 
and dressed, continues in fair demand, and_ some 
mills have little to offer in kiln dried. Available 4! 
dried is more or less stained. No, 2 4/4 stock ba 
has not been moving very well. The 5/ and 6/4 bos 
both edge and stock widths, remain quiet, with lars 
offerings for quick shipment. Box bark strips. 4/4, 
are rather scarce, and the price is steady. 

A number of planing mills report a_ slight bet 
terment in demand for flooring and other dressed 
items. Prices remain the same, with flooring 4 
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dressed finish having a strong upward tendency. 
Roofers, kiln or air dried, have not been so active. 
Air drying mills have been shipping stock very slowly, 
perhaps due to bad weather. Prices of air dried 
roofers remain unchanged. 


Shreveport, La. 


Oct. 3.—There seems to be a little more pine busi- 
ness coming through. Some line yards have been 
ylacing a good amount of business of late. They have 
struck a lower average price on these bulk purchases 
than they have been able to get for a couple of years. 
Iust a little more pine has been manufactured in the 
last two years than the market has assimilated, and 
the buyers have had the whip-hand. In Texas buying 
centers, prices average about $1.50 less than in markets 
where there is less sales pressure. Weather favors 
manufacturing and logging Conditions are good. It 
would take a third heavier demand to equal the pres- 
ent available pine output. Demand for hardwood con- 
tinues slow. 


Jacksonville, Fla. 


Oct. 3.—There has been no decided improvement 
in demand for any species cut in the Southeast, but 
operators have been able to get their costs down to a 
point where they can at least run their plants without 
feeling that every stick manufactured is costing them 
money. Of course, the profits, if any, are small. The 


industry in the Southeast had permitted methods to 


be rather lax in some departments. When conditions 
demanded that lumber be sold for decidedly less, it 


were present at the marriage of their son, Harold, to 
Miss Frances Burrowes, on Sept. 29, in Portland. 


Laurel, Miss. 


Oct. 3.—Volume of orders for pine yard and shed 
stock has been fairly well sustained. Mill stocks are 
fairly well balanced. There is little cliange in order 
files. Orders are usually shipped promptly. Practi- 
cally no change in prices has occurred. Longleaf spe- 
cial cutting continues in extraordinary demand, at 
very firm prices. There is a fair inquiry for railroad 
construction and car material, which are steady in 
price. In the export market sawn timber is much in 
demand, and $46 to $47, port, for 30 cubic average 
seems the prevailing price. Weather has been ex- 
tremely favorable. 

Charles Green, president Eastman, Gardiner & Co., 
who has been ill in New Orleans, is much improved. 

P. A. Rogers, vice president and general manager 
Eastman, Gardiner & Co., and J. W. Bailey, vice presi- 
dent and manager Eastman-Gardiner Hardwood Co., 
have returned from a business trip of several days to 
Beaumont, Tex. 

Ralph Gilchrist, of Gilchrist-Fordney Co., whose 
home is in Detroit, is the guest of Mr. and Mrs. 
Stewart James. 


Jackson, Miss. 


Oct. 3.—Manufacturers of southern pine report 
business much slower than they had expected for 
this period. Some of the larger operations have re- 
duced their prices on certain items of yard and 
shed stocks, and this de- 
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cline has frightened the re- 
tailer. Quite a number of 
mills in this territory are 
closed down or have cur- 
tailed output. Lumber 
stocks are not excessively 
heavy, and in some _ in- 
stances are broken. For in- 
stance, 2x6-inch, 18-foot in 
No. 2 common is not avail- 
able in large quantities. 
Export business was good 
last week, and thirty cubic 
average sawn timber has 
shown a $2 advance. Kiln 
dried saps are moving just 
a little better. Long leaf 
timber cutting for the in- 
terior remains strong, and 
some schedules calling for 
| large sizes and for quick 


| shipment are bringing a 








Only wood can make such an attractive home—and it can be made 
as fire resistant and as lasting as is practical 


premium over current lists. 
No. 1 dimension is moving 
in very satisfactory volume. 
The price, however, is too 





Was not an easy matter to bring down production 
costs. 

Florida long leaf mills report a fairly good business, 
with an improvement shown in demand from Florida 
yards. The credit situation is still more or less of a 
puzzle, but is not quite as bad as it had been. The 
“fly by night” retailers are gradually being ‘‘weeded” 
out, and with the closing out of some of the larger 
yards, competition is not quite as hard. The demand 
from eastern and middlewestern markets holds up 
fairly well, although prices are very low. There 
seems to be some call for timbers by the railroads and 
large industrials, along with some yard schedules. 


Reports from the shortleaf belt of the Southwest 

show that volume holds up fairly well, but prices are 
not strong. Finish, kiln dried, is moving fairly well, 
at about $35 for 4/4. Roofers manage to hold pretty 
steadily. Roofer prices are good in comparison with 
those of competitive lumber. 
_ Cypress manufacturers have made some concessions 
in their prices and have begun advertising campaigns. 
However, competitive woods have surely. made them- 
selves felt. The mills have plenty of dry stock to offer 
in the most used items. It can not be said that there 
has been a noticeable improvement in business. ‘The 
demand continues for mixed cars of specified lengths 
and widths, although mills have found it necessary to 
put some restrictions on the quantities of longer lengths 
and wider widths. Some effort is being made to move 
the accumulations of 4/4 factory grades, but prices 
ot competitive woods are at such a level that orders 
are not attractive. 

Wm. Petrie, vice president, and Ray Clements, of 
the Gulf Red Cypress Co., have got back to headquar- 
ters after about two weeks of calling on the trade in 
Ohio, New York and the middle Atlantic States. They 
made the trip by motor and report a fair volume of 
cusiness booked. 

, S. Foley, vice president and general manager 
*rooks-Scanlon Corporation, Eastport, Fla., and Mrs 
Foley are spending a few days in Portland, Me., and 


cheap for the mills to make 
any money. No. 2 dimen- 
sion is moving rather slowly, and stocks have piled 
up at the mills. Nos. 2 and 2 shiplap, 8-inch, has 
moved in fair volume. B&better finish is somewhat 
sluggish. Not much change has been noted in the 
lath market. 


Philadelphia, Pa. 


Oct. 3.—The market as a whole was stronger here 
this week, and with building active, the demand for 
lumber and millwork is expected to continue heavy 
for another month at least. The Philadelphia building 
inspectors announced last week that September was 
the best ninth month in the history of the city. 

Western white’ pine was quoted at a new low figure 
this week, due to the drastic cuts made by the mills. 
The new quotations as announced by the wholesalers 
are $5 below the market figures of two weeks ago. The 
cut in price has been welcomed by the wholesalers, 
who are finding business much better. 

Robert L. Hilles, of the Smedley Bros. Co., has 
undergone an operation at the Frankford Hospital in 
Philadelphia. He is getting along nicely. 


Beaumont, Tex. 


Oct. 3.—While the market for pine is very quiet, 
there are a few orders coming from inland points in 
Texas, and scattering orders from Oklahoma, Illinois 
and Missouri. Louisiana is taking some pine to be 
used in the rebuilding work, and there should soon 
be a brisk demand from St. Louis territory. The 
pine mills have recently kept their sales and produc- 
tion just about balanced, so that there has not been 
any fluctuation in prices; yet, from the manufacturers’ 
standpoint the present pine market is an unsatisfactory 
one. <A great many items are being sold below cost 
of production. A few mills, by catering to special 
trade, are getting better results, however. 


(Concluded on page 84) 


Supercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
a a carpenter for the 
jo 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 


Write for samples, 
circulars and prices. 
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WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 















\A CALAMITY 
LikeThis 


She GOSHEN 
Manufacturing Co. 


600 Reynolds Street 
GOSHEN, IND. 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


100s andes" CHICAGO vesstore Sixx 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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| 3-Ply Fir Panels 


We are exclusive sales agents for the 
| Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
Spruce veneer mills on the Pacific 
Coast. See us on 3-ply and 5-ply 
panels. Wholesale carload lots only. 


|GRAM-WILLIS LUMBER CO. 


| 228 N. LaSalle St., CHICAGO, ILL, 
Telephones: Franklin 3485-6 
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Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 

















WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
Phone, Randolph 2000 


Builders Building, - - CHICAGO 
































Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 


Eastern Headquarters: 35So. William St., 
NEW YORK CITY 
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William Eckman, of the Coulter Lumber 
Co., Grand Rapids, Mich., was a Chicago vis- 
itor this week. 


M. M. Mummert, president of the Mum- 
mert Lumber & Tie Co., left this week on ap 
eastern business trip. 


Elmer E. Todd, of White & Todd, promi- 
nent retailers of Aurora, IIll., is in the Aurora 
Hospital for observation. 


T. W. Budde, president of the T. W. Budde 
Lumber Co., St. Louis, Mo., spent a couple 
of days in Chicago this week on business. 


C. W. Hansley, of the C. W. Hansley Lum- 
her Co., Escanaba, Mich., was in Chicago this 
week sizing up the northern hardwood situa- 
tion. 


G. H. Bulgrin, sales manager of the R. Con- 
nor Co., Marshfield, Wis., was in Chicago last 
week calling on the local northern hardwood 
trade. 


C. A. Goodman, secretary-treasurer of the 
Sawyer Goodman Co., Marinette, Wis., was in 
Chicago last week conferring with local head- 
quarters. 


E. M. McClelland, of the Sabine Lumber 
Co., St. Louis, Mo., passed through Chicago 
last week on his return to headquarters after 
an eastern business trip. 


A conference was held Oct. 3 at Chicago 
headquarters between about thirty-five travel- 
ing representatives and executive officers of 
the Edward Hines Lumber Co. 


John J. Manley left Oct. 4 on a visit to the 
hardwood mills of Charles H. Barnaby at 
Bloomington and Greencastle, Ind., which Mr. 
Manley represents in this territory. 


M. Anderson, in charge of the hardwood 
department of the Southern Pine Lumber Co., 
Texarkana, Ark., spent several days in Chicago 
this week calling on the local trade. 


Frank Tozer, of the Tozer Lumber Co., 
Minneapolis, Minn., when in Chicago this week 
reported orders being received in fair volume 
with indications of improvement later this 
month. 


Morris Joseph, president of the Joseph Bros. 
Lumber Co., is making a tour of Europe and 
when last heard from was in Lugano, Switzer- 
land. He expects to be back home along about 
March 1. 


Charles E. Shearer, for several years ad- 
vertising manager for the Industrial Works, 
Bay City, Mich., has resigned, effective Oct. 
20. No announcement has yet been made as 
to his future connection. 


John S. Hurd, of the John S. Hurd Lum- 
ber Co., Memphis, Tenn., passed through 
Chicago this week on his return to headquar- 
ters after attending the funeral of his mother 
in Watkins Glen, N. Y. 

R. C. Winton, spruce sales manager, and 
Jack Winton, of the Winton Lumber Co., 
Minneapolis, Minn., were in Chicago this week 
conferring with A. K. Southworth, local rep- 
resentative for the company. 


C. S. Marshall, secretary and treasurer of 
the Hart, Moore & Marshall Co., Meridian, 
Miss., spent a day in Chicago this week confer- 
ring with the Nat F. Wolfe Lumber Co., with 
a view to getting a line on the local southern 
pine situation. 


F. F. Flanner, president of the Flanner Co.. 
maple flooring manufacturer of Blackwell, 
Wis., was in Chicago this week conferring with 
Shook Bros., representatives in this territory. 
Mr. Flanner reported a fair volume of busi- 
ness in maple flooring. 

Henry S. Mosser and John Hall, both of 
Williamsport, Pa., president and stockholder, 





respectively, of the Panhandle Lumber (Co, 
passed through Chicago this week en route east 
efter a visit to the company’s mills at Spirit 
Lake, Idaho, and Ione, Wash. 


FF. C. Nave, manager of the Roselle Farmers 
Lumber Co., Roselle, Ill., was in Chicago Oct, 
3 calling on some of the local lumber distrib. 
uters. He reported that considerable quantities 
of lumber are moving all the time, but the vol. 


ume is hardly up to expectations. 


C. A. Brand, general manager of the North 
3ranch Flooring Co., plans to leave for Mem- 
phis, Tenn., this week to take part in the 
ninth annual tournament of the Lumbermen’s 
Golf Association of Memphis to be held on 
Oct. 7 over the course of the Colonial Coun- 
try Club. 


Arthur McLean, of the Hugh McLean Hard. 
wood Lumber Co., Little Rock, Ark., spent a 
day in Chicago this week conferring with E, T. 
Bond, local representative. Mr. McLean had 
been on a visit to the Buffalo, N. Y., office of 
the company, and left for Little Rock on 
Wednesday noon. 


E. A. Thornton, president of the E. A. 
Thornton Lumber Co., and W. A. Herbert, of 
W. A. Herbert & Co., made a business trip last 
week to the box factory at Marquette, Mich.., in 
which both are financially interested. Mr. 
Thornton reports that orders for box shook 
are coming in satisfactorily. 


Edward Hines, of Chicago, head of the ex- 
tensive lumber interests bearing his name, ac- 
companied by his son, Ralph, and M. L. Hud 
son, secretary of the Edward Hines Lumber 
Co., left Oct. 5 for Gulfport, Miss. The party 
will drive from that point through the com- 
pany’s yellow pine timber to Lumberton, Miss. 


Ralph H. Burnside, president, Willapa Lum- 
ber Co., Raymond, Wash., was in Chicago this 
week after spending some time in Iowa where 
he has some important retail lumber interests. 
Mr. Burnside was very much impressed with 
the large number of small improvements noted 
on farms in Iowa, such as hog houses, poul- 
trv houses etc., and helieves that the farming 
situation in that State is greatly improved and 
the outlook quite encouraging. While the 
retail lumber business has not quite come up 
to expectations, he believes the outlook is good 
and that the yards will be able to do a nice 
business during the coming fall, and into next 
year. 


Program for Club’s “House Warming” 


Arrangements are completed for the forma 
opening and “house warming” dinner ané 
entertainment to be held on the evening 0 
Oct. 13 at the new quarters of the Lumber 
men’s Club of Chicago in the Builders Build- 
ing, 228 North LaSalle Street. Invitations 
have been mailed from the secretary’s office 
to all branches of the lumber industry, and tt 
is expected that there will be a large and et 
thusiastic audience to listen to the promunefl 
speakers who will address the lumbermen © 
that occasion. Silas H. Strawn, of Chicago 
recently elected president of the American Bar 
Association, and former chairman of the I 
ternational commission representing the gre@ 
powers on extraterritorial jurisdiction in China 
will speak on “Codperation and Codérdinatiot 
in Business.” Eugene M. Stevens, president 
the Illinois Merchants Trust Co., Chicago, wi! 
discuss finance with special reference to Jun 
hermen’s requirements, and Frank G. Wismef 


ee 





A geared locomotive in splendid condi 
tion is offered for sale, with immediate de- 
livery. A chance to save some real money 
without sacrificing either satisfaction oF 
time. Turn to the Want Ads. They offer 
many chances to save real money. 
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of Laurel, Miss., ex-president of the National 
Lumber Manufacturers’ Association and chair- 
man of the association’s advisory tax com- 
mittee, will speak on the corporation income 
tax. William S. Bennet, of Chicago, general 
counsel for the Edward Hines Lumber Co., 
will be toastmaster. 

Dinner will be served in the club’s spacious 
dining room at 6:30 p. m. An interesting and 
profitable evening has been planned. The en- 
tertainment features of the program in charge 
of Harry Joseph, chairman of the entertain- 
ment committee, assisted by Charles Hines and 
Minor I. Botts, will consist of a string or- 
chestra and the College Four in musical nov- 
elties. 


Additions to Trade Extension Staff 


Under the direction of Walter F, Shaw, 
manager of the central division of the National 
trade extension department, with headquarters 
in Chicago, the personnel of that division rap- 
idly is being organized and already work has 
been started on some of the plans for trade 
extension. Mr. Shaw has announced the fol- 
lowing appointments to the staff of the Chicago 
office : 

Building code engineer, with headquarters in 
Indianapolis, Bert J. Westover; industrial spe- 
cialist, C. B. Green, Chicago; construction en- 
gineer, Charles E. Close, Chicago; field worker, 
Mrs. Marion Teal, Grand Rapids, Mich. 

Mr. Westover, who has been holding the im- 
portant office of commissioner of buildings of 
the city of Indianapolis, resigns that office in 
order to join the trade extension staff. He 
graduated from Purdue University as a civil 
engineer in 1910; for three years was associated 
with structural steel fabricators, and one year 
with the Bedford Stone & Construction Co. 
For five years he was engineer of the munici- 
pal building department of Indianapolis and 
also was connected with Stone & Webster, of 
Boston; was in the Cleveland city architect’s 
ofice for four years, and also was employed 
later by the William Dunbar Construction Co. 
This technical and practical knowledge com- 
bined gives him a splendid background for the 
service he is undertaking in behalf of the lum- 
ber industry. 

C. B. Green is a graduate in engineering and 


} forestry from the University of Missouri and 


also from the Yale Forest School. He has had 
extensive experience in building, engineering 
and construction, and had five years’ experi- 
ence in the forest products section of the 
United States Forest Service at San Francisco. 
His work dealt with lumber seasoning, mill 
scale studies, market problems, survey of wood 
using industries, and he also conducted the cen- 
sus of lumber producing industries in three 
western States. After being transferred to the 
Forest Products Laboratory at Madison, he 
devoted himself to research work relating to 
Douglas fir, Idaho white pine and Pondosa 
pine, and later worked with wholesalers, re- 
tailers and consumers in the central and eastern 
States on problems concerning western hemlock 
and larch and the firs. He also has had wide 
practical experience in trade extension work 
with the California redwood industry and is 
familiar with every primary lumber producing 
region in the United States. Mr. Green’s first 
assignment by Mr. Shaw was to make a study 
of the storm damage in St. Louis, especially 
to determine the effects of tornadoes on good 
wood construction. 

Charles E, Close comes to the trade exten- 
sion staff from the Advance Terra Cotta Co., 
ot Chicago. He is a graduate civil engineer of 
the University of Missouri; has had consider- 
able experience supervising bridge construction, 
also as construction superintendent for the 
Sinclair Engineering Co., and has been actively 
employed by engineering firms engaged in 
building residences and industrial structures in 
Chicago. He has a wide acquaintance with 
architects, material dealers, contractors and 
mechanics. Mr. Close already has been assigned 
¥ Mr. Shaw to a study that will be of tre- 
mendous importance to the entire lumber in- 
Ustry in opening up a new market for wood. 


Mrs. Marion Teal, a resident of Grand Rap- 
ids, Mich., will serve the trade extension work 
as a speaker who will be available for parent- 
teachers’ organizations, women’s clubs, Rotary, 
Lions, Kiwanis etc. clubs, retailer groups, stu- 
dents in architectural courses etc. Mrs. Teal 
has been trained in architecture and for several 
years lias devoted much time to the promotion 
of own your home drives. 

Mr. Shaw expects to announce additions to 
his staff within a short time, among these to 
be a practical box man and a farmstead en- 
gineer. 

Mr. Shaw returned the first of the week 
from Washington, where he had been in con- 
sultation with Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, and John M. Gibbs, trade ex- 
extension manager. On Tuesday he went to 
Minneapolis to open the first district office of 
the central division, and on Friday will go to 
Kansas City to arrange for the opening of a 
district office there. It is hoped to have the 
Minneapolis office in full operation by Oct. 20 
and the Kansas City office by Nov. 1. 


Local Hoo-Hoo at Downstate Concat 


Several local members of Hoo-Hoo <at- 
tended a concatenation held at Champaign, III. 
Sept. 29, sponsored by L. P. Arterburn, Vice- 
gerent Snark of the central Illinois district, 
who is connected with the Alexander Lumber 
Co., of Champaign. The affair was preceded 
by a dinner at the Beardsley Hotel, following 
which four kittens had their eyes opened. 
Among the prominent visitors were J. W. Cisar, 


president of the Chicago Hoo-Hoo Club; Tom. 
A. Moore, -Vicegerent Snark for northern, 


Illinois, and Charles L. Schwartz, of Naper- 
ville, Counselor. 





CHICAGO 





Winegar-Gorman 
Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A.J. BARKER H. T. FALL A. J. BOYLES 
Fir, Spruce, Redwood 
Idaho _ 


Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 








LUMBER TRANSPORTATION 








R. G. KEIZER FRED L. LEIDINGER 


INLAND EMPIRE 
LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 758-760 CHICAGO 


Conway Building, 








Freight Loadings Show Decrease 

Wasuincton, D. C., Oct. 5.—Loading of revenue 
freight for the week ended Sept. 24 totaled 1,125,868 
cars, according to reports filed today by the railroads. 
This was a decrease of 49,539 cars compared with the 
corresponding week last year but an increase of 4,843 
cars above the corresponding week in 1925. 

The total for the week of Sept. 24 was a decrease 
of 1,745 cars compared with the preceding week when 
loadings totaled 1,127,613 cars, instead of 1,124,231 
cars as previously announced, the change being due 
to a correction made by one of the railroads in its 
report for last week. 

Miscellaneous freight loading for the week totaled 
447,436 cars, a decrease of 1,474 cars under the corre- 
sponding week last year but 9,064 cars above the same 
week in 1925. 

Loading of merchandise and less than carload lot 
freight totaled 269,007 cars, a decrease of 478 cars 
below the same week last year and 3,739 cars below 
the corresponding week two years ago. 

Coal loading amounted to 184,088 cars. This was a 
decrease of 27,211 cars under the same week last year 
but an increase of 5,752 cars compared with the same 
period two years ago. 

Grain and grain products loading totaled 60,157 cars, 
an increase of 10,708 cars above the same week in 
1926 and 4,869 cars above the same period in 1925. 
In the western districts alone, grain and grain prod- 
ucts loading totaled 45,238 cars, an increase of 12,189 
cars above the same week last year. 

Live stock loading amounted to 32,588 cars, a de- 
crease of 7,185 cars under the same week last year 
and 4,266 cars below the same week in 1925. In the 
western districts alone, live stock loading totaled 24,- 
894 cars, a decrease of 6,570 cars under the same 
week last year. 

_ Forest products loading ‘totaled 69,034 cars, 860 cars 
below the same week last year and 3,032 cars below 
the same week in 1925. 

Ore loading totaled 54,055 cars, 20,208 cars below 
the same week in 1926 and 1,400 cars below the cor- 
responding period two years ago. 

Coke loading amounted to 9,503 cars, a decrease ot 
2,831 cars under the same week in 1926 and 2,405 


cars below the same period in 1925. 


Joutet, ILt., is the center of the wallpaper 
trade of the world. Its factories produce 272,- 
000 miles of wallpaper annually. 


WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





GEO. D. GRIFFITH c. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
ite Sulphur, 


We represent Nicola Pine Mills, Ltd, Merritt, B.C. 
Paul Miller Co., »°%z,is52"=. 


Telephone. Main 0276 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON. 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman **! %;;Desrborn St. 
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Assurance 


Insurance 


Those insuring with 
the Lumber Under- 
writers know that 
they are safe from 
extra assessments for 
excessive losses. 


Write for our limits 
and authorizations 
on your property. 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


OUECR 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


nly 


Oo 
50 Cents 


Postpaid 


Anscteaaliabernas. 


431 So. Dearborn St., CHICAGO 























News Letters 


(Continued from page 81) 


Minneapolis, Minn. 


Oct. 3.—-With the harvest nearing completion and 
railroads handling record grain shipments, the terri- 
tory is cashing in on the large crop. But many 
farmers have been facing indebtedness and can not 
undertake building and repair work which is urgently 
needed. Retail lumbermen are not discouraged with 
the situation, as they know there will be good busi- 
ness late in the fall, and that next spring should 
be one of the best in many years, for the farmers 
have made earnest. inquiry about the cost of new 
construction and repairs. There remains several 
weeks’ farm work to be done this fall. Manufac- 
turers and wholesalers are not as patient as the retailers. 
They are endeavoring to stimulate sales, but find 
buyers of lumber are not disposed to stock up. 

Gus Prestegaard, Minneapolis lumberman, brought 
back from Montana a most encouraging report ot 
conditions there. The lumbermen will share in the 
improved trade in South Dakota following the har- 
vesting of a good crop, according to Thomas Fuller- 
ton, lumerman of Mitchell, S. D., when in the Twin 
Cities in the last few days. 

Business is fair at Duluth and Superior, according 
to James E, Roper, of the Northern Pole & Lumber 
Co., of Duluth, who was in the Twin Cities last 
week. He mentioned California competition on a 
price basis in the lath trade. Northern logs are 
being deflected to the pulp mills, but cedar products 
are moving fairly. 

Retail lumbermen are buying in steady and normal 
volume, according to F. N. Taylor, sales manager 
Virginia & Rainy Lake Co., of Virginia, Minn., who 
was in Minneapolis this week. The company’s two 
mills are operating on a normal basis. Industrial 
trade is light. 

William I. Carpenter, son of the late W. I. Car- 
penter, who had been engaged in the manufacturing 
end of the W. I. Carpenter Lumber Co. at Everett, 
Wash., has been transferred to Minneapolis, to work 
with his brother Glenn. 

At the commercial forestry conference to be con- 
ducted at Chicago Nov. 16 and 17, E. L. Carpenter 
and F, E. Weyerhaeuser, of Minneapolis and St. Paul, 
respectively, are to represent this section of the Unit- 


ed States. 
Warren, Ark. 


Oct. 3.—In the last few weeks, demand for Arkan- 
sas soft pine has fallen off to some extent. The slack- 
ening in demand has not affected prices, which are 
firm. Manufacturers are somewhat disappointed, as 
demand was expected to expand. Demand covers the 
list of items pretty well, except that B&better has not 
sold as readily as common lumber. Floorings have 
moved in moderate amounts only. Finish and finish 
products are selling in small quantities in mixed cars. 
Yard stock, especially No. 2, has been moving in 
fairly satisfactory volume. Piece stuff is quiet. Pro- 
duction this week has been normal. Some mills are 
operating six days a week, others five and one-half 
days, and some only five days. Shipments this week 
have been quite heavy, exceeding production and also 
new business at most plants. Labor is plentiful and 
car supply adequate. Small-mill output continues at 
its recent level. 


Atlanta, Ga. 


Oct. 4.—Favorable weather in the Southwest has 
resulted in a larger than normal amount of new con- 
struction, and pine sales there continue active, but 
sales in the East and middle West have declined 
steadily, so that business as a whole is less. Mills 
have not curtailed their output, however, and are be- 
ginning to accumulate a surplus of several items, so 
that several mills are shading prices for a quick turn- 
over. Retailers are the heaviest buyers in the South- 
east, especially of common grades, and fair demand 
for timbers and car materials from the railroads is 
also reported, though other industrial buyers are less 
active. Georgia roofer mills are reported curtailing 
production but expect a heavy fall demand. Larger 
mills with established outlets claim to be getting $18 and 
$19 for No. 2 common and better, though average 
sales are about 50 cents to $1 below this, with North 
Carolina stock $2 to $3 higher than Georgia roofers. 

Seven sales representatives of the southeastern 
branch of Henry Disston & Sons (Inc.), Philadelphia, 
Pa., met recently at the Atlanta branch for a sales 
conference, and were told that outlook for business in 
the Southeast this fall is the best it has been in years, 
due to the steady expansion of the lumber and wood- 
working industries. J. W. Sheedy, manager of the 
branch, presided. 

A steady improvement in demand for southern 
hardwoods is reported, the best it had been in some 
time, and the tone of inquiries promising. Only a few 
orders for advance requirements are being booked out- 





a 
side the furniture field. Furniture factories jn the 
Carolina, Georgia and east Tennessee district are plac 
ing sizable orders, but sales to the industry elsewhere 
are quiet. The principal call is for red gum, sap gum 
being less actice than in weeks. Box manufacturer 
are still buying actively. Due to lack of advance buy. 
ing, however, prices are declining, and the result jy 
an increase in export sales. Automotve purchases are 
for current needs only, but are larger than they have 
been, a particularly good call reported for thicker FAs 
white ash. Oak flooring sales are good in the South. 
east, but dull in the East and middle West. Son, 
industrial orders for maple flooring are reported, Oak 
and maple flooring prices are unchanged. Hardwood 
mills are operating steadily, though recent rains have 
curtailed output of some. 


| MANUFACTURER and DEALER 


New and Used Equipment Bulletin 


Bulletin No. 130 has recently been issued by the 
Hyman-Michaels Co., of Chicago, describing offerings 
in new and used equipment, which is very exhaustive 
in its listings and will prove of value to the lumber 
industry. The bulletin lists new and relaying steel 
rails, locomotives, passenger and freight cars, rail. 
way and track equipment of all kinds, used machinery, 
steam and electric hoists, air compressors, 40- to 750- 
horsepower boilers, crushers and generator sets and 
other kindred equipment. 








Use and Care of Wire Rope 


The A, Leschen & Sons Rope Co., of St. Louis, Mo,, 
has recently compiled a new 32-page booklet contain. 
ing practical information on the use and care of wire 
rope. In preparing this treatise the Leschen concern 
states that it has “endeavored to include such items 
therein as would tend to enable the person who 
uses or who is in charge of those who use wire rope 
to obtain both better and safer results.” Among the 
subjects treated in the Leschen wire rope booklet are: 
Unloading and moving; storage; “breaking-in”; kinks 
and kinking; uncoiling and unreeling; “siwashing”; 
lubrication; care of idle rope; safety and safety fac- 
tors; sudden stresses; bending stress; drums and 
sheaves; alignment; overwinding and crosswinding; 
fleet angle; swivel sockets; power transmission; how 
to find the rope capacity of a drum; binding ends of 
wire rope; cutting and splicing; how to apply wire 
rope clips; how to attach sockets; reclipping and re- 
socketing wire rope; how to find rope stress and de- 


flection on cableway spans; reeving tackle blocks; 
stress in guy ropes; how to find stress in haulage 
ropes; how to measure wire rope; suggestions on 


ordering wire rope; fitting rope to conditions ete. 
This book will be sent free to anyone interested on 
request. 


Business Changes, Casualties, Etc. 


(Continued from page 77) 


Shepherd—Shepherd Lumber Co., 
capital, $7,500. 

WASHINGTON. Aberdeen—Wilson Bros. & Co., 
incorporated; capital, $750,000; to manufacture 
lumber products. 

WISCONSIN. Manitowoc — Manitowoc Seating 
Co., incorporated; capital, $25,000; to manufacture 
church, school and theater furniture. 

Racine—R, G. Baker Mfg. Co., incorporated; to 
manufacture novelty furniture; capital, 1,500 
shares no par value, 

BRITISH NORTH AMERICA 

ONTARIO. Port Arthur—Newaygo Timber Co., 
incorporated; capital, $100,000; to hold title to tim- 
ber lands and sell and deal in timber and timber 
products; G. W. Mead, et al, of Wisconsin Rapids, 
Wis. 

QUEBEC. Montreal—Maplewood Corporation, 
incorporated; capital, $20,000; to manufacture lum- 
ber and lumber products. F. A, P. Guimont and 
J. A. Champagne, incorporators; both of Montreal. 


Casualties 


ARKANSAS. Paragould—The stave mill of J. 
F. Hasty & Sons has been damaged by fire. Roof 
of boiler room, dust room and three dust collectors 
destroyed. 

Wickes—Wonder State Lumber Co., loss by fire in 
planer, $25,000; owner, Bert Higginbottom, injured. 

CALIFORNIA. Napa—Jaekle Bros, Planing Mil!, 
loss by fire in lumber yard. 

Wilmington—Outer Harbor Dock & Wharf Co. 
loss by fire in sawmill at Berth 53. 

MARYLAND. Grantsville—Sawmill of George. C 
Engle destroyed by fire. 

NEW YORK. Cherry Valley—C. J. Armstrong 
& Sons, loss by fire, $85,000; mill destroyed. 





incorporated; 


OHIO. Xenia—Fire destroyed lumber shed 
owned by Pennsylvania Railroad. 

WASHINGTON.  Bellingham—Shingle mil! be- 
longing to Nick Jerns destroyed by fire; loss, 


$10,000. 
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